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FIRE PREVENTION WAS 
THEME OF CONGRESS 





Big Convention at Columbus, O., 
Brought Out a Striking Array 
of Splendid Talent 





EDUCATIONAL WORK DONE 








Speakers Emphasize Need of Special 


THE 
fEtna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 
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SERVICE MEETING HELD 
BY MICHIGAN LOCALS 





President George M. Goodell Ar- 
ranged a Splendid Program for 
the Annual Agency Rally 





MANY EXCELLENT TALKS 








Effort at This Time in View 
of War 





BY RALPH RICHMAN 

COLUMBUS, O., June 15.—Fire pre- 
vention, which is a desirability at all 
times, becomes a necessity in time of 
war. This was the theme of the ad- 
dress given by W. H. Merrill, chair- 
man of the fire prevention section of 
the War Industries Board at the Patri- 
otic Fire Prevention Congress in 
Columbus, Ohio, this week. Mr. Mer- 
rill has had many years of experience 
as a fire prevention engineer and for 
several years past has been president 
of the Underwriters Laboratories. As 
an example of the carelessness found 
by the section, Mr. Merrill told of one 
airplane factory in San _ Francisco 
which was housed in buildings of 
highly inflammable construction, with 
muslin cloth for partition walls. 


Went Up in Smoke 


Three days after the fire prevention sec- 
tion had recommended that the plant be 
transferred immediately to better quarters, 
the entire plant was destroyed by fire, 
burning, in addition to the buildings and 
machinery, five finished airplanes and 
parts for 500 more. For these condi- 
tions Mr. Merrill fastens the respon- 
sibility on all citizens for their com- 
placent attitude toward fire loss and 
fire breeding conditions in times past. 
Now, however, a complacent attitude 
toward these conditions and toward the 
carelessness which creates them makes 
one a “slacker in the war and a traitor 
to humanity,” in the words of T. 
Duffy, chairman of the Ohio Industrial 
Commission, who presided at this 
meeting. 


Dust Explosions 


No convention ever listened to a more 
convincing address than that given by 
Dr. H. H. Brown of the United States Bu- 
reau of Agriculture, who spoke on “Dust 


E. M. Allen, Head of the National As- 





THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 


FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 
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Cash Capital—One Million Dollars HENRY EVANS, President 


Home Office: Pacific Coast Dept. 
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AMERICAN EAGLE FOR AMERICAN PEOPLE 


sociation, Was Present and Gave 
Some Stirring Addresses 





NEW OFFICERS 


President—John P. Old, Sault Ste. Marie. 

Vice-Presidents—C. E. L. Thomas, Calumet; 
G. C. Chaddock, Muskegon; W. G. McCune, 
Petoskey; A. J. Beach, Flint; J. A. G 
Detroit. 

Secretary-Treasurer—Leo. K. Hennes, De- 
troit. 

Executive Committee—Charles Watkins, 
Grand Rapids; J. B. Stone, Detroit; O. A. 
Leonard, Albion. 


row, 


By HOWARD J. BURRIDGE 

LANSING, MICH., fune 19.—A new 
kind of state local agents’ association 
meeting was held here this week. 
George M. Goodell of Lansing, presi- 
dent of the Michigan organization, has 
styled it a service meeting. It has been 
all that the designation implies. All of 
the talks have been of a practical, help- 
ful nature. In spite of the increased 
railroad fare there was a large attend- 
ance, with representatives from all sec- 
tions of the state. 

The meeting opened at 2 p. m., Tues- 
day, with the reading of the minutes of 
the last meting by Leo K. Hennes of 
Detroit, secretary. He was followed by 





George M. Goodell of Lansing, who 
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Reinsurance Reserved - $5,996,730 
Reserve for Outstanding Losses and all other 
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Total Assets - - $16,503,963 


read the president’s address. He placed 
the business on a high plane, sketched 
its possibilities and asked those present 
to take inventories of themselves. - Re- 
ports of the various committees were 
next heard. 

Hugo Delfs, chief of the Lansing Fire 
Department, had as his topic “The Roof 
Shingle Menace.” He had good com- 
mand of his subject and his remarks 
were well read. One of the most novel 
features of the first day’s meeting was 
a use and occupancy sales demonstra- 
tion with O. A. Jenison of Lansing as 
the salesman and C. E. Bement, general 
manager of the Novo Engine Company, 
as the prospect. Selling arguments 

(CONTINUED ON PAGE 7) 
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HEART-TO-HEART TALK 
TO GEORGIA LOCAL MEN 


President E. M. Allen of the Na- 
tional Agency Association Gave 
Some Timely Advice 


MEMBERSHIP CAMPAIGN 


Secretary C. S. S. Miller Made a Whirl- 
wind Trip Through the State and 
Gathered Many in Fold 


INDIAN SPRINGS, GA., June 15.— 
The twenty-first annual meeting of the 
Georgia Local Underwriters Associa- 
tion was held here this week. There 
were over 60 members in attendance, a 
record for the Georgia association. 
President Ellis, in his annual address, 
called attention to the fact that the as- 
sociation had now reached its majority, 
and as a proper recognition of the 
event he was glad to say that the num- 
ber of members in good standing is 
now larger than at any time in the his- 
tory of the organization. The recent 
ten-day drive through Georgia, resulted 
in the addition of 153 new members, 
which represents more than 100 per 
cent increase. 


Membership Campaign 


Mr. Ellis stated that both he and Na- 
tional Secretary Miller are more than 
satisfied with their campaign and he 
declared that the missionary work done 
will continue to bring in new recruits, 
especially if those now enrolled will 
follow up and cultivate the good seed 
planted during the tour of the state. 
One of the special features of the cam- 
pain was the decision of several local 
boards to join in a body. The plan was 
recommended to the agents in cities 
where such practice has not obtained 
heretofore. 

It was also suggested by President 
Ellis that the association should pre- 
pare a metal tablet, similar to that used 
by the bankers associations, and re- 
quest every agency and_ individual 
member to display it in a prominent 
position in their offices. 

The new dues were fixed as follows: 
Agencies writing total premiums of less 
than $20,000 a year, $4; from $20,000 to 
$50,000 a year, $6; and over $50,000 a 
year, $8. 


President Allen’s Address 


President E. M. Allen of the National 
association said the agents should stop 
thinking so much of self and think more 
of the business in its larger sense. The 
speaker said that it was unnecessary to 
have agents qualification laws; that the 
local agent himself is fully able to es- 
tablish the line of demarcation between 
the legitimate underwriter and the side- 
liner. The business is worth an agent’s 
best efforts and the only way to make the 
future welfare of the individual perma- 
nent and stable is to develop a strong or- 
ganization, local, state and national. He 
credited the agents with having given a 
day for the Red Cross, a week for Lib- 
erty loans, and days for other war activi- 
ties. He said that they would undoubt- 
edly do it again and again, but he also 
urged that they give a day to themselves 
and their business by working for the 
agents’ associations. } 

President Allen related many interest- 
ing instances where the agents in differ- 
ent cities had turned from a system of 
bitter warfare against each other 
through the chastening influence of a 
well-conducted local organization. He 
mentioned specific cases which occurred 
during his round of the country in the 
interest of the agents, and showed how 
catering to little, mean and disagreeable 
tactics, stands in the way of progress. 
He advised his hearers to think and see 
that there is some good in every man. 
Once that viewpoint is established there 
will be little difficulty in avoiding agency 
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troubles. His only fear is for the agent 
who will not co-operate. 


Secretary Miller Speaks 


Secretary C. S. S. Miller followed Presi- 
dent Allen and gave the agents a very 
encouraging talk on “Vision.” In refer- 


ring to his recent membership campaign, | 


he strongly praised the work of State 
President Ellis and his various local 
chairmen. He stated that the famed hos- 
pitality of the south was amply verified, 
as he literally “ate his way through 
Georgia.” 

Manager W. F. Dunbar, of the South- 
eastern Underwriters Association, spoke 
strongly for harmony and co-operation. 
He advised every agent to join and work 
for the upbuilding of his local and state 
associations. Honest agents should be 
honest with each other and this feature 
is best exemplified by co-operation, even 
at the cost of personal sacrifice. During 
his long career in dealing with local 
agents he never knew of more than four 
or five who might be called “crooks.” 
They were so bad that they ‘would have 
been train robbers or hold-up men if they 
had not entered the insurance business. 
He advised the agents to go slow in the 
matter of reprisals where a fellow agent 
is suspected of unfair practices. Get into 
an organization where differences may be 
talked over in a spirit of fairness with 
business competitors, in the long run the 
rule of the majority is always right. 


Old Officers Re-elected 

No change was made in the officers, 
the present incumbents being re-elected 
as follows: President, Marshall J. Ellis, 
Macon; ist vice-president, R. H. Drake, 
Griffin; 2nd vice-president, W. K. Jenkins, 
Asburn; secretary-treasurer, J. N. Burch, 
Jr., Macon; John D. Carswell, Savannah, 
chairman of the executive committee. 


Insurance Federation Meets 


A meeting of the Insurance Federation 
of Georgia was held immediately pre- 
ceding the opening session of the annual 
meeting of the Georgia Local Under- 
writers Association. President G. Ar- 
thur Howell, of Atlanta, presided and 
told of the condition of the organization 
and its prospects. Nothing has come up 
requiring the active participation of the 
Federation during the past year. The 
organization is in good financial shape, 
with a fairly diversified membership, and 
forms an excellent nucleus from which 
to build up a mountain of defense should 
the necessity arise in Georgia. All the 


old officers were re-elected as follows: 
President G. Arthur Howell, Atlanta; 
vice-presidents, A. C. Newell, Atlanta; 


Morris Harris, Macon; C. A. Bickerstaff, 
Atlanta; B. C. Ray, Arlington; John J. 
Cohen, Jr., Augusta; E. N. O’Beirne, 
Atlanta; John D. Carswell, Savannah; 
secretary, Charles Kingsbury, Atlanta; 
treasurer, Carey F. Baker, Atlanta. 





Codere Made President 


At the annual meeting of the Western 
Canada Fire Underwriters Association at 
Montreal, C. F. Codere, St. Paul F. & M., 
was elected president, and John Picker- 
ing of the Royal, vice-president. The 
executive committee consists of A. W. 
Blake of the Quebec, D. Cownie of the 
Caledonian, W. E. Meikle of the New 
York Underwriters, F. W. Pace of the 
Yorkshire and H. Motley of the Provi- 
dence Washington. At the meeting of 
the Western Canada Grain Rssociation, 
the name of the organization was 
ae to the Grain Insurance Asso- 
ciation 


John B. Faatz, manager of the North- 
western Underwriters, is out on a little 
trip among his agents in Ohio and else- 
where. Mr. Faatz’s son, Stephen R., who 
by the way, is named after Stephen E. 
Cate, now of New York, former Missouri 
state agent of the North British, is now 
in France, with the light artillery. 
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GEORGE H. BALL IS PROMOTED 





Popular Executive Special Agent of 
Detroit Fire & Marine Is Made 
Agency Superintendent 





George H. Ball of Detroit, executive 
special agent of the Detroit Fire & 
Marine, has been appointed superinten- 
dent of agents. Mr. Ball is one of the 
well known field workers of the west, 
a man of splendid ability who has had 
much to do with the upbuilding of the 
Detroit Fire & Marine. He is popular 
wherever he goes. His entire business 
life has been spent with the Detroit 
Fire & Marine, and, therefore, he is 
familiar with every department of the 
company. 





MANY APPOINTMENTS MADE 





Hartford Fire and Citizens Announce 
Promotions and New Men to Take 
Important Territory 





The Hartford Fire and Citizens of 
Missouri have announced a number of 
field changes in the west. 

George P. Kessberger, for the past 
twelve years special agent for the Mil- 
waukee Mechanics in Michigan, has 
been appointed special agent of the 
Citizens in Michigan and Ohio, to suc- 
ceed the late H. M. Wardle. He will 
continue to have his headquarters in 
Detroit. Mr. Kessberger is one of the 
prominent men in Michigan. He has 
been with the Milwaukee Mechanics 
some twenty years, working in Colo- 
rado, Missouri and Illinois, previous to 
going to Michigan. He has been presi- 
dent of the Michigan Fire Prevention 
Association, president of the Bureau 
Field Club and has been secretary for 
a number of years. He is on the ex- 
ecutive committee for the Conservation 
Association of the state. Mr. Kess- 
berger has a wide acquaintance and has 
built up a splendid business for the 
Milwaukee Mechanics. 


Illinois Arrangements Made 


Following the promotion of M. J. 
Looney, special agent of the Hartford 
in northern Illinois, to the superinten- 
dency of the sub-agency department, it 
is announced that W. B. Tobias of 
Peoria, Ill, who has heretofore had 
charge of the Citizens in Illinois and 
Indiana, will hereafter work for both 
companies exclusively in Illinois, the 
northern section of the state being di- 
vided between him and F. W. Sundlof 
of Chicago, who has been assistant to 
Mr. Looney. Henry A. Yates of Spring- 
filed will have charge of the southern 
Illinois field for both the Hartford and 
Citizens. 

Plans for Indiana 


Changes have been made in Indiana 
following the resignation of State Agent 
W. F. Watson, who went to Chicago 
to take charge of the special risk depart- 
ment of the Aetna. Donald J. Munro, 
for a number of years connected with 
the Indiana Inspection Bureau, and later 
the bureau of mutuals at Indianapolis, 
will take charge of part of the Indiana 
field. Indiana will now be divided be- 
tween Special Agents Carl V. Nipp, 
Joseph A. Gauer and D. J. Munro. All 
of these men will have charge of both 
the Hartford and Citizens recording 
and surveying agencies. 


Donnan for Special Inspector 


W. H. Donnan has been employed as 
special inspector for the western de- 
partment of the Hartford and Citizens. 
Mr. Donnan, for the past twelve 
years has been associated with Secre- 
tary C. A, McCotter of the Grain Deal- 
ers’ National Mutual of Indianapolis. 

uring the past six years he has had 
charge of the mutual bureau of Indian- 
apolis, consisting of Fitchburg Mutual, 


CHANGES IN THE FIELD 
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Grain Dealers Mutual, Millers Mutual 
of Alton, Miliers Mutual of Texas and 
the Pennsylvania Millers Mutual, spe- 
cializing on iron-workers. He is re- 
garded as a very high grade man. He 
has given particular attention to the 
inspection of metal workers. Mr. Don- 
nan has made a study of fire prevention 
along constructive lines. ; 

The Illinois field men will also have 
supervision of the Sterling Fire agen- 
cies. In Indiana, however, the Sterling 
agents will be looked after by Special 
Agent George H. Eymann. 





H. E. BONING BEEN ADVANCED 





Ohio and West Virginia State Agent of 
Milwaukee Mechanics Goes to 
Home Office 





The Milwaukee Mechanics announces 
an important division of territory by 
which Herbert E. Boning, for sixteen 
years state agent of the company in 
Ohio and West Virginia, with head- 
quarters at Cincinnati, O., becomes 
agency superintendent, in charge of 
part of the Western Union territory 
and the Pacific Northwest states. Mr. 
Boning hereafter will make his head- 
— at the home office in Milwau- 

ee. 

C. O. Satrang continues as agency 
superintendent for the southern terri- 
tory. The change is significant merely 
of the growth of the company’s busi- 
ness, which made it advisable to create 
the new department. It involves the 
promotion of Mr. Boning to the posi- 
tion of agency superintendent. There 
are no retirements, as the change is 
simply a rearrangement of the official 
force. 

Mr. Boning arrived in Milwaukee 
during the latter part of last week and 
assumed his new duties as of June 15. 
He is continuing to act as state agent 
for Ohio and West Virginia temporar- 
ily, pending the appointment of a suc- 
cessor. 

After serving various companies as 
state agent in Ohio for about ten years, 
Mr. Boning joined the Milwaukee Me- 
chanics in the same capacity for Ohio 
and West Virginia in 1902. He is a 
member of all of the Ohio organiza- 
tions and also of the recently created 
Twenty-five Year Club. He is moving 
his family to Milwaukee to establish 
his permanent home in that city. 





Roy W. Smith 


Roy W. Smith, New York Under- 
writers’ state agent for eastern Mis- 
souri, including St. Louis, has resigned 
to take charge of the St. Louis depart- 
ment of the American Central. His 
successor has not yet been announced. 





R. F. Jones and S. Cypreanson 


R. F. Jones has returned to fire in- 
surance field work in Nebraska as spe- 
cial agent of the Franklin, assisting 
State Agent J. K. Morrison. For the 
past two years he has been with the 
North American Life of Omaha. Prior 
to that he was with the western farm 
department of the Home in Nebraska. 
His first experience in the field was with 
the Ohio German as special agent in 
Colorado. 

S. Cypreanson has been appointed 
special agent of the Home, Home Un- 
derwriters and Franklin and Hibernia 
Underwriters in Nebraska, assisting Mr. 
Morrison. Mr. Cypreanson lives at 
Lincoln and has recently been with the 
Hedwall-Sundberg Company of Minne- 
apolis. He formerly was special agent 
in several trans-Mississippi states for 
the Providence Washington and West- 
chester. 





Charles O. Mogle 


Charles O. Mogle, the well known 
local agent at New Castle, Ind., has 
been appointed special agent of the Se- 
curity Fire 6f Davenport for Indiana, 
Ohio and Illinois. 


J. E. Plamp 


J. E. Plamp, managing underwriter in 
the Ferguson, Scott & Harris agency 
at Louisville, has been appointed special 
agent of the Atlas in Ohio and West 
Virginia to assist State Agent John M. 
Neuburger. He will make Cleveland 
his headquarters. 








E. H. Stockman 


P. B. Haskell, of Ashland, Ky., spe- 
cial agent of the National Union, has 
been covering Tennessee as well as 
Kentucky since, the resignation of the 
Tennessee special agent in January. E. 
H. Stockman, who for 20 years has 
been in the local business, of late with 
the Hall-Benedict Company of Nash- 
ville has been appointed Tennessee spe- 





Tennessee until Mr. Stockman becomes 
thoroughly acquainted with the terri- 
tory and the company. 


Frank Fassold 


Frank Fassold, secretary of the Mil- 
waukee Board, has resigned to become 
special agent for H. H. Ingalls, western 
general agent of the New Brunswick, 
New Jersey Fire, Peoples National 
and United British. Mr. Fassold has 
achieved distinction at Milwaukee in 
connection with his work. He is re- 
garded as a well informed man and is 
well liked by the local agents. He form- 
erly traveled in Indiana and Ohio for 
the Milwaukee Mechanics. The Ingalls 
fleet of companies is gradually pushing 
forward in the west. Mr. Ingalls him- 
self gives much attention to the field. 
Mr. Fassold will travel in Wisconsin. 

Mr. Fassold is secretary of the Wis- 
consin Association of Insurance 
Agents. 





H. F. Hosford 


H. F. Hosford of Minneapolis has 
been appointed special agent of the 
Springfield in Minnesota to assist State 
Agent Ernest C. Bowe. Mr. Hosford 
has been’ connected with the General 
Inspection Company and is a well in- 
formed young man. He succeeds M. 
E. Peterson, Jr., who has enlisted in 
military service and is connected with 
the ordnance department. 


Fred J. Domka 


Fred J. Domka, who has been spe- 
cial agent of the farm department of 
the Continental in Minnesota, with 
headquarters at Mankato, Minn., has 
been called into the western department 
at Chicago as an examiner in the farm 
department. 





Harry C. Knowles 


Hary C. Knowles, who has been 
Cook county special agent of the North 
British & Mercantile, has resigned to 
become special agent of the National 
of Hartford in Wisconsin, effective 
July 1. 





J. F. Simmons 


J. F. Simmons, who has been with 
the Northern Fire & Marine of St. 
Paul, has been appointed special agent 
of the Liverpool & London & Globe 
of Minnesota. He will assist State 


cial agent. Mr. Haskell will assist in| Agent G. F. Krumdick. 
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“The Best there is in Insurance Service” 


107 S. Fifth St. 


901 Ford Bidg. 
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J. B. LEVISON, President 
VANDERLYN STOW, Vice-President LOUIS WEINMANN, Secretary 
THOMAS M. GARDINER, Treasurer A. W. FOLLANSBEE, Marine Secretary 
HERBERT P. BLANCHARD, JOHN S. FRENCH, C. C. WRIGHT, Assistant Secretaries 


OF CALIFORNIA 


CAPITAL $500,000.00 NET SURPLUS $1,000,000.00 
SURPLUS TO POLICYHOLDERS 


$1,500,000.00 


This company is now licensed in all Western Department territory and is 
establishing an agency plant in this field, Applications for agencies 
from high class offices are invited. 


To agents the Home Fire & Marine presents a fine financial statement, 


the same manner of service that has made the Fireman's Fund a favorite 


agency company, and a record of fair and honorable treatment of repre- 
sentatives and the public. 


The company will receive with especial pleasure applications from 
former agents. 


The stockholders of the Home Fire & Marine have paid in, without dis- 
count or commission, a cash capital. of $500,000.00 and net cash surplus 
of $1,000,000.00, giving the company a new start as clean as its history. 


WESTERN DEPARTMENT 


39 South La Salle Street 
CHIC AG® 


JOHN MARSHALL, JR., Manager 
W. A. CHAPMAN, Assistant Manager J. GEORGE STAUFFER, Superintendent of ines 
W. H. GARTSIDE, Superintendent Improved Risk Department 
W. J. FAYMONVILLE, Superintendent Automobile Department 


State and Special Agents 


Cook County Illinois Indiana I d Neb 
H. W. KROGMAN R. V. PRENDERGAST R. G. McCULLOUGH cn SIEFKEN 
Kansas Kentucky and Tennessee Michigan Michigan 
O. P. RUSH M. B. RUSSELL D. W. ANDREWS M. L. DEGENAAR 
Minnesota Missouri North and South Dakota Ohio 
LOUIS L. LAW A. B. DIGGINS E. S. SNYDER W. A. SAWYER 
Oklahoma Wisconsin 


ROLAND REED R. J. McINTYRE i 




















OMEHREAND MARINE INSURANCE COMPANY 
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AFTERMATH OF FIELD 
MEETINGS AT WEDRON 


How Wedron Was Found and 
What Was Found There 
by Conventioners 


AUDIT BUREAU DISCUSSED 


All Stamping Secretaries Will Be Of- 
fered Positions in Central or 
Branch Offices 


Junius B. Clark, Illinois state agent 
of the Michigan Fire & Marine, discov- 
ered something that Illinois field men 
have been looking for for years—an 
Illinois summer resort that can handle 
the annual meeting of the Illinois State 
and Illinois Field Club. He 
found it near Wedron, one of those vil- 
lages a field man looks at from a car 
window and decides that he will not 
disturb in the search for a new local 
agent. Wedron has at least two ex- 
cuses for existing, one is a sand and 
gravel concern and the other is a gen- 
eral store that serves the owners and 
employes of the sand and gravel com- 
pany and the farmers in the nearby 
neighborhood. Of course, it also has 
the other excuse of being a shipping 
point for the products of the farms 
near by. Just why Clark ever stopped 
off there no one has been able to ascer- 
tain, but he did some weeks ago and he 
discovered, about a mile and a half from 
the depot, Sulphur Lick Springs hotel, 
a quiet, comfortable, stucco hostlery 
situated on the banks of the Fox river. 
Around the hotel are about 30 summer 
cottages and beyond is a good nine hole 
golf course on which bogey is 41. It 
is a fine place to go to for people who 
want to get away from things generally. 
The place is named after a rather won- 
derful spring right on the bank of the 
Fox and produces clear, sparkling sul- 
phur water. It flows generously, run- 
ning a water wheel that pumps a sup- 
ply to the baths in the hotel basement. 

Easy to Reach, Worth Reaching 


Board 


Wedron is not so far from any part 
of the state of Illinois that field men 
living in any city cannot get there at 
a reasonable cost. It is also easily ac- 
cessible from Ottawa and the C., B. & 
Q. Railroad runs right through it. The 
automobile roads coming to it are fine 
and go through the rich farming terri- 
tory of central Illinois and some of its 
most beautiful scenic districts, such as 
Starved Rock. 

The place is not sufficiently large so 
that the field men could bring their 
wives. This is probably the one objec- 
tion to the place as a future meeting 
Place. Quite a few of the wives of field 
men have gotten into the habit of go- 
ing to these state board and field club 
meetings and enjoy them. This year 
they had to be slighted and they. felt it. 
Everett Tanner’s better half got a little 
of the pique out of her system by ad- 
dressing him a letter thusly: Everett 
T. Tanner, care the Bulla Bulla Con- 
vention, Sulphur Lick Springs Hotel, 

Vedron, Ill, 


Business Sessions Very Full 


The golf course furnished some com- 
Petition for the opening session of the 
Illinois State Board on Tuesday morning. 
When President Raymond Waldron got 
them all in the room at one time he ex- 
pressed views on this point in no unmis- 
takable terms. He said that presence at 
the hotel and absence from the meeting 
was a personal insult to the presiding 
officer and a practice that endangered the 
continuance of these very valuable an- 
nual meetings, where all field men get 





Men Who Know How. 





IMPERIAL ASSURANCE COMPANY 


Agents are demanding from their companies service that is spelled 
with a capital “‘S.”’ Back of the company must be Solidity, Sincerity, 
Ability, Modern Equipment, Courage, Consistency, Permanence, and 


Head Office: 
100 William Street 
NEW YORK 


Western Department : 
Insurance Exchange 


CHICAGO 


Pacific Department: 
343 Sansome Street 
SAN FRANCISCO 











cuss their differences. The attendance at 
the following sessions was impaired to a 
far less degree. 

The state board probably spent more 
time in individual and joint sessions with 
the Field Club than it has for some time. 
It had a lot of things to do. The joint 
session was particularly long and par- 
ticularly lively. These joint sessions 
have been productive of much good and 
no doubt big improvements of various 
sorts will result from the joint sessions 
held at Wedron last week. 

The field club had a larger attendance 
at its annual meeting than it had en- 
joyed for several years. It was late in 
getting started with its work, as all of 
its records were brought down by auto- 
mobile and the motor car did not arrive 
on time. 


Central Audit Bureau 


The new central audit bureau was a 
topic before both organizations individ- 
ually and also informally among groups 
of field men. It seemed to be the con 
census of opinion that all of the present 
large stamping offices be continued as 
branches. Stamping secretaries in smaller 
offices will be offered positions in the 
new bureau. The executive committees 
of both bodies will advise with the sub- 
scribers actuarial committee, composed 
of Union and Western Bureau compa- 
nies, on both the inauguration and con- 
duct of the audit bureau. 

This was the thirty-seventh annual 
session of the state board. Raymond 
Waldron’s address as president was con- 
cise but replete with helpful suggestions 
on the future conduct of the board. All 
of his recommendations were accepted. 
William Frink of the Royal was chair- 
man of the committee on the president’s 
address. 


Some Advice on Underwriting 


The address of President Fred R. Hess 
of the Field Club contained not only a 
review of the year’s finished business 
and recommendations regarding unfin- 
ished business but also some underwrit- 
ing advice. Moral hazard, he said, has 
been negligible for three years because 
of unusual prosperity. The army is re- 
moving now a big class of spenders. To 
those merchants who have catered to 
this class less hopeful times are in store. 
Mr. Hess consequently warned his hear- 
ers against moral hazard in men’s cloth- 
ing and furnishing, cigar, jewelry and 
exclusive luxury stores, ice cream par- 
lors and building supply and lumber 
yards. He also suggested watching 
hardware stores not handling agricul- 
tural implements. 


Good Conditions Maintained 


Both presidents congratulated the or- 
ganizations on the maintenance of good 
conditions during a year of many un- 
usual changes in the business, including 
the abolition of relief rates, the promul- 
gation of new rules of practice, the 
adoption of new dwelling rates and the 
adding of the ten percent surcharge on 
rates. 

The state board voted to meet here 
again next year. While the hotel can- 
not accommodate the members’ families, 
it is well located and took good care of 
the meetings. The golf course is an at- 
traction. 





MINNESOTA MEN MEET 


ANNUAL CONCLAVE AT OSAKIS 





C. G. Bates of American Central Heads 
State Board and J. B. Lee, the 
Blue Goose 





NEW OFFICERS STATE BOARD 


President—Charles G. Bates, American Cen- 
tral. 
Vice-President—E. J. MacDonald, North Brit- 
ish & Mercantile. 

Treasurer—H. W. Freeman, 
National. 

Secretary—Mrs. E. S. Latta. 

Executive Committee—G. F. Krumdick, Liv- 
erpool & London & Globe, chairman; W. H. 
Zingg, Boston, Old Colony and Michigan Com- 
mercial; J. Gosnell, New Hampshire; H. 
W. Freeman, Northwestern National; W. J 
Tippery, Aetna. 


BLUE GOOSE OFFICERS 


Most Loyal Gander—John B. Lee, Indepen- 
dent adjuster. 

Supervisor—J. H. Gosnell, New Hampshire. 

Custodian—Charles J. Lund, General Inspec- 
tion Co. 

Guardian—C. R. Lill, Mercantile. 

Wielder of the Goose Quill—A. E. Perry, 
London & Lancashire. 

Keeper—W. U. Knight, State, Pa. 


OSAKIS, MINN., June 15—The an- 
nual meeting of the Minnesota & 
North Dakota Fire Underwriters was 
held here this week. Last year the 
state board decided not to meet here, 
owing to the unusual conditions, but 
this year the field men are back again 
with the entertainment features largely 
eliminated. John A. Hanson, of the 
Milwaukee Mechanics presided over 
the meeting and gave a splendid ad- 
dress, which was well received. Mr. 
Hanson has made a successful officer 
and his administration has been har- 
monious. The attendance is splendid, 
all the old guard and some neophytes 
being present. 

Among the visitors were: .W. R. 
Townley, general agent Western and 
British America; Ralph B. Ives, assist- 
ant secretary Aetna; P. T. Kelsey, 
manager Sun; W. A. Gordon, secretary 
Twin City; Rudolph Belcher, secretary 
of the uniform forms committee; A. W. 
Perry, secretary St. Paul Fire & Ma- 
rines; George H. Netherton, chief as- 
sistant state fire marshal. 


Northwestern 





Blue Goose Meeting 


The annual meeting of the State 
Board was held in the evening, and 
following its adjournment the decks 
were cleared for action and the Blue 
Goose held its annual splash. The 
Minnesota Blue Goose conclave is fre- 
quently enlivened with sensational at- 
tacks. During the progress of the 
meeting the sheriff of the county ar- 
rived and threw a decided scare into the 
members. Some who were taking a 
quiet smoke on the outside rushed in 
and told all present that they were 





under arrest. Before they could utter 
a protest at the unusual proceedings 
the sheriff stated that he wished to 
make matters as easy as possible and 
save disgrace and publicity, so he 
brought a justice of the peace with him 
to try the cases right at hand. The 
trial was held in the Blue Goose cot- 
tage, and the judge seemed to be en- 
tirely impartial in his attitude. The 
sheriff, however, was very vindictive, 
and maligned those under arrest, claim- 
ing that all were guilty and the full 
penalty of the law should be imposed. 


All Found Guilty 


After the evidence had all been offered 
and summed up, the judge found the 
whole bunch guilty, and imposed a fine 
of $200 payable in thrift stamps. The 
main ground of the prosecution was that 
the members committed the unpardonable 
offense of not meeting at Osakis last 
year. It was a very unique way of dis- 
posing of tokens of loyalty. The main 
fine was imposed on W. R. Townley, be- 
cause his last name is the same as the 
head of the Non-Partisan League. Some 
fishing was done and there were some 
outdoor sports. The whole affair was 
a decided success and much good fellow- 
ship was engendered. 


May Fire Loss 


The losses by fire in the United 
States and Canada during May, as com- 
piled from the records of the Journal 
of Commerce, reached $20,545,900. The 
fire losses for the first five months of 
1918 aggregate $119,132,035, as com- 
pared with $127,108,455 for the same 
months in 1917, and $113,528,920 in 
1916. The following table gives a com- 
parison of the losses by months for the 
first five months of this year with those 

ears: 
allem —- yearoi7 1918 


© > 
5 . «$21,423,350 36,431,770 $37,575,100 
reb. OE 770.770 530°887,660 20,688,155 
Mar. . 38,680,250 17,523,000 20,213,980 
Apr. .. 12,681,050 18,597,225 20,108,900 
May .. 15,973,500 24,968,800 20,545,900 





Tot.$113,528,920 $127,108,455 $119,132,035 

Of the nineteen fires reported to have 
reached or exceeded $200,000 in destruc- 
tiveness, the following are worthy of 
special mention: 


Location-Description Amount 
North St. Louis, Mo., packing 

SMG OG GUNOP sy 6.cc ccc caeeecs $2,225,000 
Stevenson, B. C., canneries..... 440,000 
San Francisco, Cal., aeroplane 

WME So a eka ee aaa wee 750.000 
Charleston, W. Va., railroad 

Rrra MOUGG 6 6 66c tcc ctcsees 750,000 
Oakland, Cal., iron works...... 300,000 
Mona Lake, Mich., hotel and 

GRUNGE 266456653 scdeceneetees« 400,000 
Shreveport, La., oil refinery.... 250,000 
Bellingham, Wash.,lumber plant 400,000 


Seeking Special Agent 
NEW YORK, June 19.—One of the 
reasons that induced the present mid- 
western trip of Vice-president Fred W. 
Kentner of th City of New York Fire is 
to secure a special agent in Ohio. Harry 
B. Doten, of Chicago, special agent for 


the corporation in Illinois, Iowa, Ne- 
braska and Missouri, is in New York 


going over with the management matters 
of interest in his field. 











North Branch Fire 


Incorporated 1911 


INSURANCE 
COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 














together on a democratic basis and dis- 





City Fire coma of Penna., Pittsburgh, Pa. 
Pittsburgh Fire COMPANY, Pittsburgh, Pa. 
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CHICAGO AND SUBURBAN 


HOME F. & M. LICENSED 


The Home Fire & Marine was li- 
censed in Oklahoma this week and re- 
ceived its Ohio license last week. This 
completes the licensing of the com- 
pany in all western department terri- 
tory in charge of Manager John Mar- 
shall. When the company was licensed 
in New York, the protest of the Home 
of New York in other states went to 
the discard. The state superintendents 
then licensed the Home Fire & Marine 
without further delay. The company 
has $500,000 capital and $1,000,000. It 
is an excellent institution in every way 
and met its San Francisco obligations 
to the full. It is regarded as a first- 
class agency company. 











* 
GRAIN INSURANCE SITUATION 


The special grain committee, of 
which George H. Batchelder of the 
Pennsylvania is chairman, called a 
meeting Tuesday following his trip to 
New York, to canvass the returns re- 
ceived from the various companies 
showing what percentage they would 
agree to write on the various terminal 
elevators. J. W. Cochran of the Fire 
Association, is working out the detail 
for handling the work and inspecting 
the elevators. He was at his home 
office last week and got in touch with 
some of the companies. 

In some respects, the reports from 
the companies are disappointing, as the 
allotments they volunteer to take are 
considered too small in comparison 
with their size. The committee hoped 
that the companies would volunteer to 
make the full 100 percent so that there 
would need to be no commandeering of 
companies writing capacity. The mu- 
tuals have volunteered to write $100,000 
on each house; a syndicate of ten com- 
panies entering into this agreement. 

It is stated in the east that great 
pressure has been brought to bear by 
the grain people to have the govern- 
ment withdraw its present arrangement 
of purchasing the wheat as soon as it 
is brought to the terminais and allow 
the grain men to handle the crop 
themselves. As soon as the wheat is 
inspected by the government in the 
terminal elevators. no further insur- 
ance is carried. The grain is accepted 
a short time after it reaches the eleva- 
tor, so the insurance companies do not 
regard insurance on wheat as a for- 
midable obstacle in writing the eleva- 
tors. If, however, the government does 
not purchase the wheat, but allows it to 
remain in the owners’ hands in the ele- 
vators, it will present a far bigger prob- 
lem to the insurance companies than 
they anticipated. The companies are 
simply arranging to cover the other 
grain and the elevator buildings. 

It seems likely that more pressure 
will have to be made on the companies 
to get them to stretch their lines and 
take larger amounts. The companies 
are perfectly willing to write large lines 
on the fireproof elevators and grain 
tanks, but they balk when it comes to 
the frame houses because they have 
never proved profitable. Many com- 
panies write very small lines on prac- 
tically all elevator buildings and really 
do not care for the grain unless it is 
in tanks or fireproof houses. The fact 
that the business has been unprofitable 





WANTED—Examiner in Chicago Fire In- 
surance Office, familiar with farm business 
—a live, progressive man capable of mak- 
ing an important place for himself with a 


strong American Company. Splendid opportunity 
for the right man. Inquiries in strictest confidence. 


Address 79-P, care The National 


Underwriter. 


ford Fire last Saturday. 





and therefore not desirable, has added 
greatly to the difficulties of the grain 
committee. 


* * * 
OFFICE FLAG DEDICATED 


Manager John Marshall of the Fire- 
mans Fund western branch had a new 
office flag dedicated on Flag Day last 
week. The office force assembled and 
after a few remarks from Mr. Marshall, 
he introduced Col. George O. Eddy of 
the Minneapolis Insurance Agency, 
Civil War veteran, prominent in the 
Grand Army of the Republic and the 
Loyal Legion. He has a son who is 
a captain at Camp Custer in the military 
service. He isa brother of H. C. Eddy, 
western manager of the Commercial 
Union. Col. Eddy gave a very stirring 
talk. The affair was a decided success 
and was an inspiring patriotic occasion. 


CooK COUNTY FIELD CLUB MEETS 

The annual outing of the Cook 
County Field Club was held Tuesday 
at the LaGrange Country Club. The 
members took luncheon at the club, 
which was followed by a business meet- 
ing, most of which was devoted to can- 
vassing the list of agents in the county 
with respect to their capacity, business 
record and desirability. After the busi- 
ness was disposed of, golf and other 
outdoor sports were indulged in. 
Among the visitors were James I. 
Naghten of John Naghten & Co., and 
Special Agent T. M. Hogan of the Du- 
buque. 


ILLINOIS FEDERATION MEETING 

The annual meeting of the Illinois 
Insurance Federation will be held in 
the Chicago Board auditorium, Insur- 
ance Exchange, Chicage, on the eve- 
ning of June 25. The main speaker will 
be General Counsel G, Edgar Turner 
of the National Council of Insurance 
Federations. Mr. Turner recently re- 
signed as insurance deputy of Indiana 
to take the Federation position. 

In view of the approaching primaries 
and legislative election and of the rapid 
growth of public ownership sentiment 
and the serious threat of state insur- 
ance in several adjoining states, the 
meeting is one of vital importance to 
all insurance men, and a very large at- 
tendance is expected. 

Every agent or broker who believes 
his business is worth fighting for or 
protecting should be present to help in 
the consideration of plans for the en- 
largement and strengthening of Fed- 
eration activities. 

* *K * 

J. E. Wetzel, well known in the Chicago 
insurance district, and formerly counter 
man for A. S. Nathan & Co., has gone 


with the automobile department of the 
Aetna Life office in — 
* *K 


Klee, Rogers, Wile & Loeb, Chicago 
local agents, have moved their casualty 
department to Room 430, Insurance Ex- 
change, where A. T. Graham is in charge 
as manager. This department now has 
sixteen employes and handles all the 
lines except fire insurance for the firm. 

* 


J. L. Whitlock, former western mana- 
ger of the Glens Falls, has now arrived 
in Chicago, and is making his headquar- 
ters with the local agency of the com- 
pany in the Insurance Exchange. 

* x 


Robe Bird, superintendent of the im- 
proved risk department of the New York 
Underwriters, was in Chicago this week. 

* * 


J. P. Hollerith left his desk as super- 
intendent of the hail and survey depart- 
ment of the western branch of the Hart- 
He will take a 
vacation for a month or so before assum- 
ing official position with the Henry Evans 
companies at their home office in New 
York. M. J. Looney, who has been with 
the Hartford for a number of years in 
many capacities and more recently as the 
Illinois special agent, is now in full 
charge of Mr. “=” old work. 


J. M. Japenga, who is connected with 
the automobile department of Fred S. 
James & Co., Chicago, has gone to the 
office of the Western Automobile Under- 
writers Conference as its assistant sec- 
retary. 





. in Chicago, Cook County and the C-eater Metropolitan District. 
Inspections 


torate very properly gauges the expectancy of fire risks and intelligently anticipates 


events before they occur. QThe undersigned sells this talent to companies, agents 
brokers and the business public, herewith tendering counsel to all S i 


Muzicipal Committees and all those who formulate insurance laws 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Soom 1568 Ins. Exchange CHICAGO, ILL.. Telephone Wabash 3033. 


QT hisinspec- 


tate Insurance Officiais, Legislauve and 
—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention Counselor 





NIAGARA 


Fire Insurance Company 


123 William Street, NEW YORK 


= 


ESTABLISHED 1850 














The Superior Fire Insurance Co. 


A. H. TRIMBLE, Pres., 


Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $300,000 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 














SURPLUS 
LINES anp 
FLOATERS 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED ; PROMPT ATTENTIO#: 


F. R. THOMPSON 


Insurance Exchange, Chicago, Ili. 








FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 








,_ THE AUTOMOBILE 
INSURANCE COMPANY 


fETNA LIFE INSURANCE CO. 
fETNA CASUALTY & SURETY CO. 





OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 

COM MISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 
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SCHEIDE NOW CLEARED 


NO ONE APPEARED IN CASE 





Enemy Property Custodian Says Loy- 
alty of Chief of Insurance Division 
Is Unquestioned 


WASHINGTON, D. C,, June 14.— 
Because those who charge W. C. 
Scheide, chief of the insurance division 
of the office of Alien Property Custo- 
dian, with disloyalty and “not being a 
proper person to liquidate insurance 
companies, as he had been connected 
with an enemy insurance company” 
failed to appear personally before the 
Alien Property Custodian, A. Mitchell 
Palmer, today, to substantiate their 
charges, Mr. Scheide has been exon- 
erated by Mr. Palmer. A hearing was 
granted to insurance men who pre- 
ferred formal charges against Mr. 
Scheide, scheduled for today. Mr. 
Palmer waited until the close of busi- 
ness hours and then announced his de- 
cision in the matter. 


No Particulars Are Given 


As it was not considered to be neces- 
sary, the charges filed against Mr. 
Scheide and the names of insurance 
men who preferred the charges were 
not made public. Mr. Palmer decided 
that it would not be material to the 
matter under consideration to “drag the 
case out.” 

The case against Mr. Scheide, it was 
said, grew out of certain “stories” ap- 
pearing in insurance papers. Protests 
and charges were immediately filed with 
the Alien Property Custodian, against 
the appointment of Mr. Scheide as chief 
of the division of insurance. Evidently, 
it was suggested that the charges and 
protests were made without due inves- 
tigation and no one, it was declared, 
seemed to wish to personally substan- 
tiate them. 


FIRE PREVENTION WAS 
THEME OF CONGRESS 


(CONTINUED FROM PAGE 1) 


Explosions.” His remarks were directed 
particularly to dust explosions in grain 
elevators and flour mills. Enough flour 
has been destroyed in dust explosions 
since America entered the war to keep 
several hundred thousand soldiers in 
bread rations for one year. These ex- 
plosions can be prevented by keeping 
mills free as possible from dust and open 
lights or sparks. It is possible, in any 
factory, said Dr. Brown, where any kind 
of dust may be suspended in the air to 
have a dust explosion. Serious explo- 
sions have occurred recently in cork dust 
and in chocolate dust, both explosions 
causing loss of life and property. Usually 
fire follows immediately after an explo- 
sion. 

View of Labor People 


How necessary it is that people be 
reached personally and effectively with 
fire prevention whys and wherefores was 
the theme of one session. Mr. Thomas J. 
Donnelly, secretary of the Ohio Federation 
of Labor, said he was convinced that 
mere issuing of rules and regulations 
would not accomplish fire prevention in 
factories and in workshops unless these 
rules and regulations were explained to 
the employees and their hearty sympathy 
obtained. In dealing with labor, he 
would have all managers realize that 
every person has a personality and an 
individuality and that these laborers 
must be approached as persons rather 
than as so many units of labor. 


Price Gives a Talk 


_C. W. Price, field secretary of the Na- 
tional Safety Council, had the subject, 
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“The Importance of Organized Safety in 
War Time.” 

How far can safety methods of the 
kind described by Mr. Price to prevent 
be applied in fire prevention work? It 
was recognized that it is not possible 
to make such an effective appeal for fire 
prevention among the workers as for ac- 
cident prevention, as accidents occur 
more frequently before the eyes of the 
workmen and affect their bodies much 
more often than fire losses. Yet it was 
the opinion of those in attendance that 
much effective work could be done by 
enlisting workmen in fire prevention 
work as they have already been enlisted 
in safety work. 


Capt. J. J. Conway Speaks 


The address of Capt. J. J. Conway of 
the Cincinnati Salvage Corps on “The 
Crime of Carelessness,” attracted atten- 
tion. He gave it as his experience that 
80 percent of the fires are due to care- 
lessness and avoidable negligence. He 
cited many specific instances to show by 
what extreme carelessness some fires 
were brought about. The encouraging 
part of Capt. Conway’s address was that 
in which he gave facts and figures to 
prove that public education could be 
made to bring about direct and tangible 
results in fire prevention. 


Automatic Sprinklers 


When fires cannot be prevented, the 
next best thing is to have an automatic 
sprinkler system ready to extinguish 
them. This is the opinion of all fire pre- 
vention advocates. At one session, the 
effectiveness of the automatic sprinkler 
as an extinguishing agent and for pro- 
tecting interiors and preventing the 
spread of fire was made vivid by Ira D. 
Hoagland, secretary of the National Au- 
tomatic Sprinkler Association. 

Fire underwriters of Ohio were recog- 
nized at the Thursday afternoon session 
by the appointment of J. E. Lyons, of the 
Continental, president of the Ohio State 
Fire Prevention Association, as chairman 
of the meeting. He introduced H. C. 
Brearly, of the National Board. Fifteen 
hundred fires a day are reported to the 
National Board’s Actuarial Bureau and 
the primary cause of these fires is human 
carelessness. 


State Fire Marshal Fleming 


That there are people in this country 
already receiving the Kaiser’s medals for 
doing his incendiary work was the dis- 
closure of State Fire Marshal T. Alfred 
Fleming of Ohio, who made an eloquent 
plea before the convention for the co- 
operation of all forces working to guard 
America’s resources against the destruc- 
tion by fire. As Mr. Fleming pointed out, 
there has been too much piece work by 
too many different agencies and not 
enough coordinated effort in fire preven- 
tion. 

The relation of the factory inspection 
department to fire prevention was out- 
lined by T. P. Kearns, chief deputy of 
the department of workshops and fac- 
tories of the Industrial Commission of 
Ohio. Every factory in the inspection 
department of the various industrial 
commissions is called upon to protect the 
life of workers in these plants and this 
necessitates attention on their part to 
fire prevention. 

One immediate result of the Patriotic 
Fire Prevention Congress was the organ- 
ization of the Ohio Fire Chiefs Club. This 
club included both the chiefs of munici- 
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HABEL GOES TO DES MOINES 


Chicago Insurance Man Has Accepted 
Position of Assistant Secretary 
of Central National 


DES MOINES, IA., June 19.—Wm. 
P. Habel of Chicago has accepted the 
position of assistant secretary of the 
Central National Fire of Des Moines. 
President George J. Delmege made the 
announcement today. Mr. Habel is an 
experienced office organizer and has 
had a long training in insurance work. 
He was formerly assistant secretary of 
the Calumet of Chicago, but in more 
recent years has been in another line of 
work. 


SERVICE MEETING HELD 
BY MICHIGAN LOCALS 


(CONTINUED FROM PAGE 1) 


were presented and objections raised. 
The exhibition sale brought out many 
suitable selling points. 

E. M. Allen, president of the National 








palities and industrial plants. The offi- 
eers are Jenkins Daniels, Columbus, 
president; Sam Hunter, Springfield, first 
vice-president; John Mack, Lima, second 
vice-president; and Phillip Hardy, 
Youngstown Sheet & Tube Company, sec- 
retary-treasurer. 





association, spoke twice on Tuesday. 
At the afternoon session he stressed the 
importance of the local agents acting 
as a body and in unison. He was in 
excellent voice, had his usual generous 
supply of “pep” and stirred up consid- 
erable enthusiasm. 

Ralph E. Richman, of Cincinnati, edi- 
tor of Fire Protection, in his address 
on the “Individual Responsibility for 
Fires” placed the responsibility for the 
country’s fire waste squarely on the 
shoulders of the individual citizen. He 
cited several cases to illustrate where 
fires originating from carelessness had 
seriously interfered with the nation’s 
war program and production. 

James Victor Barry, assistant secretary 
of the Metropolitan Life, toastmaster par 
excellence, did the honors at the ban- 
quet Tuesday evening. Mr. Barry was 
in a happy mood, and at his best. This 
is his old home, and he belongs to this 
community. 

Clarence E. Holmes, vice-president of 
the Employers Casualty, spoke on insur- 
ance patriotism. 

John T. Winship, Saginaw, ex-insur- 
ance commissioner of Michigan, discussed 
“The Benefits of the Antidiscrimination 
Law.” 

yeorge W. Carter of Detroit, president 
of the Michigan Insurance Federation, in 
discussing federation activities, made 
clear that there is no conflict between 
the federation and the agents’ associa- 
tions. 

E. M. Allen of Helena, Ark., head of 
the National body, gave a stirring patri- 

(CONTINUED ON PAGE 8) 
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VALUABLE BOOKLET 
Tue booklet prepared by the Na- 
TIONAL Boarp for the United States Bu- 


reau of Education, entitled “Safeguard- 
ing the Home Against Fire” is one of 
the most valuable publications that has 
been gotten out dealing with the ele- 
mentals of home fire prevention. It is 
intended, really, as a text book or fire 
prevention manual for school children. 
It gives suggestions that older people 
might well follow. This book should 


be on the table in every home, so that 
not only the children, but the older 
members of the family may read it. 


The Nation AL Boarp has performed a 
large public service in getting out this 
‘ation: It deals with such prac- 
tical subjects as matches, lights, stoves 
and furnaces, open fires, cooking and 
cleaning, rubbish, kerosene and gaso- 
line, gas, electricity, acetylene, smok- 
ing, etc. 








PATRIOTIC CONGRESS 

To what extent can fire waste of the 
United States be reduced by substitut- 
ing human carefulness for human care- 
lessness: This was the most interest- 
i question considered by the Pa- 
TRIOTIC FirE PREVENTION Concress which 
met in Columbus, Ohio, last week. The 
congress was held because of the be- 
lief of several that much of the Amer- 
ican fire waste can be eliminated if the 
prevention education can be got to the 
people in an effective way. The most 
conservative estimate given during the 
convention gave 50 percent as the por- 
tion of fires in the United States that 
can be attributed primarily to negli- 
gence and carelessness. The real prob- 
lem is how most effectively to obtain 
the cooperation of the people and co- 
ordinate the efforts of all agencies now 
in the field seeking to obtain that co- 
operation. 

Throughout all the addresses there 
was an agreement that in America not 
much progress will be made by classi- 


fying certain acts as “verboten” with- 
out at the same time getting the 
friendly assistance of the citizens 


whose carefulness must replace care- 
lessness. The human appeal in fire 
prevention cannot be made as strong as 
in accident prevention, yet it is pos- 
sible to arouse the people’s interest in 
fire prevention by the same methods 
that have been used so successfully in 
the accident prevention field. 

Human appeal could never be made 
so powerful and compelling as now 
when fire prevention becomes a pa- 








Personal Side of the 
Insurance Business 


There were three national presidents 
in Chicago last Monday. Charles H. 


Burras, head of the National Associa- 
tion of Casualty and Surety Agents, 


resides in that city, he being manager 
of the National Surety. The presidents 
of the two other major insurance or- 
ganizations were passing through the 
city. Lawrence Priddy, of New York, 
president of the National Association 
of Life Underwriters, spent the day 
in the city in conference with the offi- 
cers of the Chicago association. He is 
on a western trip, and will visit a num- 
ber of associations previous to attend- 
ing the Northwest Life Insurance 
Congress at Fargo the latter part of 
the week. He went from Chicago to 
Davenport, Iowa, and thence he trav- 
eled to Des Moines, Topeka, Kan., Ok- 
lahoma City, Sioux City, Iowa, Sioux 
Falls, S. D., and from there will go to 
Fargo. President E. M. Allen, of the 
National Association of Insurance 
Agents, was in Chicago en route to 
attend the meeting of the Michigan 
Agents’ Association of Lansing. He 
has just completed a trip in the south, 
and from Lansing will go to the meet- 
ing of the Minnesota association at St. 
Paul. From there he will travel to the 
Missouri association at Jefferson City, 
and attend the convention of the Ro- 
tary Clubs at Kansas City, Mo. He 
will wind up with the annual meeting 
of the Texas association. Mr. Allen is 
a leading local agent at Helena, Ark. 
Arthur C. Robertson, 


for twenty 
years Oklahoma 


state agent of the 
Fidelity-Phenix, died at his home in 
Oklahoma City last Friday. He was 
the first most loyal gander of the Okla- 
homa pond of the Blue Goose and was 
chairman of the insurance men’s state 
conservation association. Mr. Robert- 
son, who was but 42 years old, was 
born at Menasha, Wis., and his remains 
were shipped back to the old home for 
burial. 

Mr. Robertson entered the company’s 
employ as a stenographer in a branch 
office at Menasha, Wis., in 1892. Later 
he became special agent for the survey 
department in Wisconsin, was trans— 
ferred to the Ohio and West Virginia 
field as assistant to the then state agent 
and subsequently appointed state agent 
for Oklahoma, where his labors have 
consistently produced good results for 
the company. A serious ailment in- 
volving an unusual operation through 
which he passed some years ago did not 
for a long time undermine his activity 
in the field, but a sudden illness con- 
tracted in March imposed a burden on 
an already weakened system from which 
recovery was impossible. 

Manager A. F. Dean of the western 
department of the Springfield Fire & 
Marine, celebrated on Tuesday his 
fiftieth wedding anniversary. He was 
the recipient of many felicitations and 
good wishes. The Round Table of the 
Union League Club sent Mr. Dean a 
magnificent set of glassware with a 
gold band around each piece. Accom- 
panying this was a tribute to Mr. Dean 
with abundant expression of good- 
fellowship. Some of the members of 

the Round Table went to Mr. Dean’s 
home in Evanston in the afternoon and 
called on him. Mr. Dean was one of 








triotic duty. 
tory, 


For the first time in his- 
every agency of government and 
society is fighting with the fire preven- 
tion advocate and it is a favorable time 
to push America out of her previous 
complacent attitude toward fire loss. 
The Parriotic Fire PREVENTION Con- 
GRESS, as a first effort of its kind, was 
successful. It has helped to give Ohio 
and the nation a true view of fire waste 
as a national shortcoming which at 
this time approaches treason. It has 
reached a few of the people. It should 
be a first effort only and should be for 
an example to other states. 








GEORGE P. KESSBERGER 


Veteran Michigan State Agent Who Goes 
With the Citizens 





the founders of the Round Table, was 
elected its chief at its inception and has 
held the office right along. No man- 
ager is held in higher esteem than Mr. 
Dean, and no one has contributed more 
freely to the business in which he is 
engaged. 

Henry E. Rees, vice-president of the 
Aetna, has been chosen chairman of 
the executive committee of the Na- 
tional Board. He has rendered a large 
service to the organization. 


A. G. Dugan, associate western man- 
ager of the Hartford Fire, has at last 
received word from his son, Hugh Du- 
gan, of the Royal Flying Corps, who 
was captured by the Germans April 6, 
having been forced to alight behind the 
enemy lines. A cablegram from the 
Red Cross headquarters received last 
week stated that Lieutenant Dugan was 
at the prison camp at Landburt, Ger- 
many. 


Paul W. Terry, chief rater and assist- 
ant manager of the Missouri Inspection 
3ureau, will take charge of the Kansas 
Inspection Bureau, succeeding Charles 
E. Eldridge. He has been connected 
with the Missouri bureau for the last 
10 years. He is a man of splendid abil- 
ity, which insurance men have recog- 
nized. He has done some work in rat- 
ing in Arkansas, as well as Missouri. 
Mr. Terry was sent by the companies 
to Kansas to do some special work in 
testing out the schedules and making 
investigations of the rates there. He 
made a good impression on the public 
as well as the agents. 


Chauncey S. S. Miller, secretary of 
the National Association of Insurance 
Agents, is getting his hand in as an 
organizer and campaigner. He has just 
finished two whirlwind campaigns in 
Georgia and Kentucky. As a result of 
his work in Georgia, the membership 
in the state association increased 100 
percent and upon the completion of 
his Kentucky campaign, when the totals 
were counted it was found that the 
membership in that state had been in- 
creased 150 percent. Mr. Miller will 
be one of the chief speakers at the 
meeting of the Iowa Associatiaon of 
Local Agents to be held in Keokuk 
June 27-28. He will spend the week 
previous to the Iowa meeting in a 
membership campaign and great re- 
sults are expected. 


W. E. Underwood, who has been edi- 
tor of “The Critic,” has gone with the 
National Association of Insurance 
Agents and will assist in the editing of 
the organization’s bulletin. Mr. Un- 
derwood is an experienced insurance 
newspaper man, and will have charge 
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of the details of the editing of the bul- 
letin. Secretary Chauncey S. S. Mil- 
ler will continue to contribute to the 
bulletin and act as editor in chief. 


Former Secretary Henry H. Putnam, 
of the National Association of Insur- 
ance Agents, expects to sail abroad 
about the first of the month to engage 
in Y. M. C. A. service at the military 
camps. Mr. Putnam lives at Ayer, 
Mass., where he owns a farm. He has 
received official notice from the Y. M. 
C. A. authorities that he has been ac- 
cepted for overseas service. He will 
go to New York for intensive training. 
Near his home is Camp Devens. Mr. 
Putnam has come in active contact 
with the soldiers at this camp, being 
chairman of committees interested in 
community service for enlisted men. 
He is well qualified for Y. M. 
work, and his many friends wish him 
the best of luck. 


MICHIGAN AGENTS MEETING 


(CONTINUED FROM PAGE 7) 
otic talk and defined the war-time duty 
of the local agent. 

The growth of the Nonpartisan League 
and its menace to the insurance business 
was outlined by Charles Boyl of Grand 
Rapids. 

A. D. Baker, vice-president of the 
Michigan Commercial and president of 
the Western Insurance Bureau, under the 
head of “Oneness of Purpose,” set forth 
in forceful style the relations of the 
company to the agent. This was Mr. 
Baker’s maiden effort in the role of 
orator before an agents’ organization. 


Biggest Attendance 


There were 104 agents from outside of 
Lansing at the meeting. This was by 
far the largest session in the history of 
the organization. 

At the Wednesday morning session L. 
T. Hand, deputy insurance commissioner, 
talked on fire prevention. Ralph Rich- 
man, who had spoken the day before and 
made such an impression, was called 
upon to again talk on just what specific 
work local agents could do along fire 
prevention lines. 

B. L. Heath’s paper on miscellaneous 
casualty lines was well received and was 
followed by a long discussion on the 
topics. J. K. Livingstone of Detroit, one 
of the leading members of the organiza- 
tion, conducted a question box on fidelity 
and surety bonds. 


Demonstration Sale 


G. E. Crandal of Detroit, as salesman, 
“sold” to J. M. Preston of Lansing, the 
prospect, a full coverage automobile 
policy. C. V. Freese of Detroit spoke 
on automobile legislation. 

Cc. G. Axtman, of the Detroit branch of 
the National Workman’s Compensation 
Bureau, explained compensation rating 
and J. P. Old spoke on @ollections. 

In the afternoon there was a ball 
game between the local and_ special 
agents, followed by a picnic dinner. 


Early to bed and early to rise and you 
will meet few people you know. 
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OHIO AND WEST VIRGINIA 


USE FOR THE WASTE PRODUCT 





State Fire Marshal Fleming Tells How 
Automobile Engine Oils Can Be 
Utilized 





State Fire Marshal T. Alfred Fleming 
of Ohio says: 

“A use has at last been found for the 
automobile engine oils that have here- 
tofore been a waste product, an eye- 
sore to the garage floors and a danger- 
ous fire menace. This waste product, 
dropping through the gears and casing, 
is now worth 6 cents per gallon, and 
1,000 barrels of it are being shipped out 
of Columbus each week. The firm in 
Chicago taking this refuse, refines it 
again, and even furnished the barrels 
in which to ship it, 

“Here in Columbus a certain trafsfer 
company takes the product and hauls it 
free of charge to the railways. 

“Just how much of this oil goes to 
Chicago from Ohio I do not know, but, 
judging from what is sent from Colum- 
bus, the amount must be enormous. 

“T am glad to see that not only has 
a plan been evolved to conserve valu- 
able lubricants, but also that the danger 
of having this heretofore worthles$ 
product, that cannot even be dumped 
: the sewer, lying around to invite 
ire.” 





Diebold on Absence Leave 


George Diebold of Cincinnati, state 
agent of the National Union Fire, has 
been granted a leave of absence by the 
company until October. Mr. Diebold is 
going to the coast for recuperation. He 
has been a hard worker, and the strenu- 
ous life he has led has made rather se- 
vere inroads on his nervous force. He 
needs a rest and is going far away from 
the scene of his daily work so that he 
can forget all about it. 





Oswald Made President 


CLEVELAND, O., June 18.—The an- 
nual meeting and election of the Insur- 
ance Society of Cleveland took place 
Monday evening. Following are the new 
officers: President, James B. Oswald, 
Oswald Company; vice-president, Walter 
J. James, James & Manchester Co.; sec- 
retary and treasurer, L. E. Falls, E. P. 
Lenihan & Co.; assistant secretary and 


treasurer, J. W. Warner, Swift & Co.; 
librarian, Kenneth Taylor, the Neale- 
Phypers Co. 





Insurance Society Outing 


COLUMBUS, OHIO, June 18.—The In- 
surance Society of Columbus will enjoy 
its annual outing at the Columbus Coun- 
try Club, Thursday. On that day the 
local board offices will close early in the 
afternoon. State Fire Marshal T. Al- 
fred Fleming has been invited to give 
the address of the evening, and the com- 
mittee in charge has prepared a program 
Fe events calculated to keep the guests 

usy. 





Lloyds Deposits $50,000 


The Inter-Insurance Exchange of the 
Michigan Automobile Owners has de- 
posited $50,000 in Ohio for the protection 
of Ohio policyholders and has entered the 
State. M. R. Johnson, formerly of Cleve- 
land, Ohio, has been made manager of the 
Cincinnati office at 825 Union Trust 
Bldg. The Cleveland office is at 515 
Swetland Bldg. 


Ohio Notes 


James D. Conklin, local agent at 
Weston, Ohio, is starting up another 
agency at Bowling Green, Ohio. 

The Home F. & M. of California and 
the Scandinavia American have been ad- 
mitted to Ohio, and the Tokio Marine 
+ amended its license so as to include 





Late last week a warehouse belonging 
to the American Gypsum Co. at Port 
Clinton, Ohio, was destroyed by fire with 
a loss of $12,000. Insurance was as fol- 
lows: Minn. Fire, $1,500; Continental, 





Minneapolis 


sentation. 





JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 
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NORTHWESTERN STATES 


RATE CHANGES ARRANGED FOR 











New Schedule Will Be Put Into Effect 
for Minnesota as to 
Dwellings 





ST. PAUL, MINN., June 17.—There 
will be some changes in rates on dwell- 
ings and contents in Minnesota follow- 
ing the conference of the rating au- 
thorities and the Minnesota department. 
It seems that the rates for dwellings 
and household furniture are uniform all 
over the state except in sixth class 
towns. In other words, towns with in- 
adequate fire protection have the same 
rates as those with exceilent protec- 
tion. The Minnesota department re- 
quires the companies to send in their 
statistics as to dwelling losses. The 
department felt that there should be a 
differential in buildings and contents 
especially where there is brick or other 
slow burning construction and where 
there is a noncombustible roof. 

In the revised schedule of dwelling 
rates there will be a reduction in rates 
in the large cities and increasing them 
in those without protection. In Min- 
neapolis, St. Paul, and Duluth rates on 
frame dwellings are reduced 7 percent 
and on contents are advanced 11 per- 
cent. Brick dwellings and flats are re- 
duced 20 per cent in the large cities 
and contents about 5 per cent. Rates 
on frame dwellings in towns with vol- 
unteer fire departments are unchanged, 
but the contents are increased about 20 
percent. In unprotected towns the in- 
crease on dwellings and contents is 
about 15 percent. The new schedule 
provides a differential for shingle roofs 
and charges for defective flues, auto- 
mobile storage, and other hazards. 





Iowa Notes 


The German Mutual of Carroll, Iowa, 
is to be known hereafter as the Carroll 
County Mutual. The concern has been in 
existence 40 years with its membership 
almost entirely German. 

Iowa insurance men who have been ad- 
justing tornado losses from various lowa 
storms this summer assert that cyclone 
and high wind losses have been more in 
toto than the Omaha-Council Bluffs tor- 
nado of five years ago. Extra adjusters 
have been put on the job to clean up the 
losses. 

Authorities are investigating the burn- 
ing of the Holland-Dutch church at 
Peoria, Ia. The school annexed to the 
church went too, causing total loss of 
$25,000, with only $2,000 insurance. The 
church and school had defied requests 
to use the English language and the fire 
is believed to have resulted from that 
cause. 

State Fire Marshal Ole O. Roe of Iowa 
believes that under the new _ federal 
statute permitting the trial of incen- 
diaries in federal as well as state courts, 
the work of his department will be 
greatly simplified and at the same time 
made much more efficient. The new 
statute refers to the firebug who burrs 
“war material’—the latter term being 
‘construed liberally. “When the _ state 


authorities show reluctance to take up 
our cases, as frequently happens, we will 





$1,500; Connecticut, $1,500; National, 
$1,500; Mich. Com., $1,000. 














MANSFIELD,OHIO, 





Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 


F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. s we E. STRAUCH, Asst. Secy 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 





INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 


Capital- - - - - - - - $300,000.00 
Surplus to Policy Holders - 378,923.33 
Assets - - - = = = = - 708,299.89 
Losses Paid to date - - - 6,517,084.28 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


Security Ins. Co. 
Organised 1881 





COMBINED STATEMENT 


Capital - - = $250,000.00 
Assets - : : 942,227.98 
Surplus to Policy Holders : 624,198.79 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 











THE | 
GEORGE E. WOOD CO. | 
84 WILLIAM ST. ae New York CITY 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 


State of New Jersey and New York 
Suburban Territory 























COMPANY 


Assets January 1, 1917, in U.S. .............. 
Surplus in the United States ..............00 


INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


wccccccccccccccoccsccceccccecccccecs $3,329,177.74 


1,478,531.90 


Total losses paid in United States from 1874 to 1916, inclusive, $41,657,314.31 








turn our evidence over to Uncle Sam,” 
said Marshal Roe. 


Home Office: - - 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
Wewant good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


ORPORATED 


= Shelbyville, Illinois 
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CENTRAL WESTERN STATES) were vioating the terms of the injunction || H- M, BARFIELD H. S, BASSETT CHARLES H, HARRADEN 
and that they were in contempt of court. Tones 


EXPECT RECORD ATTENDANCE 





Shining Lights of the Business on Pro- 
gram for Annual Meeting of Wis- 
consin Agents 





MILWAUKEE, WIS., June 18.—In 
distributing the official program of the 
annual convention of the Wisconsin 
Association of Insurance Agents, to be 
held here July 9-10, President Frank 
Hoffman, Manitowoc, and Secretary 
Frank Fassold, Milwaukee, joined in 
making a personal appeal to every 
member of the organization to make a 
special effort to attend the sessions. 
The response to the request already 
has been gratifying and presages the 
largest attendance in the existence of 
the association. 

“We have never had a program so 
replete with valuable addresses, or 
been able to offer so many of the ‘big 
guns’ of the insurance business at one 
and the same time as this year,” said 
Secretary Fassold. “The presence of 
National President E. M. Allen, Hel- 
ena, Ark., and National Secretary 

S. S. Miller, New York, alone is 
deserving of a most representative at- 
tendance. Further than this, we will 
have with us men like Commissioner 
Cleary of Wisconsin and State Fire 
Marshal Friedley of Indiana. Last, but 
not least, there will be educational 
talks by F,. C. White, general agent of 
the New York Underwriters, and 
James F. Joseph, Chicago, special rep- 
resentative of the governing committee. 
This is a galaxy of shining lights in 
our business which no local agent in 
Wisconsin can afford to miss. And, 
judging from responses to the invita- 
tions, I am sure that no agent who is 
at all able to come will miss this year’s 
convention.” 

The sessions will be held in the 
rooms of the Milwaukee Board of Fire 
Underwriters, on the fifth floor of the 
Mitchell building. 


INDIANA CASES BEING TRIED 








Battery of Legal Talent Is Now En- 
gaged in a Fierce Contest— 
Klayer Is Advisor 





INDIANAPOLIS, IND., June 18.— 
The suit of the state of Indiana against 
fire companies operating in the state 
on charge of violating the injunction 
against combining on rates rendered 
several years ago, came to trial on 
Monday of this week. Judge Bates of 
Chicago is in Indianapolis to represent 
the companies and has associated with 
him, among other attorneys, Wm. L. 
Taylor, who was his associate in the 
original suit. James M. Bingham, who 
was attorney-general at the time the 
injunction was secured and through 
whose efforts the suit was brought, is 
representing in the present hearing. the 
Globe & Rutgers, Pacific Fire, German 
of Peoria and Ohio Farmers. FE. M. 
Sellers, publisher of the Indiana In- 
spection Bureau, and Miss M. R. Mona- 
han, auditor for Marion county, were 
the first witnesses called. E 
Klayer, of long-standing reputation for 
his pursuit of companies as a ferret en- 
gaged to dig up back tax charges, is 
acting as advisor for the state in the 
prosecution. 

It is anticipated that the present trial 
will continue through ten days or two 
weeks. The issue between the state and 
the companies is one of long standing. 
The original action was begun in 1909, 
when the state attacked the right of the 
companies to operate through stamping 
secretaries. In 1910 Judge Weir issued 
an injunction that the system of stamp- 
ing daily reports then in use be dis- 
continued and that the companies be 
restrained from combining to fix rates. 
Through a reopening of the case some 
years later an interpretation was placed 
upon the terms of the injunction by 
which the companies felt that they were 
justified in adopting the present audit 
system. Attorney-General Stotsenberg 
last year again brought suit against 








The present attorney-general, Ele Stans- 
bury, continued the action and is now 
pushing the suit vigorously. 


Elevator Loss 


The elevator of the Cleveland Grain 
Company, at Beech Grove, a suburb of 
Indianapolis, burned on Thursday night 
of last week, causing a loss of from $75,- 
000 to $80,000. A battery of eight tile 
tanks near by suffered but little damage, 
beyond the scaling off from two tanks of 
a tile protection coating. The grain con- 
tents of the tank are probably but 
slightly damaged. Insurance on _ the 
grain in the elevator which was burned 


was as follows: 
Great Amer..$30,000 


Continental... 6,500 
PROUD 6 5s.ic ee $16,000 
Hanover .... 10,000 


The buildings had been taken over by 
the Big 4 Railroad Company, whose 
schedule is carried by the Home of New 
York. The cause of the fire is believed 
Py some underwriters to have been a hot 

ox. 





Houghton Club’s Meeting 


HOUGHTON, MICH., June 17.—The an- 
nual meeting of the Houghton Under- 
writers Club was held at Houghton Club, 
Saturday. Officers elected were: Presi- 
dent, F. K. Guck, of Faucett Bros. & 
Guck, Calumet; vice-president, E. F. 
Prince of Lake Linden; secretary-treas- 
urer, M. R. Dickens of Shelden & Dickens, 
Houghton. John T. McCall of Houghton 
was re-elected to membership. On mo- 
tion of retiring President C. E. L. Thomas 
of Calumet it was voted to take mem- 
berships in the National Association of 
Insurance Agents and the Michigan asso- 
ciation. Following a business meeting 
luncheon was served. Frank H. Ells- 
worth, commissioner of insurance, and 
Senator Scully, chairman of state senate 
committee on insurance, were guests and 
made addresses. The Houghton County 
Underwriters Club is now in a healthy 
condition financially. The July meeting 
will be held at the bungalow of James T. 
Healy on the Chassell road. 


Big Incomes on Hail 


Big strides in hail insurance have been 
made in Illinois, Indiana and Ohio this 
year. One agency in Ohio has already 
written over $7,000 in hail premiums and 
another agency in Illinois has reported 
more than $5,000 in premiums. 


Michigan Notes 


Norman B. Lawson, local agent at Mus- 
kegon, Mich., has sold his agency to Gil- 
bert C. Chaddock. 

W. Walter Smith, Grand Rapids, Mich., 
has purchased the J. E. Bodwell & Co. 
agency of that city. 

Frank G. Row, well know local agent 
of Grand Rapids, Mich., has had new 
honors thrust upon him. Recently he 
was reelected president of the Grand 
Rapids Association of Commerce and now 
he has been chosen as the new president 
of the West Michigan State Fair. 


State Insurance Commissioner Ells- 
worth and Mark T. McKee were enter- 
tained by. the Chippewa county division 
of the Michigan Insurance Federation at 
Saulte St. Marie, Mich., last week. The 
local federation tendered a banquet in 
the evening at the Country Club with 
W. E. Davidson as chairman. 





Illinois Notes 


Jay Allen, Illinois special agent of the 
St. Paul, is happy over the arrival of a 
new baby at his home in Decatur, IIl. 


A. J. Meyer, former Illinois special 
agent of the Providence Washington, 
who is in the army, has been assigned to 
field artillery service. 

Frank L. Becker, manager of the Coop- 
erative Agency at Princeton, Ill., has 
gone to war. H. A. Ninebar, a local 
agent in the same city, has also answered 
the call to the colors. 

Morgan & Ford, local agents at Aledo, 
Ill., have dissolved partnership and the 
original agency will be continued by 
Harry R. Morgan, while Charles O. Ford 
will enter the local business independ- 
ently. 


Bailey Enters the Army 


DENVER, COLO., June 19.—Charles L. 
Bailey, special agent of the Queen in 
Colorado and Wyoming, has enlisted in 
the army. 


The Aetna Insurance Company has 
appointed R. T. Caldwell, heretofore 
special agent in Georgia, as special agent 
for Alabama, succeeding S. Lewis John- 
son, resigned. 


Buckeye National Fire 


Insurance Co. 
ae ree: $100,000 


Writin Business Through Ohio Agents 
ECONOMIC MANAGE 





Conservative Underwriting 


MENT MAKING SPLENDID PROGRESS 





~ OHIO AGENTS WANTED! 

















F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Capital $300,000 Surplus to Policyholders $330,600 
An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED ° 














Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 

-~ = = - = = $2,486,445.48 

BUSINESS CONFINED TO OHIO R. SMITH, Secretar» 








TOTAL ASSETS, 
A. C. CUMMINS, President 











Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 














THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
Organized 1876 INSURANCE COMPANY Mansfield, Ohio 
Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
Total cash assets, $111,768.47 Contingent assets $205,391,13 
Writing a general classification Auto fire floater department 


Annual dividends to policyholders 
S. N. FORD, President 


G. W. DeYARMON, Secretary 








E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 
Dayton Mutual Fire THE 
I Co, Paxton ||Mansfield Mutual 
hsurance 0., oo : 
Fire Insurance Company 
5 ny ee OF MANSFIELD, OHIO 
Conservative and Careful —_—_—_—_ 
Managemeut Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 
An Agency Company 

















Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 














All of Pittsburgh, Pa. 


$900,000 Combined Net Surplus - - - $733,076 
3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 
E. W. CLINTON FISH & SCHULKAMF 
State Ageat General Agents for Wisconsin 


4828 LaFayette Ave. ? ‘ ‘ ; 
Norwood, Cincinnati, Ohio Madison - Wisconsit 


Combined Capital - - 
Combined Assets - - 


(Reliable Agents Wanted in 
Pennsylvania, Ohio, Illinois 
and Wisconsin.) 
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IOWA PROGRAM NOW READY 


President Beverly B. Hobbs Has Ar- 
ranged Many Fine Numbers That 
Will Attract Attendance 





Beverly B. Hobbs of Keokuk, Ia, 
president of the Iowa Association of 
Insurance Agents, has prepared a very 
excellent program for the annual meet- 
ing, which will be held this year at 
Keokuk, June 27. It includes several 
educational features that will prove fine 
attractions and will be responsible, no 
doubt, for an increased attendance. The 
program follows: 


Address of Welcome: Honorable Wm. 
Logan, President Iowa State Fire, Keo- 
kuk, Iowa. 

Address: Chauncey S. S. Miller of New 
York, Secretary and Treasurer National 
Association of Insurance Agents. 

Address: The Non-Partisan League, 
Harry E. Moss, assistant secretary of 
Greater Iowa Association. 

“Possibilities of an Agent,” 
Walsh, Davenport, Iowa. 

“Compensation Insurance,” R. L, Dut- 
ton, resident manager, St. Louis, Fidelity 
& Casualty. ‘ 

“Agency Advertising,’ Chester E. Ford, 
of Des Moines, Iowa. 

“Co-Insurance,” E. 
agent of the Aetna. 

“Use and Occupancy,” Shelby A. Fow- 
ler, state agent of the Phoenix Assurance 
of London. 

“Boiler Insurance and Inspection,” M. 
L. Moreland, state agent Hartford Steam 
Boiler. 


Eugene 


W. Tinsley, state 


PROGRAM OF MISSOURI RALLY 


Local Agents Will Meet at Jefferson 
City Next Week—Allen Will 
Speak 


The annual meeting of the Missouri 
Association of Insurance Agents will 
be held in Jefferson City, June 24-25. 
President E. M. Allen of the National 
association will speak the first day. 
One of the features of the meeting will 
be a talk by A. L. Harty, Missouri in- 
surance superintendent. George D. 
Markam of St. Louis, is president, and 
P. J. Heffernan of St. Louis is secre- 
tary-treasurer. The program in detail 
is as follows: 

PROGRAM 
Monday, June 24, 2 P. M. 
Board Room, Governor’s Suite, State 
Capitol. 

Address of Welcome, Governor Gardner. 
“United We Stand” F 

E. M. Allen, President National 

Association of Insurance Agents. 


a 


3. “The Part of the State” 
A. L. Harty, Superintendent of 
Insurance. 
Monday Evening, June 24, 8 P. M. 
Madison Hotel. 
1. “The Triple Intent” ’ 
W. O. Woodsmall, President Mis- 
souri Fire Prevention Association. 
2. “The Missouri Rating Law” 
H. M. Hess, manager Missouri 
Inspection Bureau. 
3. “Rates and Fire Prevention from the 


Point of the State” 
J. M. Davis, state chief rater. 
Tuesday Morning, June 25, 9:30 A. M. 
Madison Hotel. 
. Report of the President, George D. 
Markham. 

of the Secretary-Treasurer, 

P. J. Heffernan. 
Reports of Committees. 
Discussion. 
Election of Officers. 
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Secretary Miller’s Itinerary 


DES MOINES, June 18—The schedule 
of Secretary C. S. S. Miller of the Na- 
tional Association of Fire Insurance 
Agents in his tour of Iowa was an- 
nounced this week as follows: June 20, 
Des Moines; June 21, Oskaloosa; June 22, 
Cedar Rapids; June 23 and 24, Daven- 
port; June 24, Clinton; June 25, Musca- 
tine; June 25, Burlington; June 26, Fort 
Madison; June 27, Keokuk (state conven- 
tion). This confines Mr. Miller entirely 
to eastern Iowa, the shortness of his 
stay precluding a visit to the western 
Section of the state. A dinner will be 

















F. H. Hawley, Presiden W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


PEM 2 5 or eo ehh oe aid ey $4,266,724 
UNIO oo ook nos oooh ab wok ess. mae 
Reserve for Reinsurance................... 2,523,332 
RINORQUMN S35. 5,5 fo sala Su. leh erwiels osiwowks we sta, 
Ne@ Seppe s <. 2). ins nccics eccccncc ceca nse ARS 
Increase ...... ... 54,732 


CHAS. L. HECOX, Manager Western Department, Chicago 











held in Des Moines the opening night of 
his tour. 


German Language Prohibited 


OMAHA, NEB., June 18.—Insurance 
companies doing business with the Ne- 
braska state insurance board must print 
their policies and keep their books and 
other records in the English language, 
the state board announced last Friday. 
There are several small German com- 
panies in Nebraska which use the Ger- 
man language in their policies and other 
printed matter. When an examiner of the 
State board examines the books of such 
companies, which are also kept in Ger- 
man, he must call in an interpreter to 
tell him what the entries in the financial 
records mean. 


Asks Increase on Oil Property 


The St. Paul Fire & Marine has found 
the tornado business on oil derricks, rigs 
and belt houses so disastrous that it has 
asked the Kansas insurance department 
to permit a big increase in its rate on 
this business. The company proposes to 
raise its rate for tornado insurance on 
oil derricks, rigs and belt houses from 
5 to 8 percent, with a 50 percent coin- 
surance clause required. The company 
shows that it has lost large sums in wind 
damage on this class of risks. It is the 
only company which has thus far sought 
to increase these rates. 


Go to Circuit Court 


JEFFERSON CITY, MO., June 18.—Har- 
old M. Hess and James A. Waterworth 
of St. Louis, managers of the Missouri 
Actuarial Bureau, which is seeking a 10 
percent increase in rates aS a war sur- 
charge tax in Missouri, have applied to 
the circuit court of Cole county for a 
writ of certiorari for the review of the 
action of Superintendent Harty, who re- 
fused to grant the rate increase. 

The insurance companies applied to the 
supreme court direct when the insurance 
department turned down the rate in- 
crease application, but that court de- 
clined to take jurisdiction of the case 
and dismissed the petition without preju- 
dice so that it could be filed in the circuit 
court. . 

The companies claim they are losing 
about $2,000,000 annually on Missouri 
business. The rate increase, their peti- 
tion states, would increase the companies’ 
premiums about $1,400,000 annually. 


Nebraska Hail Record 


While hail losses throughout Nebraska 
have been very numerous this year, they 
have been small in amount and the 
aggregate has not been large. It is be- 
lieved that the year in the state will 
prove profitable. The business has pro- 
duced an unusually large income, as hail 
insurance has become practically uni- 
versal in the state, and farmers are tak- 
ing several policies to cover the in- 
creased value of the crops. 


Oklahoma Notes 


Oklahoma’s fire loss of May was $240,- 
127.77, the smallest of any month of this 
year. 

Cc. BE. Stickley, chairman of the Okla- 
homa City board, has announced that the 
fire underwriters have been placed on a 
sole agency basis. No second agency can 
be represented by members of the board. 

Mrs. T. H. Sturgeon, formerly executive 
secretary of the Oklahoma Insurance 
Federation, has been chosen by the 
women of that state as president of the 
Oklahoma Association of Women Oppos- 
ing Suffrage. 


Rhinelander, Wis., has authorized the 
purchase of 1,000 feet of fire hose. 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter F. H. ALDRICH, Counsel 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy. 








Cash Assets, over $900,000 Net Cash Surplus, over $500,000 





H. V. OLNEY. President 


su o 


Cc. A. L. PURMORT, Secretary 
65th ANNUAL STATEMENT 





Came ai a a) ee ae ee, a 1,900,983.09 

Assets (to protect policy holders) = ~< $ 500,000.00 

Swuwrance Company Net Surplus to policy holders - 5,574, 008.68 
of WatertowncN.Y- Net surplusto stockholders - 2,650,983.09 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus - 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 





IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR}) 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 

















The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 




















LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE. INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE _ ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 














‘Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


PEORIA, ILL. 


BERT BUCKLEY, Secretary. 














THE NATIONAL 





UNDERWRITER June 20, 1918 








SOUTHWESTERN STATES 


COMBINED TOTAL FOR TEXAS 











State Fire Commission Completes and 
Publishes 1917 Results, Listing 75 
Classifications 


commission has 
pleted the combined classification totals 


 Thwee having loss 
ratios in excess of 60 ue ent, wi 


board and rooming y houses, . 


: pn vei Ww mien yards, 


flour and cereal mills, 
; hay warehouses, te 


3, and woodworks, 
The combined classification giv- 
ing the data for each class follows: 





CLASSIFICATION 


Apartment RM ee Ate aa cece 
ing and rooming houses............0. 


. (Texas floater form) 
Mercantile building, br 


seereeecenerrerran, 


Bakeries and ORI TRODOTIORs:<.0.0056600080 


oe oe ee eee en ee 897. 
M6 s5bn Scan chs re aheeelauanweakees 1,804,626.00 
<, tile and terra cotta wks............ 311,931.86 

ES Chtkihsbnve bat Secae pens aoe 6,862,.650.83 
SPE LIU h Ss cas seca a thes oa Deas eee 


CS PI ESD nT 1,311,674.21 
Be WO SRPOR.. .icanaxhecdwaneedc’s 328,643.00 
Court houses and. clty Balle... ccccsssccceccs 
Cotton not stored—yds. and comp.......... 
Cotton seed ofl mills. . oo. 6csccccccccccces . 
Saaetrse light and power plants............ 
Electric railway properties cea eadceneeees es ° 
Fireproof and semi-fireproof bld 
Contents of fireproof and semi- ~Grepr" f bldgs. 
Floater policies, cotton 
Floater policies, not cotton 
Or Mt CUTORT MINIS 5 ooo nsec hece seen oe 657,652.00 14,189 

i and metal works 
Fuel oil tanks in fields and distribtg. plants 


Harness and shoe factories......... vee 
Hay warehouses ......... ° 
Brick hotels and contents......... (oes 
Frame hotels and contents... 

Horse collar factories 
Ice factories and cold storage..... 
Jails (city halls with jails) 
Livery stables ............eeceeee os0cecee 











Opera houses sare eee ear aRES ee. 
Packing houses 
Pants, overall and shirt factories l 
Park and resort pavilions and fair grounds 505,690.00 10 
Peanut and pecan factories 
Pier and wharf properties 
Rice risks, except warehouses 
een gpes hospitals and almshouses. 226.8 
and planing mills and lumber within 


Sprinklered risks 
ewe laundries and dye works.... 


Water works and pumping plants 
Wheelwright works, trunk factories, wood 
and metal i 5. ey ea 
large (other than saw and 


planing milis), and ~agegl oe 100 feet 998,459.00 
Risks not covered above 


ARKANSAS AGENTS’ MEETING 


Annual Gathering of the Local People 
at Little Rock Is On This 
Week 


LITTLE ROCK, ARK., June 19.— 
The Arkansas Association of Insur- 
ance Agents is holding its annual meet- 
ing here today, and will last through 
tomorrow. The annual meeting of the 
Insurance Federation was held yester- 
day, the main features being addresses 
by Executive Secretary R. a Drake of 
Oklahoma, and Mark T. McKee, secre- 
tary of the National Council of Insur- 
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anace Federations. T he session of the local amit at Helena Ark. gave a talk Patriotie Address—Hugh D. Hart, .Lit- 
local agents this morning was largely > f | tle Rock. 
, is a ith addresses of welcome | °” “L iability Lines B. C. I owell, oO Afternoon Session 
ta ¥ up wit Pay in oA iar rte Little Rock, gave an address on “Raise Committee Reports. 
and response, the presic Sd “1 It in Arkansas.” The program for to- Unfinished Business. 
and committee reports. ue morrow is as follows: Report of Nominating Committee. 
Charles L. Miller, of this city, gave a ae c Election of Officers. 
stirring address on “What the Fire Morning Session aule Ges tc te Pike 
Insurance — — Do to Help W m Singing of “America” by Convention. ‘ pea es 
the War.” At the afternoon session Resolutions. : 
Secretary Chauncey S, S. Miller, of the “What the Actuarial Bureau Has Done Will Transfer Older Man 
Besos. Cae Ea ie ee 4 P » Local Agent’’—Harry Albers, Ft. A 
National association, told about the oo or sid ‘ Following the death of State Agent 
work of the organization, and what it Address, “Our Absent Friends”—Tracy | A. C. Robertson, of the Fidelity-Phenix, 
Mills. Pine Bluff in Oklahoma, Vice-President C, R. Street 
is trying to accomplish, sect Snel sat y “ati ;| announces that the field work will be 
s B it rer of the Bankers “The Insurance F ederation and Its a ounces hat e or 4 
T, L. Bond, treasurer ¢ a Aims"—J. G. Leigh, Little Rock. supervised by N. B. Reed and J. P. E 
Trust Company, of Little Rock, gave Address, “The Fire Marshal’—Judge | Thomas F. Southgate of Durham, N. C., 
a talk on “Insurance as Collateral | Felix G. , Laatioey, (Dep. Ins. Com. of — until an older man from another 
~ ” ce i savers f 2 Arkansas ° state 18 é -] as success A 
Surety. Joseph C. Meyers, former “The High Cost of Insuring With the 
president of the Arkansas Association | ytutuals’—(By one who  knows)—Mr. : Se 
of Insurance Agents, and a leading ! Mayer of the Scott-Mayer Commission Co. Will Use Lower Term Rates 
The Austin, Commonwealth and Inter- 
RECORD GF TEXAS CLASSES FOR PAST YEAR national fire insurance companies of 
Texas, which operate as “The Texas 
Liability Adjusted No.of Av'ge Burn’g Loss Av'’gre Companies,” have announced that they will 
Assumed Premiums Losses Fires Rate Ratie Ratio Loss write 3-year term policies on big beer at 
a ar $ 300.538.094.900 — $ 2,182,610.68 $1,218.296.12 3.422 726 437.602 $382.78 tao sal acer Gee sae eee 
5,664,175.06 .198,480.2¢ 749,888.09 2,42 88e 558 -626 309. She hitice a alee aio "yeah degli " 
Peete eee ee eee ees — + 743 5. re 1 . ots 4 *39°951,09 91 "393 "119 "303 39144 I or of five ic ene type BE racer 
ee eee 81185.923.00 44°601.92 8,758.91 42 1545 1071196 208.55 | Tent of thie to agents, it save that the 
18, 30 269,622.62 98,461.42 291 1.497 547 .865 338.36 inGPadse Lew) REO tO: Leo land onethele 
2,827 "600 00 6,252.92 31 1.224 .231 .181 201.71 annual premiums for three years is larger 
$1059. 235.00 15,885.02 60 694 Ps by f .284 264.75 than is necessary to yield a rez usonable re- 
as 4,663,194.00 45,869.38 145 1.211  .984 813 316.34 | turn, and that the present. 3-year’ term 
4.636.474.00 35,096.00 48 846 757 894 731. 17 rate on unprotected city and town dwel!- 
8,009,330.00 14,346.73 28 -504 179 .355 512.38 ings is ge lone the term i i on farm 
5 58 6,692.98 2 101 .837 .760 753.11 dwellings, though the annual rate on 
oT 817 20241 153.397. N8TT 84 139 780 "034 1325 386.65 | farm dwellings is, properly, higher than 
wa + 98°949.3 47,516.42 142 1.637 “786 480 334.62 the annual rate on unprotected urban 
8.00 1,150,779. 554,816.12 1,286 1.295 .624 .482 431.48 dwellings. 
ey 190332827 1,384.225.70 1872 1391 1990 712 723.41 ee 
835,940.78 324,386.85 565 2.561 994 .388 574.14 2 
5 5,072.15 8 .966 .442 458 634.02 Marine Insurance Brokerage 
9 4 Sy 52 8 2.0 379 458. . e 
i 0CUdt ta on | NEW YORK, June 19.—Superintendent 
3/50 “03 19 637 194 305 184.58 Phillips has issued a ruling that all per- 
= nary us 1.809 R99 093 330.23 sons who have received from the Insur- 
1,651.14 5 1.809.528 298 35461 ance Department of New York certifi- 
o83.000. 83 6,959.66 31 ett 101.095 224.5 cates authorising them to conduct on — 
bo. 648.06 cence cece ate cove eee oo cess surance rokerage usiness in Jew or 
36,751.94 30 1.182 2.802 2.475 1,225.06 
3° 899 03 6 1356 880 650 482.01 during the current year under provisions 
2,892.03 } Q 8 ‘ of Section 143 of the Insurance Law may 
5,764,886.00 2,988.84 13 .598 .052 .087 229.91 broker marine insurance for the re- 
385,461.43 128,142.68 244 2.580 .661 ,256 525.17 mainder of the year without making ap- 
2,168.92 224,956.61 728 2.499 .822 329 311.14 plication for and receiving additional 
a .193,113.95 214,920.41 399 4.469 2.988 .669 538.65 certificate of authority. All applications 
es 432,542.00 8,819.83 11 1.015 2.0389 2.009 801.80 for renewal licenses, however, will be re- 
aes ‘ Q79e7 5 977 97 99 805.35 quired to contain, information as to the 
35, 199,726.74 248 1.977 973 .492 805.¢ 
9 . 7 21 94.74 trustworthiness and competency of the 
: 1,136.90 12 1.465 A471 -32 
Ce ko, ORT. olde | ode aaa applicant to conduct a marine business in 
1263.6 rik cat oe iy a ae ro ye —- - to er a aha pn Pec 
: 2,049°56.00 19,615.47 4,317.75 S (Oot . e282. -2e0 539.7 pe SAS SUT satisfactory evidence of 
4,434,139.55 21,749.22 946.22 12.490 021.044 78. . i ee ee ee 
26,619,357.83 96,998.56 12,942.86 140 .364 .049 133 2.45 marine business will be refused. 
28,944,026.02 161,734.88 51,489.46 123 .559 .178 .318 418.63 
1,663,987.3% 120,198.99 28,292.52 218 .722 1.700 .235 ag be —— 
itaseneneesCeaawe 278,438.00 9,001.11 7,615.66 6 3.233 2.735 846 1,269.28 : 

60 18,427.39 22 2158 2.802 1.299 837.61 Miscellaneous Notes 
1,583,345.00 26,611.47 14,331.02 11 1.681 .905 .539 1,302.82 Rowland T. Burdon, local agent of 
1,214,321.66 20,336.43 860.83 4 1.675 O71 .042 215.21 Green Bay, Wis., died last week after a 

eee 62,110.00 546.75 330.00 1 .880 531 604 330.00 short illness. 
1,144,851.00 25,273.44 4,956.51 11 2.208 .433 .196 450.59 H. J. Houge, assistant secretary of the 
cee 1,053,280.00 26,414.09 4,203.61 7 2.508 .399 159 600.52 Scottish Union & National, has been mak- 
3,291,724.62 74,220.75 32,628.08 33 2.255 991 -440 Habe ing a trip through the central west. 
1,975,910.66 37,411.33 93.40 3 1.893 030 016 593.4 Plans are materializi 
326,515.00 3,367.34 324.75 2 1681 695 686 16338 | tue fmatama Bikes Geeue’ deakmaee te ce 
1,063,719.49 43,264.42 54,485.65 57 4.067 5.122 1.259 955.89 held Monday, July 8, at the Indianapolis 
coed 7,186,786.33 118,792.81 67,390.48 194 1.653 -938 567 347.37 Canoe Club. A live committee is on the 
1,822,207.00 54,048.22 47,538.56 113 2.966 2.609 .880 470.70 job—Stanley D. Turner and John R. 
168,341.00 1,907.46 256.21 6 1.133 152 -134 42.70 Davis. 
3.385,581.00 40,443.62 6,665.52 15 1.195 .197 .165 444.37 Mrs. J. E. Brinkerhoff, Waupun, Wis. 
326,157.00 2,880.25 88.03 3.883.270) .031 29.34 will continue the insurance business of 
° 1.376,079.50 36,610.10 37,515.67 58 2.660 2.726 1.024 646.82 her late husband in the present offices. 
8,825,658.64 102,810.60 103,003.42 7 1.165 1.167 1.602 1,355.31 power’ eer ae a Pe Laer under the 
style o the rinkerhoff Insurance 
e° 2.113,664.00 30,351.60 19,099.13 10. 1.436 904 629 1,909.91 Agency, G. A. Brinkerhoff, agent. 
: 2,160,989.00 46,785.21 66,950.95 55 2.165 3.098 1.431 1,217.29 The J. N. Casady, Jr., Company, at 
era 1,601,895.06 10,496.62 2.07 2 .655 .000 .000 1.04 | Council Bluffs, Iowa, which conducts a 
Ce SOS 512,440.00 6,071.04 380.43 2 1.185 .074 .063 190.22 | general agency, has changed its name 
nan aaeee yet 110.00 1 -oae 022.011 110.00 | to the Casady Bond Company. This office 
ee 410,200. 162.3% tee eee eens o. +d eee sees ss eee es was organized as J. P. & J. N. Casad 
3.243.806.80 43,027.31 4,936.68 4 1.326 .152  .115 — in 1853 and was incorporated in 1907. ¥ 
1.217,604.66 17,968.24 1,129.53 11 1.476 -093 .063 102 James F. Joseph, Chicago, special rep- 
2,030,261.00 18,714.90 16,039.90 27.922 .790— 857 594.07 resentative of the governing committee, 
es ie sip = A, ” was the principal speaker at the fire pre- 
o6e metry tet aeera ee 95,721.28 58 zac 7.329 3.416 1,650.37 vention session of the annual convention 
see eeeeeee 2209.00 2946.00, eee e ae ceee eeeee . eee eeee eee re) the Nationa Association of Sheet 
ses 46,535,189.63 190,062.71 29,681.94 174 .408 .064 -156 170.59 Metal Contractors, at Milwaukee, the past 
ccee ype 15,707.49 10,572.82 8 gi ag a2 i: week 
eecee 14,212.0 4,581.17 18.45 1 1.45 0) -004 45 Charles Lyman Case. Unit 
inte ss a = ba 3 : ed States 
saekan ee 650,172.00 9,227.34 1,552.82 2 1.419 .239 .168 776.41 manager for the London Assurance, was 
ue ae, ay e guest of the Nebraska pond of the 
eccccccccs 550,118.00 10,255.60 12,239.34 14 1.864 2.225 1.193 874.24 Blue Goose at a luncheon at fo Mon- 
23,972.00 59,364.31 42 2.401 5.946 2.476 1,418.44 | Gavanev ond victeity me nant: hoe he 
evcee 40, 418, 301.98 32,270.90 291,724.69 443 1.317 -722 -548 658.52 traveled by stage coach and crossed the 
11,594.38 $6,666,025.55 14,432 1.121 -602 -537 $ 461.89 river by ferry. 
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KENTUCKY AND THR SOUTH 


KENTUCKY AGENTS MEETING 











Campaign for Membership by Miller 
Brings Out Big Attendance—Im- 
portant Resolutions 


President—S. B. Moxley, Shelbyville. 

First Vice-President—J. G. Galloway, 
Bowling Green. 

Second Vice-President — Jesse Weil, 
Paducah, 

Third Vice-President—G. A. 
Louisville. 

Fourth Vice-President—A. G. 
Maysville. 

Secretary-Treasurer—Alec W. Tippett, 
Louisville. 

Executive Committee—H. V. Davis, 
Louisville, Chairman; A. G. Chapman, 
Louisville; A. H. Robinson, Louisville; W. 
R. Fisher, Carrollton; Len Shaw, May- 
field. 


LOUISVILLE, KY., June 28.—The 
twenty-third annual convention of the 
Kentucky Association of Local Fire 
Insurance Agents got under way this 
morning. Due to the excellent work 
of Chauncey S. S. Miller, national sec- 
retary, the membership of the associa- 
tion has been more than doubled within 
the past few weeks, and an attendance 
of about forty was present at the open- 
ing session. 

The address of welcome was by H. 
V. Davis of Louisville, response being 
made by F. W. Fisher, Paducah. 

S. B. Moxley, president of the asso- 
ciation, had a few words to say in the 
form of a welcome, and the work out- 
lined for the convention. 

He discussed the work of the na- 
tional body at some length. 


Points Brought Up 


Burlsley, 


Sulser, 


Mr. Moxley called attention to jumbo 
lines and reinsurance as discussed at 
St. Louis; multiple and sole agencies; 
unpaid for binders or flat cancellations; 
the proposed conference committee; 
and finally discussed the work of the 
Kentucky association, the big gain in 
membership through the efforts of 
Chauncey S. S. Miller. He stated that 
the organization was now in shape to 
circularize its members and keep them 
posted on new developments, and take 
up much work that heretofore it was 
unable to handle due to lack of funds 
and cooperation through the state. 

The report of Secretary-Treasurer Mil- 
ton C. Miller showed the organization in 
much better financial shape than for sev- 
eral years past. 


Resolutions Adopted 


Resolutions reported to the association 
provide: That local associations shall 
collect dues where there are local asso- 
ciations, and that where dues are not 
paid by Sept. 5, that draft will be made 
on members for them; that efforts be 
made to organize insurance clubs in each 
of the congressional districts; that the 
name of the association be changed to 
the Kentucky Association of Insurance 
Agents; that the incoming legislative 
committee endeavor to secure legislation 
that will clearly define an agent and a 
solicitor and will prevent the licensing 
of other than bona fide insurance men. 

Patriotic resolutions were also adopted, 
pledging the membership individually 
and the association as such for all 
Liberty Loan, War Savings Stamp, Red 
Cross, Y. M. C. A. and Knights of Colum- 
bus drives. 

Chauncy S. S. Miller discussed the work 
of the national body, and his own work 
in organizing the states, and securing 
membership. He discussed the plans of 
the national association for the Cleveland 
convention, stating that the October con- 
vention would be a working convention, 
with no diversions, and the nights given 
over to committee work. In Kentucky 
during a fourteen day campaign the 
en was increased from 103 to 


Miller Discusses Agency Problems 


Mr. Miller touched briefly on rate wars; 
the maintenance of commissions and 
raising rates on shingled buildings, in- 
stead of reducing the commissions and 
keeping the old rates; the checking of 
menacing measures in the state; chloro- 
forming of rebate laws as in New Jersey 
on the proposed direct payment of in- 


insured, and, hence, automobile, liability 
and fire premiums; the stopping of pro- 
posed compulsory automobile owners’ 
liability insurance in a state fund, as in 
New York; the killing of the proposed 
constitutional amendment in Massachu- 
setts, providing for a state fire insurance 
fund; removing that pesky little nui- 
sance, the policy stamp, tentatively im- 
posed upon the agent; the successful 
effort to get the companies to agree 
upon the uniform standard accounts cur- 
rent which the National association is 
now furnishing to all agents at cost 
after a seven years’ struggle; the re- 
lieving of agents everywhere of the fed- 
eral excess profits tax, by persuading the 
Congress that insurance agents should 


all be placed in the nominal capital 
class. 
Discussion of the subject, “Uniform 


Systems of Collecting Premiums,” one of 
the matters on the special program, was 
taken up by Auber Smith, of Paducah, 
who stated that the special agents helped 
out occasionally, but that he believed the 
old state board rule requiring thirty days 
collection should be put back in effect, 
this ruling having been rescinded. He 
favored the boards going on record and 
securing the cooperation of the state 
board and commissioner to aid in col- 
lections, as methods need power from 
men high up. <A. H. Robinson and 
President Moxley discussed the subject. 


Many Subjects Discussed 


Following the opening of the afternoon 
session the following subjects were 
lightly touched upon: “Defense Laws 
for the Protection of Local Agents,” “In- 
creased Cost of Doing Agency Business,” 
“Farm Mutuals and Inter-Insurers Com- 


petition,” “Multiple Agencies,” ‘Fire In- 
surance and War Conservation,” “Or- 
ganizing Insurance Clubs,” “Various 


Casualty and Compensation Features.” 
Very little was brought out on any of 
these subjects. 

Capt. Alfred Pirtle told how the asso- 
ciation came into being. He remarked 
that he and A. H. Robinson were the 
only two members on the floor of the 
original men organizing the state asso- 
ciation in 1896. 

Thomas F. Dugan discussed casualty 
insurance features, that it appeared a 
mistake for one country local agent to 
have three or four companies, and play 
one against the other. 

It was decided that all members would 
be named as delegates to the national 
convention, and have the privilege to 
represent the state body, the executive 
committee to see that the state associa- 
tion was properly represented. 

Col. W. H. Wheeler of Louisville, one 
of the oldest special agents in the state, 
and representative of the Home and 
Home Underwriters, discussed the dif- 
ference in conditions today and what 
they were a few years ago. 

In conclusion the association planned 
to have every member secure a member 
during the year, the secretary sending 
out notices of the membership campaign 
along with his notices for the next an- 
nual dues. 





North Carolina Meeting 


At the annual meeting of the North 
Carolina Association of Insurance 
Agents, held at Charlotte, N. C,, 
Thomas F. Southgate, of Durham, was 
elected president, Thomas F. Barber, of 
Winston-Salem, vice-president, and 
Charles V. Sharpe, of Fayetteville, secre- 
tary and treasurer. S. Y. Tupper, south- 
ern manager of the Queen, gave an ad- 
dress. President E. M. Allen, of the Na- 
tional association, gave a talk. 


Kentucky Notes 


John J. Shelly, of Booker & Kinnard, 
Louisville, has resigned to enter the 
army. . 

Guy Bacon, of Trenton, Ky., has dis- 
posed of his agency business to G. E. 
Garth, Jr. 

McCutcheon & Drake, Jackson, Tenn., 
composed of J. T. McCutcheon and J. M. 
Drake, has dissolved, and the agencies 
divided. 

The engine room and a part of the 
main building of the Middlesboro, Ky., 
ice plant was destroyed recently by a 
boiler explosion. The damage is esti- 
mated at $10,000. 


Winchester, Ky., has been visited by 
fire for the third time in the past two 
‘months. Fire of unknown origin de- 
stroyed an entire block, in which was 
located the Burgher livery stable and 
several small stores. The loss will be 
about $40,000. 

Fire of unknown origin destroyed the 
Pineville, Ky., court house, June 14, with 
a loss of about $60,000 and insurance of 
$30,000. Due to poor telephone service in 
giving the alarm the fire had gained a 
good headway before the fire department 
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POLICIES NOT GUARANTEED 





London Lloyds Now Sold on Pledge of 
Associated Underwriters—Position 
of Banking Houses 





NEW YORK, June 1i8.—Since the 
outbreak of the world war the once 
common practice of having the security 
of London Lloyds policies guaranteed 
for American assured by British bank- 
ing houses, no longer obtains. All 
Lloyds contracts now sold contain 
merely the guarantee of the associated 
underwriters. Bankers are unwilling 
to grant the stipulation previously 
given, and for which they charged 2 
percent of the premium, holding that 
with the uncertainties of business life 
in Great Britain and the heavy taxes 
imposed upon incomes by the govern- 
ment, it is impossible to know with any 
degree of certainty what one’s finan- 
cial condition really was. 

Prior to 1912 London Lloyds policies 
were sold here without other assurance 
of their value than the reputation and 
business associations of the various 
groups of underwriters. In that year 
Parliament passed a series of laws, 
compelling Lloyds to reserve certain 
funds, thus permitting the guaranteeing 
of their contracts. 


Brooklyn Brokers Meet 


BROOKLYN, N. Y., June 15.—The reg- 
ular meeting of the Brooklyn Insurance 
Brokers’ Association was held June 13. 
The meeting was the last before next 
September, when the meetings will be 
resumed. There was a good attendance 
for whom the entertainment committee 
provided music and refreshments. 

The speaker of the evening was Ben- 
jamin A. Ruffin, general manager for 
New York of the General Accident, who 
spoke on “Experiences of an Insurance 
Man.” 


Brokerage Firms Merge 


NEW YORK, June 19.—As of July 1, 
the Philadelphia brokerage department 
of Henry W. Brown & Co. of New York 
and Philadelphia, and Samuel Story & 
Son of Philadelphia, will amalgamate. 
Both firms nearly have been fifty years 
in the business. The new firm, under the 
name of Brown, Crosby, Story & Co., 
starts under favorable auspices. 


Conferences Being Held 


NEW YORK, June 19.—The chief offi- 
cials of the Underwriters Association of 
the State of New York, Buffalo Board, 
Suburban Exchange and New York Fire 
Insurance Exchange are in conference 
here today with a number of company 
officials concerning matters of general 
interest in the Empire State. 

At the June meeting of the Eastern 
Union it is expected that the question of 
“Commission,” “Trustees,” and “For 
Whom It May Concern” form will come 
up and some form be recommended that 
will conform with the requirements of 
the trading with the enemy act. 


Issue at Boston 


BOSTON, MASS., June 19.—A committee 
representing the companies headed by 
Frank Lock, manager of the Atlas, at- 
tended a special meeting of the Boston 
Board today. As stated by Mr. Lock, the 
object of the committee is to emphasize 
the necessity of abrogating the valuation 
clause. He characterized it as class leg- 
islation and believed the companies had 
no defense if the Insurance Department 
were to raise that issue. It was custom 
peculiar to Boston, which should be 
stopped. The companies had suffered by 
this custom far in excess of the expected. 
Remarks supporting the views of the 
visitors on the subject were made by 
John H. Eddy, Frank A. Dewick and Wil- 
liam A. Muller. A special meeting to re- 
consider the action taken last week when 
the board declined by a narrow margin 
to abrogate the practice is called for 
tomorrow. 


Two New Marine Companies 


New York. 





arrived. 


NEW YORK, June 19.—Two new com- 
panies are entering the marine field. The 
Trans-Marine of New York, with a paid- 
in capital and surplus of $1,050,000, and 
the Washington Marine of New York, 
with a paid-in capital and surplus of ; 
$300,000, are controlled by the same in-¥ tions satisfactory 
terest as the Importers & Exporters of 
The underwriting in these 
three companies will be under the direc- 
tion of Jesse Spier, vice-president and 





CAN NOT USE THE $25 FORM 





Pacific Coast Automobile Underwriters 
Conference Is Forced to Yield 
to National Body 





SAN FRANCISCO, CAL., June 19.— 
The $25 deductible collision clause for 
which members of the Pacific Coas® 
Automobile Underwriters’ Conference 
havé been contending ever since the 
new collision rates and forms were pro- 
mulgated in April, must go into the dis- 
card July 1 under the provisions of the 
collision rate compromise effected with 
the National conference. After that 
date the companies will be allowed to 
issue only the new $100 clause in addi- 
tion to the full coverage collision in- 
surance. 

The Pacific Coast conference has 
gained its point, however, on the score 
of full collision rates, to the extent that 
the companies will be permitted to use 
either the old and lower rates and forms 
or the new rates together with the new 
forms. The only mateerial difference 
between the old and new forms is the 
fact that the former covers tire damage 
through collision only if the car itself 
is damaged to the extent of $200, while 
the new fofms cover damage to tires 
the same as if to the car itself. 


Chetwood With Norwich Union 


SAN FRANCISCO, CAL., June 19.—W. 
K. Chetwood, formerly manager for the 
Guardian Casualty & Guaranty at Port- 
land, Ore., has been appointed special 
agent for the automobile department of 
the Phoenix Assurance in northern Cali- 
fornia, with headquarters at San Fran- 
cisco. He succeeds Martin B. Reed, who 
is now superintendent of the automo- 
bile department of the Norwich Union. 


Hagen With North America 


H. B. Hagen, special agent for the 
New York Underwriters in the Pacific 
Northwest for the past seven years, has 
resigned to become special agent for the 
North America and allied companies. He 
will cover eastern British Columbia, 
eastern Washington, eastern Oregon and 
northern Idaho, with headquarters at 





Spokane, succeeding M. H. Reeves, re- 
signed. 

underwriter of the Importers & Ex- 
porters. The Trans-Marine and the 


Washington will start underwriting war 
and marine insurance about Aug. 1 


Will Not Renew Line 


NEW YORK, June 17. — Brokers 
handling the $16,000,000 schedule of the 
Erie Railway which will expire June 30, 
have been instructed not to renew the 
business. The present coverage of the 
New York, New Haven & Hartford road 
will also expire very soon. Thus far 
nothing has been said about its future. 
This line is controlled by John C. Page 
& Co. of Boston. 


Not Much War Business 


NEW YORK, June 19.—While a limited 
amount of war coverage has been placed 
as a direct result of the submarine scare 
along the Atlantic seaboard, the volume 
has not attained anything like the pro- 
portion anticipated. Asa matter of fact, 
the offerings are mainly upon goods in 
warehouses and upon wharfs, in which 
banks have an interest, and when the 
cost of the indemnity can be passed on 
to others. 


Lines Are Regained 


The Eastman Kodak Company, Roches- 
ter, N. Y., the Stecher Lithograph Com- 
pany of Rochester and the Taylor Instru- 
ment Company of Rochester, the largest 
manufacturer of thermometers and other 
like recording devices in the world, have 
all switched their fire insurance from 
mutual to stock companies. The East- 
man company carries $7,000,000 insurance, 
aoe eae $2,500,000 and the Taylor $2,- 


Handles Large Lines 


Among the large lines controlled by 
the Joseph M. Byrne Company of New- 
ark, N. J., is that of the Public Serv- 
ice Corporation of Pittsburgh, which ag- 
gregates close to $16,000,000. The busi- 
ness was recently renewed under condi- 
to all interests con- 
cerned. The Byrne office for years has 
placed the schedule of the Public Service 
Corporation of New Jersey, one of the 
largest lines of its kind in the country. 
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Price, Complete, Only 


$4.00 
In Canada $4.50 


That 
Locks the Box 
and 
Locks the Casing 
Covering the 

Switch 


PATENT 
APPLIED FOR 




















The Improved DEFENDER Auto Lock 





The Double Lock .— ae 





























































































FOR FORDS 


Keeps the Thief at a Distance 


A thief would just as soon try to steal a Ford guarded by a bull- 
dog as to try to steal a Ford guarded by a DEFENDER LOCK 
which double locks the car. Thieves only steal cars that are 
easily and quickly driven away. It would require so muchtime 


and tampering for a thief to force a DEFENDER 
LOCK—if indeed he could force it—that his ac- 
tions would arouse suspicion. ‘Thieves don’t 
bother DEFENDER equipped Fords. They look 
for cars that are EASY TO STEAL. 


FIVE BIG POINTS THAT MAKE SALES EASY 


Dealers everywhere are finding that DEFENDER LOCKS 

are easily and quickly sold because of the five big points for 

which they are famous: 

1. Locks and protects coil units with hardened steel bands. (Patent Pending.) 

2. A beautiful, polished solid aluminum casing; locks over switch. (Patent Pending.) 

3. Operates against the ignition by special grounding device. (Patent 
Pending.) 

4. Guaranteed for the entire life of car, and backed by a company ful- 
filling every sound business principle to the last ditch. 


5. Recognized and used as a standard of perfection by insurance under- 
writers and saves 15% on insurance. 


Dealers—VW rite for complete information 


DEFENDER 


Sth FLOOR, MARQUETTE BLDG. 
DETROIT, MICHIGAN 
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TWO COMPANIES GET IN FOLD 


Sun and Caledonian Now Agree to Join 
the National Automobile Under- 
writers Conference 


NEW YORK, N. Y., June 19.— 
The Sun and Caledonian have agreed 
to join the National Automobile Un- 
derwriters Conference and observe 
rates and rules. Formal signing of 
constitution of the conference is ex- 
pected within the next few days. The 
thorny question of the $100 collision 
clause is now being considered by a 
committee of the conference, on which 
are the Sun and Caledonian in conjunc- 
tion with a committee of the National 
Workmen’s Compensation Service Bu- 
reau. The report of the joint, commit- 
tee is expected within the next few 
days. The Sun and Caledonian will 
abide by the result. 


FIELD MEN TACKLE PROBLEM 


Effort Will Be Made to Improve Sit- 
uation as Regards Thefts in 
Oklahoma 


Oklahoma has been furnishing far 
more than its due share of theft claims 
and E. A. Rickards, manager of the 
Automobile Protective and Information 
Bureau of Chicago, and J. D. Vail, as- 
sistant general agent of the Hartford in 
the west, visited the state last week to 
confer with local insurance men on the 
subject. They met with the field men 
of the fire companies, the automobile 
trade association members, automobile 
club officers and local authorities. Co- 
operation at Oklahoma City is assured 
and an immediate improvement in con- 
ditions there is expected. 

At Tulsa less encouragement was 
given. The town is going at high speed 
and things are generally pretty wide 
open. The majority of cars are high 
class but the owners have been making 
money on oil and oil lands so rapidly 
that losses do not disturb them. 

An organization of fire insurance field 
men was perfected that will endeavor 
to arouse local pride at Tulsa and han- 
dle the theft situation throughout the 
state. Oklahoma is buying cars faster 
than any other state and the automobile 
busines sis one of the important insur- 
ance lines. 





MAKES SERIOUS CHARGE 


SUES CENTRAL FARM MANAGER 


Northwestern National Brings Action 
Against Chesley and His Newly 
Organized Western National 


DES MOINES, June 18.—Charges 
of a sensational nature are made in 
two suits filed at Des Moines by the 
Northwestern National of Milwaukee. 
The defendants in one case are given 
as the Western National Insurance 
Company, O. G. Chesley, M. H. Cohen, 
I. E. Mayer, Uvalde Burns and R. L. 
Chase, Jr. In the second case Orin G. 
Chesley is named as sole defendant. 

In the first suit it is set forth that the 
defendant company was organized at Des 
Moines, March 26, 1918, and the petition 
recites that the defendant, O. G. Chesley, 
its president, was for some years mana- 
ger of the central farm department of 
plaintiff, comprising Iowa, Kansas, Ne- 
braska, Colorado, Minnesota, Missouri, 
the Dakotas, Oklahoma and Wyoming, 
and that he is personally acquainted with 
large numbers of policyholders and 
agents of plaintiff and has access to lists 
of outstanding policies issued by the 
plaintiff in such states. And it is re- 
cited as belief of the plaintiff that de- 
fendants purpose and intend to solicit 
the plaintiff’s policyholders to take out 
policies in the defendant companies and 
to solicit agents to become agents for 
the defendant company. Also that the 
name of the new company is very similar 
to the old and might be mistaken there- 
for. 

Injunction Is Asked 


Wherefore injunction is asked to pre- 
vent such tactics. 

Serious charges are made against de- 
fendant O. G. Chesley in the second peti- 
tion. He was formerly in the copartner- 
ship of Hazard & Chesley of Des Moines, 
but Sept. 13, 1916, W. S. Hazard withdrew 
from the firm, it is stated. 

The petition then recites that Chesley 
represented himself “as an honest, up- 
right man with a reputation for honesty 
and fair dealing.” But the plaintiff 
charges that after entering into contract 
with him it has become informed that 
“said representations were fraudulent 
and false in that said Chesley has not a 
reputation for honesty and fairness in 
his business methods, but on the con- 
trary has a questionable reputation 
among the public generally and among 
various insurance agents in said states; 
that the business record of said defend- 
ant in the past has not been one for hon- 
esty and fairness in the writing of in- 
surance and in the adjustment of losses 
for companies represented by him, but 
on the contrary has in certain portions 
of said territory a record and reputation 





General Agents Wanted 





Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND 


Surplus United States Statement, 
Surplus Home Office Statement - - 


In addition to this each subscriber’s 
liability is unlimited. 


$ 461,101 
11,727,022 


UNITED STATES “LLOYDS,” NEW YORK, N. Y. 
Supls - - - - - = + + = = $830,150 


THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Supls - - - - $1,348,076 
THE TOKIO MARINE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 


APPLETON & COX, Attorneys 


3 South William St. 


NEW YORK 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 








402 FORD BLDG. 


PROMPT 
SERVICE 





A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 


DETROIT, MICH. 


THOROUGH 
INVESTIGATIONS 











for unfairness and unreliability in the 
adjustment of losses.” 


Failed to Get Business 


Plaintiff charges that because of this 
reputation Chesley did not secure the 
business anticipated and the company 
found it difficult to retain agents “be- 
cause of their unwillingness to act under 
the supervision of a man of such a busi- 
ness reputation and record as that of 
said defendant.” 

It is further charged that Chesley 
wrote farm business which he was not 
authorized to write and when the com- 
pany returned the policies, he insisted 
upon retaining 35 percent commission 
and still retain 15 percent of the un- 
earned premiums on cancelled policies 
on the ground that it is expense, al- 
though there was no authority given him 
for expense charge. 

It is further charged that the defend- 
ant appointed an agent in Kansas who 
wrote undesirable risks, that he did not 
properly inspect such risks, that he has 
failed to make prompt reports of his 
agents and is now organizing a com- 
peting company, the Western National. 

The company therefore asks that its 
contract with Chesley be cancelled, that 
he be enjoined from using his new com- 
pany or any others for renewal lists of 
the plaintiff and that he be compelled to 
surrender to the plaintiff papers belong- 





ing to it which he may have in his pos- 
session. 


Gavin in the Army 


James A. Gavin, assistant secretary 
of the Western Automobile Underwriters 
Conference, has entered the army as a 
special service man. He was disqualified 
for regular service by his physical exam- 
ination, but has been called for limited 
service. He left last week for Valpa- 
raiso, Ind., University, where he will 
take a course in automobile mechanics. 


No Rate Credit in South 


The Southern Automobile Underwriters 
Conference has_ indefinitely postponed 
adoption of the proposed lock warranty 
clause for theft policies and the granting 
of credit from the rate for the use of an 
approved lock on a car. This now is the 
only territory in the United States where 
the lock warranty and credit in rate is 
not used. When originally proposed in 
the south early this year, considerable 
opposition to the plan developed, as the 
theft situation ordinarily in the south is 
pretty fair and the rates are low. The 
matter came up for action at the meeting 
of the executive committee of the organ- 
ization on June 11 and was beaten, for 
the present at least, by this motion to 
postpone action. 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF IRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 





KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 
ADJUSTERS of FIRE, TORNADO, HAIL 
THEPT and AUT! OMOBILE LOSSES 

R. B. WARREN, Manager, Wichita, Kansas. 
KANSAS 

JOHN M. KINKEL KINKEL 


W. P. 
KINKEL ADJUSTMENT AGENCY 
» FIRE, TORNADO and AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON . ° KANSAS 
MICHIGAN 
FREDK. M. CHAMPLIN 


629 Michigan Trust Building Grand Rapids, Mich 
djuster of Fire Losses 











ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE ss SPERRY 
201 First Nat'l Bank Bldg., Champaign, Il. 
Western Union or Long Dist. Phone (Office 147, Res, 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. 
618 W. Jefferson Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


Ch ry Sts Gale — 

t. es! » Il. 
F. R. Hazlett W.A. Bartlett 
ire and Ratonsobile Losses. 





ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adietons of Fire, Tornado, Automobile and Inland 
arine Losses 





MICHIGAN—OHIO—INDIA NA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 
503 Bee Bldg. Phone Red 5848 Omaha 


N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 
Grand Forks, N. D, 
PROMPT vain 
0 YEARS EXPERIENCE 


WESTERN FIELD 


t 9. ee ADJUSTMENT Co. 


W. Shirley H. G. Fowler 
Fire, Tornado, Automobile and Inland Marine Losses 
Pioneer Automobile Adjusters 
Waldheim n Building, Kansas City, Mo. 


WISCONSIN 4 AND MICHIGAN 
Fire Len Atigiee. W Wisconsis od No. Michigan 
on AV iH TD’ L A 
Room 1, Cook Bloc Wisconsin 
Local and oes Distance Te: 786 x 
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ADJUSTER OF FIRE LOSSES—ALSo AcTs IN oy oe Careaer? To Loss | : 
SUPERINTENDENTS AND EXAMINERS CONCERNING Losses  aeenian Fons 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
Sey 1, T15... 4... 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January 1, 1717........ 1,178,606 .00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


Newark Fire Insurance Company 


Newark, N. J. 
107 Years of Successful and Continuous Operation 


Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 


Licensed to do business in practically all States in the 
Union and British Columbia. 


























Nations! Liberty 


Insurance Gompany 
of America. 


‘INCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1859, 
STATEMENT JANUARY 1, 1918 
Cash Capital - = $1,000,000.00 
Asstts - - - $8, 509, 763.64 NetSurplus - -  $1,986,731.93 
Liabilities- - ~- 5,223,031.71 elt for Policy Holders 2,986,731.93 
HEAD OFFICE : 62 WILLIAM ST., NEW YORK 

















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 


So -= & DY mada 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 











GEORGE E. FEENEY, President 


. MacENANEY, Managing Underwriter 
EDWARD T. LYONS, Secretary-Treasurer 


L.S 
A. M. WAGNER, Supt. ot Agencies 


Che Columbian Jusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 1 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIA FIRE ORIE.N'T 


INSURANCE GOMPANY INSURANCE 
OF MILWAUKEE, WIS. |§ COMPANY 


Total Assets, Jan. 1, 1918. ..$3,115,504.64 OF HARTFORD, CONN. 
Capital Stock 750,000.00 | 


A.G. McILWAINE, Jr. - - President 
Reserve 1,664,365.49 HARTFORD, CONN. 
1,106,374.34 | 


issuer E. DOX, Manages 


WESTERN DEPARTMENT 


Assets . o. 8 
Surplus to Policyholders ‘ 
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Surplus to Policyholders. 








Fire oe Tornado 39 S. La Salle St., Chicago, Mm 
Sprinkler Leakage we 
Rents Use and Occupancy — ma ae Manager 





PITTSBURG ; UNDERWRITERS 
GEO. R. DAVIES, Manager UNDERWRITTEN BY Commonwealth Bldg., Pittsburg, Pa. 


Allemannia Fire Insurance ———, ee Insurance Ce. 
National-Ben Franklin Insurance Co. nia Firs Ineusance Ce. 


ali of Pittsburg 
Combined Capitaf, $1,700,000 Assets, $8 984 989, 607 Surplue to Policyhelders, 3,645,418 
W. E. Volbrecht, Columbus, Ohio, Special Agent for Ohio 
mae ot Loeb C Company, Indianapolis, Ind., General Agents for hey en and Indiana 
New Agents So Fish & Schulkamp, is., General Agents fos Wiseonsle 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 








DETROIT, MICH. 
‘wa ASSETS - - = = — $1,643,174.45 
ity SURPLUS TO POLICYHOLDERS = -  - 1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 














RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 


RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 








Detroit National Fire Fusurance Co. 


PAUL TURNER, President DETROIT M. O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, Vj,ginia, Minnesota, 
Michigan, Rhode Island, Towa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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Merchants National 
Sive Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 
Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 


OFFICERS 
se BE NIUE 2 eR GR Ar arene President 
JOPIN, He GREBBIN 6 i6.<ocisieccced ccaucceceeces Vice-President and Manager 
OE Oe oe (oA ae en ni eee . . Vice-President 
DS AAS eR OT OI 5530010 60's: srdigidoereye> Newas Ss aide Rare Vice-President 
Ey GIBS — Bioikcsaresnetesoaere Treasurer and Assistant Secretary 











Sravaiiniele votel-e selva valetere reve televareiowsterersreeetbe ate cl aererer Assistant Secretary : 
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The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 





PART TWO 








TWENTY-SECOND YEAR No. 25 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JUNE 20, 1918 


$3.00 per Year, 15 Cents a Copy 














“| } USING TELEPHONE AS PRESIDENT PRIDDY 

Ais AID TO BUSINESS WHY OUR GIVES SOME ADVICE 
Courtenay Barber of Chicago Ex- Ri E WSO) N AGENTS SUCCE E D Head of the National Life Under- 

45,418 plains His Method of Securing writers Association Tells 

sconce Sales Interviews WE INSURE BOTH MEN AND Men to Work 

WOMEN ON EQUAL TERMS 


With us the agent can write Every 
Insurable Risk. Today women are 
important factors in the business 
world as well as in the homes. 





VIEWED AS TIME SAVER 


Draws Contrast Between Agents Using 
Modern Methods and Those 





4s | i They have large insurance value 
- anc chalaie and are buying large policies. 
; It is a great advantage to be able- 
; It may be safely stated that no life tm ocd: baal hushend aad wile~e 
insurance man makes as much use of Z : pi 
the telephone as a selling aid as Cour- great field for Joint Life Policies. 
ed tenay Barber, general agent of the Our Agents are given every Good, Modern 
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Equitable Life of New York, in Chi- 
cago does. In fact, Mr. Barber places 
so much importance upon the use of 
the telephone that he does not, or will 
not permit any of his men, to see a 
prospect for life insurance until an ap- 
pointment has first been made over the 
phone. It is undoubtedly true that the 
majority of agents could not adopt this 
policy in selling life insurance. On the 
other hand, it is likely that the majority 
attempting to use this system would 
make a total failure of it. However, 
Mr. Barber is one of the most success- 
ful life insurance men in the country, 
produces a consistent volume of busi- 
ness, and is one of the Equitable’s most 
valued field workers. He is emphatic 
in his belief in the use of the telephone 
and in explaining his ideas on the sub- 
ject, reveals some novel methods. 


Is Great Time Saver 


“My principal reason for using the 
telephone,” said Mr. Barber, “is the 
fact that it is the quickest way of get- 
ting at things. The telephone was in- 
vented as a time-saver and should be 
used as such by life insurance men. 
To illustrate just how this applies to 
life insurance, take as an example, the 
manner in which most life insurance 
men go out after business. They have 
in their card index file, a list of pros- 
pects. They select a number of those 
in the same locality and start forth. 
They go into the first office, present 
their card, and are then told that the 
man is either out, in an important busi- 
ness conference where he cannot be in- 
terrupted, or simply does not care to 
grant an interview. The agent then has 


(CONTINUED ON PAGE 14) 





Advantage With Which to Make Good. 
Good Contracts to Live Clean Agents. 


A FARM MORTGAGE BEHIND EVERY POLICY 
PEORIA: LIFE company 
os —1 OO} FS ve ILLINOIS 






























































THE 
KEYSTONE of 


SUCCESS Fu 
THE 





























































































































iT 
= 
m 
n 
~ 
> 
Y 


% 
2 


1.00 


y 


NTERNATIONALK KIFE 


The, Conupfaingy Fy Toh 
wel he Tadeo 


1 





INDEX TO LIFE SECTION 


Priddy’s advice to agents...........+. 
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MUST KEEP UP TO DATE 





Life Agents Need to Be Alert to All 
Changing Conditions of These 
Days 


President Lawrence Priddy of the 
National Association of Life Under- 
writers, who was in Chicago on Mon- 
day, says that it is highly necessary for 
every life insurance man to cut the 
grouch out of his work and get busier 
than ever. If any life insurance man 
is discouraged, depressed, down-hearted 
or grumpy, President Priddy says it is 
due to hisféown mental attitude and not 
to business conditions. He feels that 
the outlook for life insurance was never 
better. Thousands and thousands of 
new prospects have been created in 
the industrial field because of the in- 
crease in wages. Many of these men 
heretofore could not afford anything 
but industrial insurance. Now they are 
in the market for ordinary insurance. 


Need to Keep Up to Date 


President Priddy says that the 
trouble today with a great number of 
life men is that they have not changed 
their methods of work. They are still 
living in the past with their old pros- 
pect list, their old arguments, their old 
outlook on life. He advocates that 
they shed their skin at once, get full 
of enthusiasm, load themselves with 
“pep,” go out and work a full day and 
if necessary part of the evening. If 
this is done, he states that applications 
will come in. 


Government Insurance Plan 


President Priddy is one of the men 
who finds that the government life in- 
surance plan has done much to adver- 
tise and popularize life insurance. He 
feels that advantage should be taken 
of the occasion to drive home the les- 
sons that have been taught for years. 
The government has told all its en- 
listed men that their lives should be 
insured for $10,000, regardless of 
whether they have any dependents or 
not. It has urged that this be done. If 
every fighting man’s life is worth 
$10,000, whether he has dependents or 
not, President Priddy insists that those 
at home who have obligations and re- 
sponsibilities certainly are worth much 
more from a life insurance standpoint. 


Keeping, One’s Mind Alert 








One of the chief demands before 








every life insurance man is to keep his 














mind alert to changing conditions, pick 




















out the arguments that are applicable 














to the times, and keep busy. He should 
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shut the door of his mind to every dis- 
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COMPAN 


PAN-AMERICAN LIFE INSURANCE 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


(over) 


The recent merger of the Meridian Life with the Pan-American Life has opened up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable of b in, i 
grade men. A rare opportunity to ambitious men to establish themselves in an independent and permanently profitable business. 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


5,250,000.00 
and inspiring an agency organization of high 


Whitney Central Bank Building, New Orleans, Louisiana 








PENN MUTUAL MEETING 





AGENCY ASSOCIATION MUSTER 





Splendid Program Is Presented at the 
Convention in Atlantic City 
This Week 





ATLANTIC CITY, N. J., June 19.— 
The Penn Mutual Life Agency Asso- 
ciation is holding its annual meeting 
here this week. The program 1s: 

Five-minute topic program, John E. 
Murray, Cleveland, chairman: 

Topic—“Aids in Agency Training.” Pa- 
pers by Daniel Duffy, Pottsville, Pa.; E. 
R. Eckenrode, Harrisburg, Pa., and A. B. 


Chalmers, Baltimore. Discussion by J. 
W. Clegg, Philadelphia. 
Topic— “Conservation of Business.” 


Cahirman, Bolling Sibley, Memphis, Tenn. 
Paper on topic by R. L. Mishler, Phila- 
delphia; (a) “Writing Lapse-Proof In- 
surance,” L. C. Slayton, New Haven; (b) 
“Reducing Lapse,’ R. Y. McPherson, Ral- 
eigh, N. C.; (c) “Reinstating Lapsed Poli- 
cies,” M. E.. Brown, Philadelphia. Discus- 
sion by Bolling Sibley, Memphis, Tenn. 

Topic—“Conversion of Term  Insur- 
ance.” Chairman, M. R. Miller, Rochester, 
N. Y. Papers on topic by R. E. Wright, 
Syracuse, N. Y.; W. H. Ryan, Brooklyn; 
H. J. Moseley, Richmond, Va., and M. E. 
Goulden, New York. Discussion by M. R. 
Miller, Rochester, N. Y. 

Papers will be read by L. K. Passmore, 
vice-president, “Among Ourselves, About 
Ourselves”; Dr. Harry Houlmin, medical 
director, on “Standardization of Risks.” 

Hugh M. Willet, Atlanta, “More Busi- 
ness with Greater Benefit to the Com- 
pany.” 

J. Burnett Gibb, actuary, “The Ideal 
Service of Our Company.” 

Harrison S. Gill, supervisor, “Questions 
Arising in Application and Death Claim 
Department.” 

Cc. C. De Rouville, Albany, “The Com- 
pany: Its Ideals from the Standpoint of 
the Field Man.” 

Cc. J. MecCary, Chicago, “The Adapta- 
tion of Life Insurance to Financing the 
Inheritance Tax.” 


W. J. Jones, Philadelphia, “Business 
Insurance.” 
John E. Murray, Cleveland, “Agency 


Building Through Man Building.” 

Speakers at the final meeting: J. Ed- 
ward Durham, chairman; L. K. Passmore, 
vice-president; William M. Coates, trus- 
tee; IX. B. Lombard, general agent, New 
York; Charles D. Barney, trustee; Carter 
Helm Jones, D. D., pastor First Baptist 
Church, Philadelphia; W. H. Kingsley, 
second vice-president; A. B. Chalmers, 
general agent, Baltimore, Md. 


Life Notes 


C. Walter Borton, secretary of the 
Provident Life & Trust, has become trust 
officer, and Leonard C. Ashton, has suc- 
ceeded to the secretaryship. 


Grady H. Hipp, first assistant actuary 
of the Wisconsin insurance department, 
has resigned and entered the officers’ 
training camp at New Bedford, N.:J. 


The Nebraska supreme court, dismiss- 
ing a suit of George T. Haner to recover 
$672 on a matured A. O. U. W. policy, 
held that the “surrender clause” of an in- 
— policy is void under Nebraska 
aw. 








PLANS FOR CONGRESS 





ARRANGE SPLENDID PROGRAM 





Life Underwriters Will Have Inspiring 
and Largely Attended Meeting 
Next Week at Fargo 





Plans have been completed for the 
annual meeting of the Northwest Con- 
gress of Life Underwriters to be held 
in Fargo, June 27-28. President Law- 
rence Priddy of the National Associa- 
tion of Life Underwriters, will be one 
of the chief speakers. On the evening 
of the last day a banquet will be held, 
at which Sir James Aikins, lieutenant- 
governor of Manitoba, will be the prin- 
cipal speaker. On the program will be 
General Manager C. C. Ferguson, of 
the Great West Life.of Winnipeg, Mr. 
Priddy and others. 

The second day of the congress will 
be “Northwest Congress Day” in 
Fargo’s war saving stamp campaign. 
There will be a unique feature staged 
for that occasion, but the plans will 
not be divulged until the day arrives. 
It is certain to be something decidedly 
novel, and will not only sell stamps, 
but afford much entertainment. 


Program in Four Parts 


The program is to be divided into 
four parts, giving a half day to each 
part. Subjects of vital interest to life 
underwriters will be discussed by prac- 
tical men. The executive committee 
met at St. Paul Monday of this week, 
when President Arthur F. Colwell of 
the Congress put the finishing touches 
on the program. If the weather per- 
mits a drive will be taken to the famous 
Dalrymple farm, the largest in the 
world, which is about twenty miles 
from Fargo. So far‘as all indications 
are concerned there promises to be a 
big attendance at the congress. A 
number of company agency supervis- 
ors will be on hand to mingle with the 
crowd. 

President Colwell deserves great 
credit for arousing enthusiasm in this 
meeting. Associated with him on the 
official list are W. A. Burns, first vice- 
president; H. J. Rollings, second vice- 
president; J. F. Treat, treasurer, and 
W. W. Fuller, secretary, all of Fargo. 


Inter-State Enters Arkansas 


The Inter-State Life and Accident of 
Chattanooga, Tennessee, entered Ark- 
ansas on June 1 and purchased the 
weekly debit of the Atlanta Mutual In- 
surance Association, retaining all the 
old agents in that state. The company 
has also appointed W. F. Manning, 
general agent at Dalton, Georgia, for 
the life, accident and health depart- 
ments. 


The executive committee of the Ameri- 
can Life convention will meet in St. Louis 
next Saturday. 
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WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND.ACCIDENT SERVICE 
ORGANIZED 1913 
A ocientific boo te the tention of i bjects. W. ° 
Scientific service in the te sane ce ‘om age ; nies reports ve insurance applicants 
OUR FACILITIES ARE COMPLE’'E—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


claim investigations 


INDIANAPOLIS, IND. 





German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 


A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 
State of Missouri. As Strong as the Strongest. As Good as the Best. 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.and Treas. A.L. AMBLER, Supt. of Agencies 


actin amaent aaa eames 











HE ACID TEST . Capable Agents Wanted 
for Strength 

Liberality —_ places high on the list. 
Service and =" phe ead 

Low Cost 





J.C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 











W ANTED—Manager for Southern Michigan 


Splendid opportunity open for some man of character and energy who has 
demonstrated his ability to write life insurance and has the personality 
and force to make a successful organizer. 





Good First Year Commissions 
Splendid Renewal Commissions 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 











A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. JOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 














The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 
WE ARE NOW READY FOR BIG ORGANIZATION WORK 
W2 ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN 


JOHN H. EDWARDS 
Secretary 


President 























OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with-- progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 











twelve months. 
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METHODS OF APPROACH 
GIVEN BY SPECIALIST 


Should Have Faith in Mission, 
Courage, Enthusiasm and 
Clarity of Thought 


TWO GOOD GENERAL PLANS 


Pertinent Questions Arouse Curiosity 
and Striking Statements Start Pros- 
pect to Thinking 


C. H. Hamilton, successful general 
agent at Louisville for the Pacific Mu- 
tual, has outlined in that company’s 
current agency bulletin his views of 
the best methods of approach. He 
says: Great versatility is sometimes re- 
quired in the approach. Your tact, your 
judgment of human nature, your gen- 
eral sense of the fitness of things, and 
your ability to adapt yourself to en- 
vironment and circumstances all play an 
important part. 

Confidence must be instilled at the 
outset, in the beginning of the negotia- 
tions, because “Confidence is the basis 
of trade.’ You must be frank and sin- 
cere in your approach, having a real 
desire to serve your prospect. Your 
personality should inspire confidence— 
confidence in you yourself, your com- 
pany and your proposition. 

You should never approach your 
prospect unless you have the following: 
Courage and a smile, faith in yourself 
and your mission, enthusiasm, which is 





“faith on fire,” poise, clarity of thought, 
and determination to serve by selling. 

The object of the approach is to se- 
cure favorable attention, that mental at- 
titude where you can “talk business” 
with your prospect. 

Frequently, the best general methods 
of approach are two: (1) Asking short, 
pertinent questions to arouse curiosity, 
the twin brother of interest; (2) making 
brief, striking statements to get the 
prospect thinking, and to create inter- 
est, probably to asking questions. 


Three Good Questions 


These questions have been used to 
advantage: “Mr. Blank, you are the 
head of your family. Has it ever oc- 
curred to you that if you should die, 
there would in reality be three deaths: 
(1) the death of the husband, (2) the 
death of the father, (3) the death of the 
income?” Would you like to know the 
best way to immediately create the best 
estate a man can leave behind? Would 
you like to know how to capitalize 
yourself in advance of your death and 
place to your credit a silent cash part- 
ner who will step right in and pay all 
your just debts?” 

(To the man with a mortgaged 
home.) “You are in debt—paying for 
your home. If you should die before 
your home is. paid for, which would 
satisfy the mortgage, your home or a 
life insurance policy? Your life is more 
valuable than your property. Which 
of these have you fully covered with 
insurance?” 

Monthly Income 


“‘Tf your wife should survive you, 
which would she prefer as an inherit- 
ance, a farm, a town house or a guar- 
anteed monthly income?” 

“I’ve come to show you how you can 
create, establish and pay for a large 
spot cash estate—pay for it on the in- 
stalment plan, and at the same time 
become the executor and administrator 
of this estate, all without cost of court 
administration.” 





“What monetary value do you place 
upon your life?” 

“Do you realize that if your earnings 
are $100 per month you are worth $24,- 
000 in gold, at 5 percent interest, to 
your family? What provision have you 
made to continue this income to your 
family after your death?” 

Can you answer “yes” to these five 
questions? (1) “Have you made your 
will?” (2) “Is it drawn according to 
law?” (3) “Does it protect the ones you 
want it to protect?” (4) “Will your 
executor be able to carry out your 
wishes?” (5) “ Have you appointed an 
executor that will not die”? 

“Would you place $15,000 spot cash 
in your wife’s hands and tell her to go 
out and invest it without your advice? 
Yet, that is precisely what you are 
planning to do with your lump sum life 
insurance policies.” 


Some Facts Will Assist 


Some of the following statements of 
facts may assist in your approach: 

“Mr. Blank, I’ve come to sell you a 
spot cash estate on the instalment 
plan.” 

“T am a promoter of estates. I have 
called to help you solve one of your 
most important problems—the financial 
future of yourself and your family.” 

“Mr. Blank, I represent one of the 
largest financial institutions in the 
United States, and my business is sell- 
ing money for future delivery. Our 
system of finance is unique. Let me tell 
you about it.” 

“Mr. Blank, you probably think that 
you are carrying sufficient insurance. 
Possibly it was sufficient when you took 
it out, but the cost of living has ad- 
vanced about 50 percent in the past few 
years. So the changed conditions make 
you under-insured. Let me submit a 
proposition to make up the difference.” 


Prudential in Mississippi 


The Prudential has re-entered Mis- 
sissippi. It was due last year. It will 





only write ordinary business there, the 


state being in charge of P. C. Crowder 
of Birmingham, Ala. 


Goes With George Washington 


The George Washington Life has ap- 
pointed J. A. Edgar, Jr., as assistant 
manager of agencies. He was formerly 
with the Connecticut Mutual Life. He 
succeeds Erle H. Austin, who has gone 


into agency work. 


Vice-President Crocker Speaks 


ALBANY, N. Y., June 17.—At the 
meeting of the Capital District Life 
Underwriters Association, Vice-Presi- 
dent Walter L. Crocker of the John 
Hancock Mutual, was the main speaker, 
making an address on “Responsibilities 
of the Agent to the Public.” Stanley 
L. Otis, executive secretary of the In- 
surance Federation, told of the federa- 
tion movements. Other speakers were 
Henry H. Kohn, manager of the Phoe- 
nix Mutual Life, and C. H. Alexander 
of the Guardian Life. 


Lockyer Now a Farmer 


Mark B. Lockyer of Philadelphia, for 
many years manager of the Illinois 
Life in eastern Pennsylvania, is now 
the head of the Chester Valley Live 
Stock Farm, which is located near 
Wayne, Pa. Associated’ with Mr. 
Lockyer are a number of men promi- 
nent in business life. This is said to be 
the largest pure bred Berkshire farm 
in the country. 


The Beneficial Life of Salt Lake City 
has cancelled its arrangement for its an- 
nual convention of agents‘to be held in 
Salt Lake City in June. 


The left hand is constructed prectsely 
as the right hand is. The difference be- 
tween a beginner in the insurance busi- 
ness and one who has had experience is 
usually but the clumsiness of the un- 
practiced left hand; but there are those 
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100,000,000 


If you are a fieldman who has and can continue to make good— 
and possess organizing ability ) 


HERE IS YOUR OPPORTUNITY 


Our Home Office knows fieldmen—field conditions—and your general needs are provided for. 
Your unusual requirements are met promptly and intelligently. 


Your Company relations will every day affirm that this is the place for you. 


Our Golden Anniversary Policy 


has brought an immediate increase in business of 20% — you can increase your income 
one-fifth on that policy alone. 


Our Five Point Policy 





National Life Insurance Company 
of the United States of America 


ALBERT M. JOHNSON, President 


| covers, in one contract, Life, Accident, Sickness, Total Disability and Old Age income insurance. 


DOLLARS IN FORCE 
A HALF CENTURY OF REAL SERVICE 


Write fully to 


ROBERT D. LAY, Secretary 
29 South La Salle Street 
Chicago, Illinois 


who are ambidexterous. 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds | 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, 


INDIANA A. E. WERKHOFF, President 











NEWS ABOUT LIFE POLICIES 


@ New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2. 56 


NOVEL DISABILITY BENEFIT 














New Form of Connecticut General Life 
Clause Pays for Temporary as 
Well as Permanent 





The Connecticut General Life is is- 
suing a new disability benefit in con- 
nection with its life contracts providing 
indemnity for temporary, as well as 
permanent total disability. This is 
something no other company offers. 

The rates for this benefit in connec- 
tion with the ordinary life and 20-pay- 
ment life insurance are as follows: 


Ordinary Life 20-Pay Life 
(Select, Preferred (Select, Preferred 
and Extra Pref.) and Extra Pref.) 


Nonpar- Nonpar- 
tici- Parti- tici- Parti- 
Age pating cipating pating cipating 
20... $17.96 $20.11 $26.93 $31.65 
S020 pee 25.66 31.83 37.63 
ee 31.44 35.20 39.82 46.73 
50. 48.60 52.80 54.49 63.00 


The company now has three different 
forms of disability benefits issued in 
connection with life insurance con- 
tracts. 

In connection with each plan the 
double indemnity benefit may be added, 
which increases the amount to be paid, 
if death is due to injury through acci- 
dental means, to twice the face of the 
policy. 

Plans i and 2 provide for benefits 
only if the insured is totally and per- 
manently disabled. Plan 3 provides for 
any disability lasting more than fifteen 
days. Both sickness and injury ire- 
quently cause protracted periods of dis- 
ability seriously affecting the income of 
the insured and his business, yet are 
not permanent in their nature. Plan 3 
is designed to meet this situation and, 
in other words, to provide for all ma- 
terial loss of time without requiring 
that it be so serious as to interfere with 
the insured’s working during the re- 
mainder: of his life. 

Under plan 1 each annual or monthly 
payment (the insured has the option of 
$68 per $1,000 annually or $5.75 per 
$1,000 monthly) reduces the amount of 
insurance remaining under the policy. 
Under plans 2 and 3 the monthly pay- 
ments are in addition to the face of 
the policy, which remains unimpaired 
and is payable at death or maturity. 

Under plans 1 and 2 monthly pay- 
ments are made if the disability begins 





before age 60. Under plan 3 monthly 
payments are made if the disability 
begins before age 65, five years more 
at the time of life when protection is 
most needed. 





Reserve Loan Life 


The Reserve Loan Life has intro- 
duced an interesting new feature in 
combining the -double indemnity with 
the total disability clause in a supple- 
ment agreement, of course at an extra’ 
premium rate. The indemnity feature 
provides that in case of the death of 
the insured occurring before age 60 in 
consequence of an accident the company 
will pay double the face of the policy. 

The total and permanent disability 
feature provides that if the assured be- 
fore attaining age 60 shall become 
totally and permanently disabled a 
continuous annual income will be paid 
and this will not be deducted from the 
principal sum at death. 

The insured may at any time cancel 
the supplemental contract by giving 
written notice and filing the principal 
contract for endorsement with the com- 
pany at the home office. 


Ohio State Life 


The Ohio State Life is revising its 
rules as to war clause and regulations. 








Gem City Life 


The Gem City Life of Dayton has 
raised the war permit premium from 
$37.50 to $100 per year per $1,000. The 
company has decided to issue no more 
renewable term policies. All term con- 
tracts will be convertible, but not re- 
newable. 





Omaha Life 


The Omaha Life of Omaha, Neb., is 
planning to get out some new policies 
in about 90 days. 





Columbia Life of Nebraska 


The Columbia Life of Fremont, Neb., 
will issue a new policy this fall. 





Guardian Life of Wisconsin 


The Guardian Life of Madison, Wis., 
is issuing a new policy to be issued only 
on lives of women, a 20-payment en- 
dowment at age 65. Rates and forms 
will be out within a short time. 


Will Enter Two More States 


The Reserve Loan Life of Indian- 
apolis expects shortly to enter Louis- 
iana and South Carolina. 


Somehow one’s appetite improves with 
each boost in the price of food. 





City Manager Wanted 


An exceptional opportunity is open to the right 
man to handle a city agency at the home office 
of a young, Southern company which is doing an 


active business. 
as well as agency man. 


Must be good personal producer 
Salary, commission or com- 


bination contract. Married man preferred. Good 


references. 


Strong local leads furnished. 


Address 77-N, care The National Underwriter, 


Chicago 








Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co, of Worcester, Mass. 


SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 




















Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 


GNSERVATIVE 
INSURANCE 
OF AMERICA. 


INCORPORATED UNDER 
THE COMPULSORY DEPOSIT 
Hi) LAYYS OF THE STATF 
Ni _ OF INDIANA 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial pain 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 














The big and broad circulation of THE 
NATIONAL UNDERWRITER means that help 
wanted ads in it get results. 


BEST LIFE — PAPER 
e 
THE NATIONAL UNDERWRITER 
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PLAN NEW COMPANY 





OIL MAGNATES GET CHARTER 





Prominent Men of Oklahoma Incor- 
porate Oil State Life With Head- 
quarters at Ardmore 





ARDMORE, OKLA., June 19.—The 
Oil State Life of Ardmore has been in- 
corporated by prominent oil magnates 
and business men with a proposed capi- 
tal of $200,000. The incorporators are 
E. E. Chivers, William Hutchinson and 
R. A. Fox. 

Dr. Chivers came to Ardmore from 
New York twenty years ago and is a 
leading physician and business man. 
He was, until recently, cashier of the 
State National Bank. He is a brother- 
in-law of Governor Cruce, their wives 
being sisters and of Indian blood. 

William Hutchinson was formerly 
clerk of the United States Court and 
was also a United States Commissioner. 
He has made a fortune in oil invest- 
ments. 

R. A. Fox married an Indian, owns 
large tracts of land, handles much In- 
dian land and is reputed the biggest 
real estate dealer in southeastern Okla- 
homa. 

The Oil State Life has the backing 
of many other wealthy men and men 
prominent in social life of the state. 


PRESIDENT PRIDDY 
GIVES SOME ADVICE 


(CONTINUED FROM PAGE 1) 


couraging thought. President Priddy 
says that there are plenty of men to- 
day who are making good money. 
They may not have been on the pros- 
pect list of the agents a year or so ago. 
President Priddy says that Henry B. 
Rosen, the great New York Life man 
in New York City, is writing more 
business than ever before. He person- 
ally will produce something like $5,000,- 
000 of business this year. 


Sticking to One’s Trade 


President Priddy voiced a_ very 
strong protest against life insurance 
men doing any other kind of business 
on the side. He says that life insur- 
ance will not mix with health and acci- 
dent insurance, which is nearer akin to 
it than any other kind of indemnity. 
He contends that life insurance spe- 
cialists in order to develop, must keep 
studying their business and not only 
give all their thought to it, but master 
its fundamentals, be skillful in diagnos- 
ing a case, ready to apply remedies and 
to be so well prepared that any ques- 
tion or emergency that arises that af- 
fects life insurance, will be met force- 
fully and intelligently. 

President Priddy says that a man 
cannot dabble in other lines of insur- 
ance. He must keep his mind set on 
life insurance. He states that the acci- 
dent business should be taken care of 

y men who are giving their time to 
that business. The life insurance busi- 
ness is too big to leave a space for any- 
thing else. It should crowd everything 
else out. Become a life insurance spe- 
cialist or get out of the business, is 
his advice. 


er 








Are Christian Scientists 


| Desirable Risks? 











In subjecting a Christian Scientist to a 
physical examination for life insurance it 
has been found that the examining physi- 
cian must display considerable tact and 
diplomacy. It is rather surprising to dis- 
cover that few companies have any 
Policy regarding the accepting of Chris- 


but few companies have any set rules 
concerning the merits of this particular 
class. 

In replying to the questions in the ap- 
plication blank the Christian Scientist will 
often drop the remark that he, of course, 
does not believe in physicians and would 
not summon one to his house to attend 
him in event of illness. In such a case 
companies are inclined to decline the risk. 
Declinations of this sort, however, will 
bear watching. It is a rather delicate mat- 
ter, but it can be seen that a Christian 
Scientist supposedly strong in the faith 
cannot consistently admit that he would 
call upon a physician in the event of 
serious illness. As a matter of fact, a 
great many Christian Scientists will sum- 
mon a physician when ill but do not care 
to go on record in this regard. 


* * *® 


Some companies attach a rider to the 
policy where issued to a Christian 
Scientist which is signed by applicant 
stating that in event of serious illness he 
will summon a physician to attend him, 
and that failure to do this will invalidate 
the insurance. This, as will be seen, 
creates a conflicting contract, as every life 
insurance policy is incontestable except 
for the nonpayment of premiums after the 
first year. 

Christian Scientists as life insurance 
risks first received serious attention about 
1906, when more of the companies in- 
serted a line in its application blank 
which read, “Are you opposed to the 
summoning of a physician in the event of 
illness?” wy the use of this it was in- 
tended to discern at once whether the ap- 
plicant was a Christian Scientist or not. 
Some companies still continue the use of 
this question in their application blank. 
* Ok Ox 





Examining physicians seem to regard 
Christian Scientists as favorable risks, 
considered as a class. The very fact that 
they are Christian Scientists means that 








they take unusually good care of them- 
selves, are ordinarily not as subject to the 
minor ills, and even have a better fighting 
spirit during a serious illness. It can be said, 
therefore, that they are desirable risks, and 
the underwriting of Christian Scientists 
must consist of what might be termed the 
fanatics or strong willed men who would 
under no circumstances request the aid of 
a doctor. Generally speaking, no risk 
above the average is assumed by the com- 
pany in the writing of a Christian 
Scientist, but it is a question that com- 
panies could well give more attention to, 
as the Christian Scientist population of 
the country is multiplying rapidly. 


Pacific Mutual Convention 


An accident which, fortunately, was 
not serious, marred the conclusion of 
the jubilee agency convention of the 
Pacific Mutual Life at the Yosemite 
Valley last Wednesday, when an auto- 
mobile stage coach, containing twenty- 
one delegates, overturned as it was car- 
rying the party out of the park. The 
accident was due to the fact that the 
road had been softened by high waters 
in the Merced river, so that the ground 
gave way under the car and the latter 
overturned. Only eleven of the party 
sustained injuries and fortunately only 
one person was hurt at all seriously. 
The party was brought out of the val- 
ly by special train, following the acci- 
dent and was able to proceed to the 
home office at Los Angeles, en route 
to their homes in the East. 


| 








AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
































The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Pima ASGOEG 6 ic oon. oc cciccccsiccccdscccsccecsce $ 2,739,817.90 
Insurance in Force....... asgduwacdecnacecseseks 24.398,839.00 
Surplus to Policyholders..................0e0005 376,482.48 
° New Continuous Monthly Income Policies. ‘ : 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W. STEINMAN 
i) President Secretary 











A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 





ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
| CREASED TO FULL 3% RESERVE 




















tian Scientists as a class. The individual 
Cases are passed upon as they come up, 





Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
| For Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE CO. 


- Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Neison 
President 
Chicago 





Home Office Building 
Chicago 











THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 5 


ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of igtegrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 
PROVIDENT INSURANCE 


COMPANY 
BISMARCK, NORTH DAKOTA 














HOTEL WISCONSIN 


Big Hotel of Milwaukee 
HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 

A.E. COPELAND, - 


Manager 














{one of the non-members present. 


| frills because he is president. 





Dividends Contingent 
on Premium Payments 

















The practice of participating com- 
panies, so prevalent in the old days, of 
making the payment of dividends con- 
tingent upon the payment of the subse- 
quent premium, while still having quite 
a number of followers, appears to be 
gradually decreasing. Some companies 
make the payment of dividends con- 
tingent only upon the payment of the 
first premium. The companies that do 
this are: Bankers Life of Iowa; Boston 
Mutual; Canada Life; Central States of 
Indiana; Columbia of Nebraska; Col- 
umbus Mutual; Connecticut General; 
Connecticut Mutual; Continental of 
Utah; Equitable of Iowa; Fidelity Mu- 
tual; Forest City of Rockford; National 
American of Iowa; Home Life of New 
York; John Hancock Mutual; Lutheran 
International of Illinois; Midland Mu- 
tual of Ohio; Missouri State; Mutual 
Benefit; Mutual Life of New York; 
New England Mutual; Northwestern 
National. 

Five of these make payment of divi- 
dends upon the payment of the subse- 
quent premium for the first two years 
only. They are the Columbia Life of 
Cincinnati, Maryland Life, Methodist 
Ministers Relief of Massachusetts, Ohio 
State Life and Union Mutual. 

The following companies make the 
payment of dividends dependent upon 
the payment of subsequent premium 
throughout the life of the policy: Bene- 
ficial of Utah: California State; Cedar 
Rapids; Central Life of Illinois; Cen- 
tral States of Missouri; German Mu- 
tual of St. Louis; Globe Life of Kan- 
sas; Great Republic of California; 
Great Southern of Alabama; Idaho 
State Life; Illinois Life; Indiana Na- 
tional Life; Indianapolis Life; Inter- 
Mountain of Utah; International Life 
of Missouri; Jefferson Standard; Kan- 
sas City Life; Midland of Missouri; 
Montana Life; National Life of Mon- 
tana; Occidental of California; Oregon 
Life; Peninsular Guardian of Detroit; 
Presbyterian Ministers Fund; Register 
Life of Iowa; Reserve Loan of Indian- 
apolis; Southern Life & Trust; Stand- 
ard Life of Iowa; Standard of Pitts- 
burgh; West Coast-San Francisco Life. 

Forty-six companies pay dividends 
unconditionally with reference to the 
payment of the subsequent premium. 





Association Activities 











Cincinnati—President Lawrence Priddy 
of the National Association gave a char- 
acteristic “Billy Sunday” talk at the last 
meeting of the season in Cincinnati. 
There was an unusually large attend- 
ance, some 100. Just 25 new members 
“hit the trail” and some 20 members 
pledged themselves to bring in one each 
additional before the final round-up. Mr. 
Priddy spoke for some two hours and in 
that time ‘sold the association” to every 
He is 
a real working president and uses ex- 
actly the same methods as president that 
he did in winning his spurs in the life 
insurance game, plain, hard, every-day 
work, forcefulness and enthusiasm. He 
has executive ability of the best kind, the 
kind that gets things done by setting 
the example. Mr. Priddy puts on no 
He talks 
as one agent to another. He possesses 
true oratorical ability, but seldom uses 
it, because it is superfluous in his busi- 
ness. He made a decided hit with the 
Cincinnati life men as a hard-hitting, 
practical life insurance salesman who 
works with exactly the same tools as 





does every other agent in the business. 

Mr. Priddy was introduced by L. B. 
Dierke, agency director of the New York 
Life, who gave an interesting sketch of 
Mr. Priddy’s life insurance career and 
how he came to go into the business. 

The Cincinnati Association elected Dr. 
Felix G. Cross, president of the Colum- 
bia Life, as an honorary member. Dr. 
Cross was at one time president of the 
Cincinnati Life Underwriters Association. 
* * * 

ich.—President Priddy 
of the National Life Underwriters 
Association, New York, was the guest, 
June 15, of the local association and of 
western Michigan agents. He addressed 
the agents at a well attended meeting 
held during the afternoon and also spoke 
at the banquet that evening, referring 
especially to the ethics of the business 
and to the great work that the national 
organization of 137,000 members is doing. 
He made a strong patriotic appeal for 
loyal support to the war. As a result of 
Mr. Priddy’s visit practically every agent 
selling life insurance in Grand Rapids 
has joined the local association. 


* * * 


Racine, Wis.—The association held a 
very sucessful meeting last week, at 
which some prominent guests were pres- 
ent. M. leary, insurance commis- 
sioner of the state, made the principal ad- 
dress. Other speakers were Henry F. 
Tyrrell of the legal department of the 
Northwestern Mutual, P. W. Petersen, 
member of the banking and insurance 
committee of the state assembly, and 
E. A. Marthens, president of the Milwau- 
kee association. The association now has 
a membership of 56. 

* * * 

Lincoln National Life—In May the com- 
pany wrote $3,067,000 new business, a 
gain of $322,000 over the corresponding 
month of last year. For the first five 
months the company wrote $11,446,000, a 
gain of $2,382,000 over the corresponding 
period of 1917. 

* * 


Sioux Falls, 8. D.—One of the most im- 
portant meetings in the history of the 
South Dakota association will be held 
here June 25. Lawrence Priddy, presi- 
dent of the National association, will give 
an address. Other notables in the insur- 
ance field will be present to outline the 
war’s effect upon life underwriting. G. W. 
Moore, of the Connecticut General, and 
president of the organization. feels en- 
couraged over the prospects of the meet- 
ing, for which a splendid program is 
being arranged. There is now approxi- 

mately $108,000.000 of insurance in force 
in South Dakota. Life companies have 
mortgage loans in the state totaling $47,- 
000.000.00, upon which an average rate 
of interest of 5.4 is earned. 


* *K x 

San Francisco—The San Francisco as- 
sociation elected the following delegates 
to the annual convention of the National 
association Thursday: W. J. Bell, Massa- 
chusetts Mutual; A. P. Chipron, Equitable 
of New York; B. Duryea, Penn Mutual; 
B. Field, New England Mutual; M. 
Franklin, Guardian Life; E. H. L. Greg- 
ory, Aetna Life; Walter Cc. Palmer, Provi- 
dent Life & Trust; L. H. Pimental, New 
York Life; R. L. Stephenson, Union Cen- 
tral; F. A. Stolp, National Life of Ver- 
mont, and E. J. Thomas, Northwestern 
Mutual. The meeting was well attended 
and was addressed by Warren Gregory, 
who was with the Belgium Relief Com- 
mission, and told of devastation of thar 


Grand Rapids, 


country by the Germans. A talk on sales- |} 


manship was given by Raymond Alvord, 
of the General Electric Company. 


* OK 


Cleveland, 0.—J. M. Mackintosh, chair- 
man of the thrift stamp committee of 
the association, told the managers in an 
address the other day that some of the 
offices are not doing their part in the 
campaign. They have not organized so 
cieties, as requested. Within a_ short 
time, he said, each man will be asked to 
sign an agreement to take a certain 
amount of stamps each week until the 
end of the year and they will be expectea 
to comply with the request. Furthermore, 
managers will be held responsible for the 
people in their offices. 

* * * 

Erie, Pa.—Nearly 100 members greeted 
National President Priddy at the banquet 
given in his honor, and 21 agents whv 
had not been identified with the asso- 
ciation applied for membership when the 
famous Priddy drive was made. J. Paul 
Treat resigned as president on account 
of moving to Denver and Walter L. Blos- 
som was elected to succeed him, with 
Joseph J. Webber elected to the second 
vice-presidency to succeed Mr. Blossom 
in that capacity. 





——~ ——, 
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Insurance to Cover 
Inheritance Taxes 


Is opening new fields 
to Provident 
Agents 


Men are insuring not only 
to protect their families, 
and to protect their busi- 
ness, but also to protect 
their estates. 


Write for information. 


THE PROVIDENT 


Life and Trust Company 
of Philadelphia, Pa. 


‘ Founded 1865 

















15,000 PEOPLE 


Wrote us last year, in answer to 
our advertising, for an illustra- 
Prong of the Fidelity ‘Income for 
ife 

This Direct Lead Service 
helped tomake 1917 the best year 
in Fidelity’s history. 

Agency —_—- for the right 
men, Write to day— 

FIDELITY MUTUAL LIFE 

Insurance Co., Philadelphia 


Insurance in force Walter LeMar Talbot, 
over $142,000,000 President 











“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, lowa 

















SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. There can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond buying. Let us give 
you facts about real estate bonds. Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 
Co., 70 W. Monroe St., Chicago, Ill. 














SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street 


NO PRELIMINARY TERM—THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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LIFE AGENCY CHANGES 


——_—_—_—_ 


LONG GOES TO ATLANTIC LIFE 





Number of Important Agency Changes 
Have Been Made by the Rich- 
mond Company 





Leo F. Long has resigned as super- 
intendent of agencies of the Grange 
Life of Lansing, Mich., to become 
agency supervisor for the Atlantic Life 
of Richmond. The company has again 
entered the District of Columbia, hav- 
ing added this territory to that ‘under 
the control of Manager A. O. Swink at 
Richmond, Va. Charles S. Peace, Jr., 
has been appointed general agent at 
Washington; Hugh L. White district 
manager at Johnson City, Tenn.; H. 
W. Person, agent at Fincastle, Va.; 
Kenneth P. ‘Puryear at Hopewell, Va.; 
Harry W. Gills at Hopewell, Va. a 
W. Hogshead, formerly of Lynchburg, 
Va., has been transferred to Roanoke, 
Va., as district manager and H. 
Douphat, formerly district manager at 
Roanoke, has been appointed agency 
director for southwest Virginia. The 
company has set its mark at $40,000,000 
insurance in force by June 30. 





Bankers Life Appointments 


Dan G. Pleasants, formerly general 
agent for the Bankers Life of Des 
Moines at El Paso, Texas, has been 
transferred to Memphis, Tenn., where 
he takes charge of the Bankers Life 
interests in that city. 

The company has been admitted to 
Maryland and has already started an 
active campaign for business in the 
new territory, which is under the direc- 
tion of R. W. Waldron, of Washing- 
ton, D. C. Mr. Waldron has been gen- 
eral agent for the District of Columbia 
and now has charge of Maryland in 
addition to his former territory. 





No Manager Yet Appointed 


The Indianapolis Life has not ap- 
pointed a manager in Chicago succeed- 
ing A. J. Casey, who resigned last year. 
Dr. Herbert C. West, who is handling 
some loans for the company in Chi- 
cago, is acting manager. Dr. West was 
formerly a dentist, and is a personal 
friend of President Frank P. Manlv of 
the company. The Indianapolis Life 
has now seven or eight producing 
agents in the Chicago office. 





M. H. Lamb 


The Marquette Life of Illinois has 
appointed M. H. Lamb as general agent 
at Kansas City, Mo. He is a worker 
and stands very high in his home city. 
The company is also considering the 
establishment of perhaps two agencies 
in Arkansas. 





J. A. Gorham 


J. A. Gorham, manager of agencies of 
the Shenandoah Life of Roanoke. Va., 
has resigned to go with the Reliance 
Life as agencv organizer. His succes- 
sor with the Shenandoah Life has not 
yet been appointed. 





Marquette Life 


The Marquette Life of Illinois will 
shortly change all its ordinary and term 
policies so‘ that. they will become en- 
dowments at age-85. 





Life Agency Notes 


The Gem City Life of Dayton has ap- 
pointed B. W. Beaty at Cincinnati, Ohio. 

The Volunteer State Life of Chat- 
tanooga has appointed W. R. Helie man- 
ager at Birmingham, Ala. 

Rev. K. Seehuus has been made district 
manager of the Lutheran International 
Life for six counties in northeastern 
Iowa. The company entered Iowa on 
May 4. 

Thomas B. Fulmer, formerly secretary 
of the City Trust Company and previously 
to that an officer in the Aetna Trust & 


IN INDUSTRIAL FIELD 


———— 


ACTIVITIES OF PRUDENTIAL 





New Agent Draws Special Salary 
Every Week and Makes Record 
in Ordinary 





While H. F. Powell of Dunkirk, 
N. Y., has had less than four months of 
Prudential experience, he has demon- 
strated his ability as a producer, hav- 
ing drawn special salary each week 
since his appointment and scoring an 
ordinary net issue 10 out of a possible 
12 weeks. His debit, exceeding $100, 
carried arrears of less than 10 per cent 
for week of June 3, with gross advance 
payments of over 500 per cent. 
The friends and business associates 
of Jesse W. Holmes, formerly agent 
in Jeanette; Joseph J. Kostrab, former- 
ly agent in McKeesport; and Paul E. 
Hibben, formerly agent in Connells- 
ville,. will be pleased to learn of their 
promotion and wish them success in 
their future work. Mr. Holmes took 
charge of an assistancy in Homestead, 
Pa., detached from the Braddock dis- 
trict, June 3, and the other gentlemen 
accepted like positions in Connells- 
ville, Pa., McKeesport district, and 
Beaver Falls, Pa., respectively June 10. 
R. M. Gatsche, of the Altoona, Pa., 
staff is entitled to hearty congratula- 
tions upon the success that has attend- 
ed his efforts toward the improvement 
of the agency in his charge. Very re- 
cently the debit in question, amounting 
to $118, carried gross arrears of but 
2 per cent with 363 per cent of advance 
payments. 


J. A. Behr, an agent in the Irvington, 
N. J., district, is again demonstrating his 
ability as an ordinary producer. He is 
one of the company’s leaders in amount 
of paid-for business and it is predicted 
that his record will be as prominent this 
year as in time gone-by. 

A. R. Justice, of Camden, N. J., is im- 
bued with the spirit of success. He not 
only is doing remarkable work in the 
production of industrial and ordinary 
business, but takes particular pride in 
keeping the arrears on his account down 
to the lowest possible point, at the same 
time increasing the advance payments. 
At present, on a debit of approximately 
$198, he carries arrears of only 14 per 
cent, with over 300 per cent advance 
payments. 

Assistant Superintendent C. E. Wright 
and Agents J. Kris and J. Wahlberg, of 
Milwaukee were recently admitted to 
membership in Class A of the Prudential 
Old Guard. 

F. P. Hansen, L. L. Henry and J. L. 
Carney of the Cedar Rapids assistancy, 
detached from Waterloo, Iowa district, 
are making excellent returns in indus- 
trial and ordinary. 

Judging from the progress already 
made J. Sandberg of Des Moines, Ia., who 
has been in Prudential service since 
March 11, intends to be well up among 
the leaders for 1918. 

The Des Moines records show that C. 
Wahner is credited with a splendid pro- 
duction of industrial and ordinary busi- 
ness. 

R. M. Danley, an agent in the Gales- 
burg, Ill., district, is credited with an 
excellent ordinary record. 


Life Notes 


The Reserve Loan Life is contemplat- 
ing entering the two southern states of 
Louisiana and South Carolina. 


The fraternals organized under the 
Tllinois laws have $803,102.293 insurance 
in force in that state. The fraternals 
organized outside of Illinois have $1,164,- 
545,418 in force in the state. 


On June 4 the merger between the 
American Life & Accident of Kansas 
City, Mo., into the Pioneer Life of Kan- 
sas City was completed. The figures of 
the combined statement are not yet avail- 
able. 


The Insurance Advocate of New York 
City has issued the 1918 edition of the 
“Convention Year Book,” which gives the 
names and addresses of underwriters last 
year before the leading conventions. The 
price is $2. 


life and accident department of the Trav- 
elers at Indianapolis. 


R. J. Williams of El Paso, Tex., has 
been appointed general agent of the 
Bankers Life of Iowa for Texas and New 
Mexico. Dan G. Pleasants, formerly gen- 








eral agent at El Paso, has been trans- 





Savings Company, both of Indianapolis, 
has been appointed special agent of the 





rwoPpin- Cc 


Mutual in Principle and Practice 





Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 


eight years of public service 


These are some of the advantages enjoyed 


by representatives of 


of the United States 


For agency openings address: 


W. E. Taylor, Second Vice-President 
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THE EQUITABLE LIFE ASSURANCE SOCIETY 
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ferred to Memphis, Tenn., where he will 
be general agent for the state. 








CO-OPERATION 


No 


LIFE ANNUITIES 


Revised Annuity 
rates and co-opera- 
tion with our repre- 
sentatives in the 
placing of these 
contracts led to an 
increase of 500% in 
Annuity premiums 
last year over the 


volume for 1916. 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


Phoenix Mutual Life Insurance Company 
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WOMEN EXPERIENCE 
AS TO MORTALITY 





Secretary Franklin B. Mead of the 
Lincoln National Life Gives 
Some Figures 





STATISTICS TABULATED 





Tells What the Results Have Been in 
Two Companies From Writing 
Female Risks 





In a recent issue, a portion of the pa- 
per read by Secretary Franklin B. Mead 
of the Lincoln National Life before the 
American Institute of Actuaries on the 
experience of that company and the 
Michigan State Life, which it reinsured, 
was given. The Michigan was rein- 
sured by the Lincoln. Continuing the 
discussion, Mr. Mead said: 

While women were freely 
in both companies, they were 
with much care and certain require- 
ments were adhered to which seem to 
have had a beneficial effect upon the 
mortality. Doubtless the rural habitat 
has had a favorable influence, but from 
time to time we have heard reports as 
to the unfavorable experience of some 
companies on joint life policies on 
farmers’ wives. 


solicited 
selected 


the fact that the average policy was but 
little over $1,000, which tended to re- 
duce the speculative feature. 


Supplemental Applications Required 


Supplemental applications were re- 


Another feature which | 
doubtless had a favorable influence was | 


quired in all cases for the purpose of 
bringing out the insurable interest. N 
married woman was insured unless her 
husband had at least a like amount in 
some legal reserve company or whose 
husband was currently applying for a 
like amount. In a few cases where the 
other information at hand indicated an 
especially desirable risk, insurance in a 
fraternal on the life of the husband was 
considered sufficient.“ 

Elderly women, whose children were 
self-supporting and who, according to 
the information at hand, were expect- 
ing to pay the premiums, were rejected. 

There was also the customary sup- 
plemental for the examiner to execute 
for the purpose of eliciting information 
as to the personal history from the fe- 
male aspect. 


Rate of Rejection on Women 


While the rate of rejection on women 
applying for single life policies was very 
low it was somewhat higher than that 
onmen. The rate of rejection for women 
was 5.53 percent by number and 5.67 per- 
cent by amount, whereas that for men 
was 3.91 per cent by number and 4.53 
percent by amount. From this it will 
be observed that there was not the same 
attempted selection against the company 
by amounts in the case of women as in 
men. The rate of postponement on 
women was considerably greater than for 
men, 2.53 percent by number and 2.49 per- 
eent by amounts as compared with .75 
percent and .72 percent respectively for 
men. The combined rate of postpone 
ment and rejection for women applying 
for single life policies was approximately 
| 8 percent as compared with 5.25 percent 
for men. The rate of rejection of women 
applying for policies on single lives in- 
| creased as time progressed, because it 
| was feared that a high mortality would 
be experienced on married women. 





Joint Life Policies 


As the company grew in size it felt 
| that it was in a better position to dis- 
| courage the writing of joint life policies 
on women. Therefore, the rejection of 
women applying under joint life policies, 
| with husband as beneficiary, was very 
| high in the later years of the company 
' 


No | 


| when the rate of rejection was increased 
| for the same reasons given for single life 
| policies as well as for the reason that it 
was felt that a higher mortality would be 
secured under joint life policies. Fur- 
thermore, the company felt more inde- 
pendent in connection with joint life ap- 
| plications for, if the wife were declined 
| or postponed, a policy could be issued on 
| the husband which in all likelihood 
| would be placed. 


Total Rate of Rejection 


The total rate of xejection under joint 
life applications in the case of men was 
3.2 percent by number and 3.1 percent by 
amount, whereas the rate of rejection on 
women was 10.9 percent by number and 
10.4 percent by amount. The correspond- 
ing rates of postponement for men were 
2 percent by number as well as amount 
and for women 7 percent by number and 
6.6 percent by amount. As there were 
but little more than a hundred women 
rejected and postponed, we contemplate 
with some interest and with hope for in- 
structive results an investigation of the 
survival or the present state of health 
of these rejected women. We do not 
anticipate that this will be difficult for 
most of them were residents in the rurai 
districts of Michigan. 


Medico-Actuarial Figures 





As is well know, the mortality on mar- 
ried women according to the Medico-Ac- 
tuarial investigation both for single and 





Lincoln Life 





joint lives, was unfavorable, particularly 
for young entrants and during the early 
policy years. The experience covered the 


period from 1885 to 1909. In a paper 





Michigan State 


| Amount Percent- 
| Nearest age by 
| $1,000 Amount 
| RAMBO ER: Soc tos cance cone 752 39% 

| Married (husband benefi- 

ft) CRAY ois eos sie ne viele einteic 863 45% 

| Married (beneficiary other 

| than Husband). «0.60% 74 9% 

| Widowed-Divorced ....... 139 1% 
NONE. «nck div esenepaae 1,928 

| 

| 


before the Medical Directors Association 
in October, 1916, Dr. Rockwell presents 
the experience of the Equitable from 
1906 to 1915 and calls attention to the 
remarkable improvement in the selection 
for not only was the mortality approxi- 
mately 100 percent of the expected for 
all age groups, but the mortality, accord- 
ing to the duration, was equally satis- 
factory. While the mortality was in 
excess of 100 percent during the second 
policy year, the mortality during the first 
two years combined was less than 100 
percent. In fact, for the first year it 
was 83.8 percent. 

“To be profitable their lives must be 
earefully selected and, in my own com- 
pany, we have had conclusive proof that 
this is not only possible, but compara- 
tively easy. We all recognize that the 
greatest danger lies in selection against 
the company and that safeguards must 
be insttiuted to reduce this to a mini- 
mum. 

Classified by Locality 


Further on Dr. Rockwell pertinentently 
remarks: 

“It is desirable to ascertain your own 
company’s experience among women in 
the different localities in which you are 
writing them. It may be that in some 
sections your results are not as_ they 
should be and by taking remedial meas- 
ures you may be able to cause improve- 
ments.” 

The experience herewith presented 
confirms the wisdom of these statements 


TABLE VI 
Analysis According to Class 


Lincoln Life and 
Mich. State Combined 








Amount Percent- Amount Percent- 
Nearest age by Nearest age by 
$1,000 Amount $1,000 Amount 
489 33% 1,241 37% 
840 57% 1,703 50% 
80 6% 254 7% 
61 4% 200 6% 
1,470 3,398 


of Dr. Rockwell and indicates that from 
the women of the locality and type which 
we have been securing we may with the 
selection employed in the past expect to 








INDEX VALUE 











"| HE Kalamazoo Auto Step Index is simple, rapid and 

perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


cumbersome or voluminous to handle. 


Write for booklet. 


‘Saving time and Labor in Posting” 
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secure an extraordinarily favorable mor- 
tality experience on married women. 
Analysis According to Class 

At the time the experience was com- 
piled the information was not available 
as to the type of women insured, but it 
has since been analyzed according to the 
classification for women in the Medico- 


TABLE 





expected, 
under 30, for which ages it was approxi- 
mately 100 percent of the expected by 


was least favorable for ages 


the M. A. Select. However, even in this 
age group, as in the other age groups, 
the mortality was more favorable during 
the first two years after selection than 
afterwards for it was only 78 percent of 
VI-A 


Married Women With Husband as Beneficiary Analyzed According to Duration— 
All Ages Combined—Lincoln Life and Michigan State Life Combined 


Insur- Actual M. A. Select American Table 

ance Deaths Expected Ratio Expected Ratio 
Years Pol’s Amt. Pol’s Amt. Pol. Amt. Pol’s Amt. Pol’s Amt. 
ta 3 8 7 10.64 11.43 75% 61% 21.33 22.96 37% 30% 
to5 15 15 21.39 22.72 10% 66% 39.02 41.68 38% 36% 
8- 5 7 8 10.75 11.29 65% 10% 17.69 18.72 40% 43% 
6-13 5 4 5.63 5.66 89% 11% 8.71 8.80 57% 45% 
1-13 20 19 27.02 28.37 74% 67% 47.74 50.48 42% 38% 
Actuarial Investigation. Practically all; the M. A. Select during the first two 
of the joint life policies issued in both | years. 


companies were on the joint lives of hus 
band and wife, with the survivor as bene- 
ficiary. One-half of the experience was 
upon what has been considered the most 
hazardous class, namely, married women 
with husbands as beneficiary. In spite 
of such a large proportion of this class 
in the experience the mortality has been 
surprisingly low. 

Married women insured with husband 
as beneficiary have been segregated for 
both companies and the experience com- 
piled in the same manner as that for all 
women. 

Husbands as Beneficiaries 


Table VI-A reflects the experience on 
married women with husbands as bene- 
ficiaries according to duration. - It will 





Of the 35 deaths on women, 11 of them 
were on account of diseases peculiar to 
women and in addition to this there was 
one death of cancer of uterus and one 
from cancer of the breast. There were 
5 deaths from tuberculosis. 


Substandard Insurance 


There were only twenty-three sub- 
standard policies on women for $22,000 
issued in the Michigan State Life. There 
has been one death for $500. In the Lin- 
coln there have been issued eighty-three 
substandard policies on women for $89,- 
000 with one death for $1,000. Substand- 
ard policies are not issued as freely as 
in the case of women as men. There 
were 142 substandard policies for $163,000 


: TABLE VI-B 
Married Women With Husband as Beneficiary—Experience Analyzed According to 


Age—All Durations Combined—Lincoln 


Life and Michigan State Life Combined 


Insur- Actual M. A. Select American Table 

ance Deaths Expected Ratio Expected Ratio 
Years Pol’s Amt. Pol’s Amt. Pol. Amt. Pol’s Amt. Pol’s Amt. 
15-29 10 10 9.84 10.21 102% 98% 18.78 19.50 53% 51% 
30-39 6 5 9.98 11.07 60% 45% 18.55 20.56 32% 24% 
40-49 4 4 5.31 5.38 75% 74% 8.07 8.26 50% 48% 
50-62 — ee 1.89 1.71 oa ue 2.34 2.16 Pa we 


be seen that the mortality has deviated 
very little according to duration from 
the experience for all years combined 
according to the M. A. Select table, al- 
though contrary to the M. A. experience, 
the mortality rate has been lower pro- 
portionately in the earlier years than in 
the later years, for the mortality for the 
first two years combined was 75 percent 
by number and 61 percent by amount, ac- 
cording to the M. A. Select, whereas for 
all durations it was 75 percent by num- 
ber and 67 percent by amount. 

Table VI-B shows the mortality for 
decennial age groups. It will be seen 
that the experience, as might have been 
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issued by the Michigan State Life on 
men. There has been three deaths for 
$3,500. The mortality on substandard 
risks have evidently been favorable. 


Takes Out Group Policy 


John A. Morrison of Chicago, gen- 
eral agent of the Aetna Life, has just 
placed. with the World Film Corpora- 
tion, of New York City, a group policy 
covering the lives of all its employes, 
exclusive of department heads, but in- 
clusive of home office employes, studio 
and branch office employes. Special ar- 
rangements have been negotiated for 
department heads. 

The securing of such a policy by the 
World Film Corporation is a distinct 
innovation in the motion picture in- 
dustry and is in direct distinction to 
the “hire and fire” policy for which the 
industry has been notorious. It is ex- 
pected that other companies, realizing 
the efficiency of retaining tried and ex- 
perienced workers, will also adopt this 
method of rewarding the loyalty of 
their employes. 


Shepard on Agency Trip 


Wray A. Lindly, field superin- 
tendent for the Lincoln National Life 
for Iowa and Nebraska, is having fine 
success in his field. Mr. Lindly was 
formerly superintendent of agents of 
the Security Mutual Life of Lincoln, 
Nebr., of which his father, W. A. Lind- 
ly, was for many years president and 
general manager. Walter T. Shepard, 
vice president and manager of agencies 
of the Lincoln National, is on an auto- 
mobile trip through the field and will 
tour the two states with Mr. Lindly. 
On the trip he is visiting State Agent 
R. C. Lowes, of Peoria, Ill. Mr. Shep- 
ard will attend the meeting , of the 
Northwest Life Insurance Congress at 
Fargo, N. D., and later a convention 
of the northwestern agents of the Lin- 
coln National, which will be held the 
first week in July at one of the Minne- 
sota lakes. 


Ohio National Life Rally 


The annual agency rally of the Ohio 
National Life will be held August 8-10 








at Cedar Point, Ohio. 
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Springfield Illinois. 











Prudential Group Policies Sell 


qg Because of absolute protection, low 

premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, good 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 
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Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 














THE RIGHT PLACE FOR THE RIGHT MAN 


The capable and energetic man or woman who repre- 
sents a company which provides an unexcelled policy at 
a low net cost is sure to succeed as a life underwriter. 
That is why our representatives everywhere are loyal, 
contented and enthusiastic. The reputation of their 
Company for prompt and efficient service gives them a 
confidence which wins the confidence of the insuring 
public. 


Occasionally we have a General Agency Opening 
JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
INCORPORATED 1851 
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WANT CLARIFICATION 

A series of hearings is being held be- 
fore the House ways and means com- 
mittee at Washington as a preliminary 
step looking towards the formation of 
revenue legislation. After the hearings 
are finished the committee will draft 
and present to the House its revenue 
bill, though this will not necessarily be 
the legislation finally adopted. From 
the House the bill will go to the Sen- 
ate, where the Senate finance commit- 
tee, having ideas of its. own on what 
revenue legislation should be, will most 
probably re-write it. 

The life companies are not asking for 
any special exemptions, but merely for 
a clarification of the provisions of the 
bill, it being very important for the 
companies that all ambiguities be re- 
moved in view of the fact that it is as- 
sumed the excess profits feature of the 
present revenue law will be retained 
and perhaps extended, 








NECESSARY BUSINESS 

LIFE insurance companies finance 
only necessary business. They have 
been big factors in the financing of the 
American railway system, public im- 
provements made by counties and mu- 
nicipalities, public service corporations, 
big city buildings and American farm- 
ers, 

They have done this because only 
necessary business, business that is nec- 
essary always under all circumstances, 
furnishes the requisite sort of security 
for life insurance funds. 

Consequently, every time an agent 
induces a man or woman to take a pol- 
icy of insurance on which a reserve 
will be accumulated, he assists that 
much in financing the necessary busi- 
ness of America. To that extent he is 
always performing a patriotic service. 
Now that substantial sums are being 
placed in Liberty Loan bonds as well 
as necessary business by the life insur- 
ance companies the agent is unusually 
patriotic. 

Following the war there will be a big 
readjustment of business. The success 
or failure of this readjustment will de- 
pend a lot on the morale of the Amer- 
ican people just as the winning or the 
losing of the war now will depend a lot 
on the morale of the army behind the 
fighting army, that citizenry of Amer- 
ica in America, 

It will be up to the life insurance 
agent to keep up his spirit and keep up 
his fight during that readjustment pe- 








riod just as it is at present. It will be 
up to him to exert unusual efforts 
toward financing of necessary business. 
There must be no panic following the 
war. There won’t be if the people face 
the situation as bravely as they are fac- 
ing the war. Let life insurance men 
not be peace-time slackers any more 
than they are war-time slackers. Let 
them prepare to do their share and 
make others see their post war duties. 





HOW INSURANCE HELPS 


Tue Mutuat Lire calls attention to 
the fact that although the majority of 
large policies which have been written 
in the last year or so to offset inheri- 
tance taxes have been on the lives of 
financiers, bankers and merchants, these 
are by no means the only classes of 
people to whom the insurance argu- 
ment is applicable. One agent, the 
company says, has specialized on oil 
operators and lumber men. He has 
shown them that unless their proper- 
ties can be held intact at death, the 
whole development program for future 
years might be disrupted by forced 
sales of valuable property. 

Some of the large farm owners make 
excellent prospects. A case is cited of 
Miter & Lux, whose total land holdings 
in California are variously estimated at 
from $20,000,000 to $40,000,000. HrEnry 
MILLER during his entire life time kept 
this property intact, but it now seems 
necessary to sell a part of the land to 
meet the inheritance tax. Some 150,000 
acres are to be thrown on the market. 
It is estimated that the inheritance tax 
will not be less than $2,000,000. 

One of Henry MILLEr’s fundamental 
policies was not to sell his ranch land. 
Mitter & Lux have long been known as 
California’s biggest’ farmers. They 
have operated on a scale so immense 
that no other California farmer or farm- 
ing corporation could compare with 
them. If sufficient life insurance had 
been carried to meet the greater part of 
this tax, this ranch land could have been 


held intact and it would not involve the 
sacrifice of many rich acres. 








EFFICIENCY ENGINEERS 

Ir would seem that the efficiency en- 
gineer had arrived in life insurance. It 
was announced some weeks ago that 
Foreres Linpsay, formerly superintend- 
ent of the salesmanship school at the 
head office of the Paciric Murua LiFe 
would do independent work for com- 
panies and agencies. Mr. Linpsay be- 
lieves that the personal efficiency of 
agents can be increased through ‘scien- 
tific methods. He is now working 
along this line in the agency of the 
EguitTasLe LirE of New York at Los 
Angeles and is also connected with the 
“Life Insurance Independent.” 

Henry A. Hopr, formerly manager of 
the office planning department at the 
home office of the Puornrx Mutua 
Lire has opened an office as efficiency 
engineer for agencies in New York 
City. ‘While Mr. Hopr heretofore has 
had to do with office systems he has 
given much study to efficiency methods 
along the personal side of the business 
and hence will turn his attention also 
to work of this nature. It will be inter- 
esting to see if the efficiency engineer is 
therefore a permanent adjunct to life 
insurance work. 








Personal Glimpses of 
Life Underwriters 





Arthur F. Hall, vice-president and 
manager, and D. B. Ninde, vice-presi- 
dent and counsel of the Lincoln Na- 
tional Life, have just returned from a 
trip over South Dakota visiting agencies 
and inspecting farm loans. They expect 
to spend the last tltree weeks of July 
at the same work in North Dakota. Mr. 
Hall states the crop outlook in the 
Dakotas is remarkably fine and that un- 
less something unexpected goes wrong 
with the crops within the next three 
weeks, the pockets of the farmers in 
the nurthwest will bulge with money 
this fall. That they are already buying 
insurance on the certain prospects is 
evidenced by the fact that five general 
agents of the company in that section 
of the country wrote 263 applications 
averaging $2,000 each, for a total of 
$524,000 in May. This gave each general 
agent an average of 52 applications for 
$105,000, with $3,300 in premiums. 

The splendid corner ground floor 
banking office in the Union Central 
Life skyscraper at Cincinnati, which 
has been vacant ever since the building 
was erected some five or six years ago, 
has now been rented under a 20-year 
lease to the Central Trust & Safe De- 
posit Company. This is the most 
prominent banking location in the city. 

Stuart A. Coulter has been appointed 
insurance deputy of the Indiana state 
insurance department by Auditor of 
State Otto L. Klauss. Mr. Coulter is 
an Indianapolis attorney and has had 
some insurance legal experience. 

Charles H. Beckett, actuary of the 
State Life, has gone east to spend four 
weeks in the Adirondacks, where he 
will devote his time to some special 
work he has on hand for his company. 
He is making the trip by motor. On 
his return he will have some definite 
announcement to make of plans of ac- 
tivity for the American Institute of 
Actuaries, of which he is president. 


President George Kuhns of the 
Bankers Life of Iowa is helping the 
National Association of Life Under- 
writers in its membership campaign 
and has addressed a letter to the mem- 
bers of the Bankers Life field force on 
the subject. He says in part: “Every 
person connected with the field force 
of the company is urged to join at once 
the local association covering the par- 
ticular section in which he operates. 
There are one or more associations in 
every state in the Union and you will 
have no difficulty in locating your as- 
sociation. This action is urged for the 
good of life insurance as an institution. 
Your membership will help a great 
cause.” 

L. M. B. Morrissey of Davenport, 
Towa, has completed four years as 
manager of the Phoenix Mutual. Last 
year his agency paid for over $1,000,000. 
Mr. Morrissey’s time is taken up with 
agency development and he does not 
have much time for personal production, 
but during May he made a special ef- 
fort in honor of President Holcombe’s 
70th birthday and personally wrote over 
$110,000 insuring 26 lives. 

There were three National presidents 
in Chicago last Monday. Charles H. 
Burras, head of the National Associa- 
tion of Casualty & Surety Agents, re- 
sides in that city, he being manager of 
the National Surety. The presidents 
of the two other major insurance or- 
ganizations were passing through. 
Lawrence Priddy, of New York, presi- 
dent of. the National Association of 
Life Underwriters, spent the day in the 
city in conference with the officers of 
the Chicago association. He is on a 
trip, and will visit a number of asso- 
ciations previous to attending the 
Northwest Life Insurance Congress at 
Fargo the latter part of the week. He 





went from Chicago to Davenport, Ia, 
and thence he traveled to Des Moines, 
Topeka, Oklahoma City, Sioux City, 
Ia., Sioux Falls, S. D., and from there 
will go to Fargo. President E. M. Al- 
len of the National Association of In- 
surance Agents, was in Chicago en 
route to attend the meeting of the 
Michigan Agents’ Association at Lan- 
sing. He has just completed a trip in 
the south, and from Lansing will go 
to the meeting of the Minnesota asso- 
ciation at St. Paul. From there he 
will travel to the Missouri association 
at Jefferson City, and attend the con- 
vention of the Rotary Clubs at Kansas 
City, Mo. He will wind up with the 
annual meeting of the Texas associa- 
tion. Mr. Allen is a leading local agent 
at Helena, Ark. 

J. C. Karstron, assistant secretary and 
actuary of the American Bankers at 
Chicago, who has gone into the avia- 
tion service is now at Washington, 
D. C., awaiting further assignment. 

J. P. Whedon, treasurer of. the 
American Bankers of Chicago, who 
has been away from business seven 
months on account of illness is able 
to be back at the office putting in 
part of the day at work. Mr. Whedon 
was down south for some weeks and 
is not driving very hard these days. 


C. F.. Davis, of Indianapolis, general 
agent of the State Mutual for Indiana, 
has moved his headquarters from 1142 
Lemcke Annex to 451-452 the same 
building, where he has a very conven- 
iently arranged suite. Mr. Davis, who 
was general manager of the Pruden- 
tial Casualty at the time of its reinsur- 
ance in the Chicago Bonding, has made 
good in the life field. His business 
thus far shows an increase over last 
year and he recently placed personally 
one of the largest lines of life insur- 
ance written for some time in Indian- 
apolis. 


June has been set aside by the New 
York Life for the producers to make 
good, in honor of President Darwin P. 
Kingsley. Eleven years ago last Mon- 
day Mr. Kingsley became president of 
the company. There is no president 
that is giving any keener attention to 
the practical needs of the field men 
than Mr. Kingsley. The New York 
Life men, all through the organization, 
not only have a high regard, but a pro- 
found affection for the head of their 
institution. He is worth fighting for 
and working for. 


John V. Hawley, who has been man- 
ager of the renewal department of the 
Western States Life, has also been ap- 
pointed assistant secretary, succeeding 
E. P. Williams, resigned. Mr. Hawley 
has been a member of the home office 
staff for several years. 


The Western States Life continues 
to show satisfactory progress under its 
new management. President H. J. 
Saunders states that new business is 
coming in at a good rate, May having 
been an $800,000 month, while June 
promises .to show a still better total. 
Despite the larger amount of business 
exposed this year, the lapse record is 
even more favorable than in 1917 and 
so far has been only 12 per cent. Be- 
sides this, the company’s surplus is 
showing a steady growth, approxi- 
mately $25,000 having been gained dur- 
ing the past three months. 


Charles A. Mooney, general agent of 
the Michigan Mutual Life at Cleveland, 
has been nominated on the Democratic 
ticket for member of congress from the 
twentieth Ohio district. Mr. Mooney 
stands high among his associates in the 
insurance business and as a citizen of 
Cleveland. He also has the advantage of 
a large acquaintance among those who 
are interested in politics, and will be able 
to give his opponents a race that will be 
exciting. 


THRENODY 


I had a policy, 
I borrowed on it, 
I have no policy. 


—Penn Mutual News Letter. 
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Policies that promptly respond to the up-to-date needs of the public and : ; 


proven field programs that result in larger incomes to agents make this an 
ideal company to represent. 


STATE LIFE 


INSURANCE COMPANY 


OVER SEVENTEEN MILLION DOLLARS IN SECURITIES 


Good Territory and Remunerative Contracts for Men Who Can ‘‘Do Things’”’ 
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Deposited with Auditor of State of Indiana for the Sole Protection 
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WAS THE LIFE AGENT DELINQUENT IN THE CASE? 








I was examining an abstract of title 
to a farm the other day and, among 
other transfers, I read that a petition 
to sell a large part of the farm had been 
filed by the administrator of the de- 
ceased owner, 

The debts consisted of a $1,300 mort- 
gage; $600 funeral and doctor’s bills 
and some other debts amounting, in all, 
to about $2,500. 

The petition to sell was granted and 
the best part of the farm sold away 
from the widow and children. 

The deceased was a_ prosperous 
farmer. He owned eighty acres of good 
farm land in a first-class farming com- 
munity, near to the county-seat. He 
had a wife and several children. He 
was the best kind of a prospect. He 
was able to carry $2,500 or more of life 
insurance. Why didn’t he? Surely it 
would not have been hard to convince 
him of the necessity so to do! With 
his farm mortgaged and a wife and chil- 





dren to protect, any good, live-wire 
agent could have gotten his name on 
“the dotted line.” 

The thought immediately occurred to 
me: Why was this man’s estate not 
protected by adequate life insurance? 
Who was delinquent? Was this pros- 
perous farmer at fault, or was the de- 
linquency attributable to the agent? 
Did the agent overlook this man and 
fail to carry the message of life insur- 
ance to him? 

A family was left unprotected—a 
farm was sold to pay debts—a commis- 
sion was lost. 

Who was delinquent? The farmer 
who knew nothing of the benefits of 
life insurance, or the agent whose busi- 
ness it is to carry its message? 

There are many thousands like this 
man still uninsured and their families 
still unprotected. You missed this 
man. Don’t overlook the others.—Re- 
serve Loan Life Bulletin. 








COLLECTING BAD DEBTS BY LIFE INSURANCE 





] HAVE always wondered why more 

creditors didn’t use this method of 
getting a bad debt paid, writes Elton 
J. Buckley in the Indianapolis Trade 
Journal. Almost every debtor will 
agree to it—why shouldn’t he; it costs 
him nothing. There are only two small 
drawbacks to it—(1) you must keep 
track of your debter so you will know 
when it is time to cash in; and (2) you 
must invest some money in premiums. 
That you will get all this back with in- 
terest, however, is just as certain as 
anything can be, for the debtor is 
bound to die some time. 

I know one wholesale dealer who to- 
day is carrying more than twenty poli- 
cies on debtors’ lives. They vary all 
the way from $300 up to over $2,000, 
and the combined premiums amount to 
quite a little sum, but he figures it a 
good investment, and it is. He will col- 
lect thousands of dollars that way that 
he would not have gotten otherwise. 

There is another large dealer who 


MICHIGAN MORTGAGES FOR SALE 


* On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., @iexes, "11k 





who went bankrupt. He will go to a 
customer of his who has gone bankrupt 
and say: “See here, you owed me 
$1,000 when you went into bankruptcy. 
Your estate is going to pay 15 per cent, 
which will reduce the debt to $850. I 
can never collect a cent of that from 
you, but nevertheless it is still a moral 
debt, and I’m going to show you a way 
in which you can pay it without costing 
you a penny. Simply let me have your 
life insured in my favor for enough 
to cover. I'll pay the premiums as 
long as you live, and when you die the 
debt will be wiped out.” 

This man told me that every bank- 
rupt debtor he had ever had, with one 
exception, agreed to do this, with the 
result that he had collected several 
— that would ordinarily have been 
ost 


Niagara Life’s Business 


The new paid for business of the 
Niagara Life of Buffalo for the first 
five months of 1918 shows an increase 
of over 50 percent over the correspond- 
ing period of 1917. 

George N. Beilstein and Arthur J. 
Miller, cashiers at the home office, have 





enlisted for naval service. 





makes a sort of specialty of carrying | 
these policies on the lives of debtors | 














73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - - NEW YORK CITY 


Income for the year 1917: 


DRGIIINIIIN, wade adddencdanscueusersdnswaes $100,279, on 00 

Interest and Retits. ....cccccccsccccecs 39; 957,422 .00 

Cie TNC ov cn vecscsccccsccaccusans GY 981 618.00 $146,118,162 
Paid Policyholders, 1917 (Exclusive of Disability Benefits): 

Death Losses .......... ‘Kiveniececie $ 30,599,371.00 

Matured Endowments ...........eee00- 13,566,409.00 

Suprender Valwes 6... cccccccccccccsosass 18,527,170.00 

Dividends .....cccccccccccccccsccccccces 22,807,762.00 

PRGINOS a aco aes adceecacnsncusdercaades 1,387,241.00 $86,887,953 
Loaned Policyholders during 1917................ $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of over 

$16,000,000 increase by Policies revived and in- 

creased, and Additions by Dividends)............... $315,994,500 

Paid-for Insurance in Force Dec. 31.............002: $2,673,334,336 

Number of Policies in Force Dec. 31............... 1,301,969 
Admitted Assets, Dec. 31, 1917................ ..++. $934,929,381 


These assets are the Bes gi of over 1,000,000 people with their 
dependents (in accordance with their contractual rights). The 
Company is purely mutual; it has no capital stock. 


Legal Liabilities ....... venient 


Reserved for dividends payable in 1918. Pere $ 26,561,063.64 
Reserved for dividends on deferred dividend 


$760,742,335 





policies maturing subsequent to 1918.. 107,041,778.00 
Reserved for Contingencies...........eeeeee8- 40,584, 204. % $174, 187,046 
6 iirein tueaweaes walavetarals 4 . $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


917, 4.59 
Average earning power of total Ledger Assets 1 Pee Hy ise ‘ a 


A detailed statement will be sent to any person asking for it. 


DARWIN P. KINGSLEY, President. 
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HEARING TO CLARIFY 
EXCESS PROFITS TAX 


House Ways and Means Com- 
mittee Examines Into Applica- 
tion to Life Insurance Funds 


OPPOSE TREASURY RULING 


Urge Changes So That No Interpreta- 
tion Can Apply to Funds in Trust 
for Policyholders 





WASHINGTON, D. C,, June 17.— 
Saying that because of the emergencies 
presented by the war, he asked for no 
special treatment of life insurance in 
the matter of prospective Federal 
revenue legislation, General Counsel 
Job E. Hedges of the Association of 
Life Insurance Presidents urged the 
House ways and means committee, 
which is sitting this week, to clarify 
the excess profits tax section of the 
war revenue law so that it could not 
be held to apply to funds held in trust 
for policyholders. 

The war revenue act permits cor- 
porations to realize a net return of 7 
percent upon the capital invested in 
their business, without liability to the 
excess profits tax. The average return 
realized upon the investments of life 
insurance companies does not exceed 
5 percent. By a technical ruling of the 
Treasury Department the companies’ 
legal reserves are denied recognition 
as invested capital. As a result of this 
ruling many of the companies may be 
made to appear liable to the excess 
profits tax, notwithstanding the fact 
that the ratio of their gross earnings 
to their actual invested capital is at 
least 2 percent lower than the rate per- 
mitted to ordinary corporations with- 
out payment of an excess profits tax. 


Subject to Other Taxes 


With life companies relieved of the 
excess profits tax, upon the ground 
that they do not earn excess profits, 
they would still be liable to the same 
income tax as all other classes of cor- 
porations, as well as to the special tax 
of 8 cents per $100 of new insurance 
which other classes of corporations do 
not pay. 

The ways and means committee is 
holding a series of hearings in connec- 
tion with the drafting of the new 
Federal war revenue bill, by which it 
is desired to raise $8,000,000,000 instead 
of the $4,000,000,000 brought in under 
the present law. 

+ opening his argument Mr. Hedges 
said: 

Hedges’ Opening Remarks 


“TI take it, if the committee pleases,. 


that the problem of the committee and 
the problem of anyone who approaches 
the subject, is sentimentally the same, 
and that is a common purpose to 





make this country efficient in the war, 
and to help contribute, through the ma- 
chinery of this committee, the means 
and at the same time do it in such a 
way, that there will be a general feel- 
ing of entire equality of contribu- 
tion. * I take it our main 
problem is to furnish the men who will 
fight the war, the money which will 
supply them with necessities, and 
further than that, what to my mind— 
and I am not a sentimentalist—is most 
important, the morale behind that 
money and those soldiers that make a 
common cohesive country. In my 
judgment anything that Congress 
could do which left out of considera- 
tion the final cementing into a single 
affirmative force of the spiritual 
thought of the country, plus its ma- 
terial resources, would be a drag on 
the progress of the war.” 


Army and Navy Insurance 


Mr. Hedges showed the econmic and 
social service rendered by life insur- 
ance in meeting losses due to untimely 
death, and in the prevention of pauper- 
ism through relieving the government 
from the maintenance of widows and 
orphans so provided for. Many thou- 
sands of dependents, yearly, who in- 
herit no estate other than life insur- 
ance are thereby assisted in a most 
essential and substantial way in their 
readjustment to a_ self sustaining 
basis. He dwelt upon the govern- 
ment’s endorsement of the principle of 
life insurance, saying: “You have in 
effect organized the entire army and 
navy into a great mutual life insurance 
company.” 


Largely Mutual Institution 


The institution of life insurance, Mr. 
Hedges declared, has been built up, 
without governmental subsidy, upon 
mathematical principles into a vast 
system of voluntary cooperation be- 
tween policyholders for mutual pro- 
tection on a basis of cost, plus the ex- 
pense of administration. The com- 
panies are merely administrative 
agencies. Approximately 87 percent of 
all legal reserve business, including 
about 60 percent of all business carried 
by stock companies is on the mutual 
plan. Of the stock companies only 
nine earned and paid to stockholders 
in 1917 dividends in excess of the mini- 
mum rate authorized by the excess 
profits law. The total of these divi- 
dends was $436,373, and the average 
ratio of dividends to capital invested 
was 8.45 percent. Only three of these 
companies exceeded the 9 percent 
minimum rate recognized by the act as 
exempt from the excess profits tax. 


Similarity of Mutual and Stock 


In his illustration of the reasons for 
and the methods of building up the 
reserve Mr. Hedges pointed out to 
the committee that the net single 
premium is the capital sum or reserve 
required to furnish the desired insur- 
ance under a paid-up policy, and that 
since it is generally inconvenient for 
the insured to pay the net single 
premium at the outset, it is commut- 
ed into convenient annual payments, 
from which the reserve must be built 
up by degrees. The aggregate of these 
reserves contributed by the policy- 











A MUTUAL COMPANY 





National Life Insurance Company 
MONTPELIER, VERMONT 


FRED A. HOWLAND, President 


Which for 
SIXTY-EIGHT YEARS 


EDWARD D. FIELD, Superintendent of Agencies 


Has protected the 
HOME AND FAMILY 








660 


New bona fide subscriptions to the Insurance 
Salesman received in the month of May 
and June is doing as well. 


Are you on the list? 


$1.50 per year or $1.00 when taken 
and paid for in combination with The 


National Underwriter. 
Write today to any of our offices. 


Full and ‘complete war clause information all companies 
in the June issue. 


























Ambitious, productive and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incorporated 1851——————_ ; 
New Policies with modern provisions q 
Attractive literature 


W. D. WYMAN, President W. S. WELD, Supt. of Agency 
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Old Colony Life Insurance Company 
2721 MICHIGAN AVE., CHICAGO 
Insures Man, Woman and Child from ages 2 to 60 inclusive, under Annual Premium Policies. 


Old Colony Life Agents Can Write the Entire Family 





















































THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 


E. M. AMMONS, President 
B. M. STACKHOUSE, Secretary 





J. H. ORR, Treasurer 


Assets - - - - $2,016,354.38 
| Liabilities - - - 1,865,920.95 

Surplus to Policy- 

holders - -- 150,433.43 








Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
| Department) 
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holders constitutes the principal item 
in the capital of every life insurance 
company. In a mutual company it is 
the only capital until a surplus can be 
accumulated from expense savings or 
favorable mortality experience. Mr. 
Hedges continued: 
Proprietorship Is Shown 

“The capital of a stock company in- 
cludes, in addition to the reserves and 
surplus, the capital stock which mere- 
ly affords a further guarantee for the 
payment of the outstanding insurance. 
Every gentleman on this committee 
who holds a policy of old line life in- 
surance is a part proprietor of the 
company. If the company be a mutual 
one, the policyholders are the only 
proprietors. If it be a stock company, 
their interests preponderate.” 

The character of life insurance in- 
vestments permitted by law is limited 
and specifically defined by statute. 
Safety, not profit, is the aim. Mr. 
Hedges showed from the records that 
during the 25 years since 1893 the 
average return has been less than 5 
percent. 


War’s Effect Adverse 


Turning from income to outgo, Mr. 
Hedges made it clear that outstanding 
life insurance contracts entered into 
in times of peace, at rates based on 
peace mortality statistics, contain no 
provision for extra war premium—or if 
they did, they have been waived—and 
that of necessity the extra losses under 
these contracts, due to the war, will 
constitute an additional burden upon 
the companies to be met out of surplus. 

The insurance in force on male lives 
of the draft age, he said, exceeds $3,- 
000,000,000. The best figures obtainable 
as to the Canadian war losses indicate 
a ratio in civilian losses in 1916 of 
about 35 percent and in Great Britain 
of about 20 percent. Discounting the 
latter by half, the prediction is war- 
ranted that American life companies 
will sustain an excess mortality of not 
less than $25,000,000 annually, to de- 
fray which no extra premium has been 
or can be charged. 


Security Values Decline 


Mr. Hedges informed the committee 
that there has been a horizontal de- 
cline in the value of securities held by 
American life insurance companies and 
that their earning power has also been 
materially decreased by reason of the 
low return upon the large subscrip- 
tions to Liberty loans which have been 
and will be made in pursuance of what 
the executives recognize as a patriotic 
duty of the life insurance companies. 


Special Treatment Not Urged 


“Under circumstances when the 
need for money was not so urgent as 
now,” said Mr. Hedges, “the repre- 


sentatives of life insurance have main- 
tained that it is against public policy 
to tax trust funds, such as theirs. To 
do so, they have asserted, would not 
only constitute an injustice, but would 
also tend to discourage habits of thrift 
and thereby retard the growth and 
development of a most important 
social service which is being supported 
at private expense and without any 
public cost whatsoever. In view of the 
exigencies of war these considerations, 
though still sound, have not been 
urged.” 

At this point Mr. Hedges referred to 
the taxes paid by the companies on 
their net income and also to the more 
recently imposed tax of 8 cents per 
Continuing, he 
said: 

Excess Profits Tax 


“Although only a minor proportion 
of the premiums received by life com- 
panies constitute true income, the 
greater part being the policyholders’ 
contributions toward current losses 
and to permanent capital, the entire 
premium income is included in gross 
income under the income tax law. 
This departure from principle is, how- 
ever, rendered innocuous through de- 
ductions expressly allowed by the 
statutes. Properly judged by the test 





established by the excess profits tax 
law (Title II, Act of Oct. 3, 1917), the 
life insuramnce companies could not be 
held liable to a tax upon excess profits. 
They have no borrowed money or 
other borrowed property, and none of 
the securities held by them, except 
federal, state and municipal bonds, are 
exempt from taxation. Tested by the 
standards which apply to the affairs of 
mercantile, manufacturing and other 
business corporations, the great bulk 
of the assets of the life insurance com- 
panies, including their legal reserves, 
constitute the capital invested in their 
business, not only in the common 
understanding of the term ‘capital,’ but 
also, as we contend, under the defini- 
tion of the term ‘invested capital,’ 
which is contained in Section 207 of 
the War Revenue Act of Oct. 3, 1917. 


Tax Principle Violated 


“The Treasury Department, how- 
ever, seems to have taken a different 
view of the meaning of the statute. 
Article 65 of Regulations 41, relative 
to the war excess profits tax, pur- 
ports to define specifically the items 


‘| comprising the invested capital of in- 


surance companies. The import of this 
article is that the legal reserves of in- 
surance companies are not to be in- 
cluded as capital invested in their busi- 
ness for the purpose of determining the 
amount of their income, if any, sub- 
ject to the excess profits tax. This 
conclusion is not only, we think, un- 
warranted, but violative of the cardinal 
principle upon which the tax is based 
and most unjust. If it prevail, the 
policyholders of these life insurance 
companies whose average return upon 
their gross investments is less than 
5 percent will be subjected to an ex- 
cess profits tax, which admits to the 
proprietors of corporations of a differ- 
ent character a minimum return of 7 
percent upon their invested capital free 
from the burden of this tax.” 


Committee Is Appointed 


The National Life Underwriters As- 
sociation has appointed as prize essay 
judges: Albert W. Atwood, well known 
contributor to the Saturday Evening 
Post; George W. Ellis in charge of the 
literary department of the Travelers and 
B. Walker Peterson, president of the 
Dollar Savings & Trust Co., of Wheel- 
ing, W. Va. The subject is “The Need 
of the Production and Conservation of 
Legal Reserve Life Insurance in Rela- 
tion to War Time Economies.” 


Maryland Assurance Plan 

LOS ANGELES, CAL., June 19.— 
V. J. North, resident manager for the 
Maryland Casualty at Los Angeles is 
also appointed manager for the life de- 
partment of the Maryland Assurance in 
southern California. Marshall Beebe, 
formerly special agent for Western 
States Life at Los Angeles, is ap- 
pointed agency supervisor by Manager 
North and will have charge of the field 
force in that territory. 


J. L. McIlree has been appointed gen- 
eral agent of the American National of 
Galveston for southern California, with 
headquarters at Los Angeles. At one 
time he was connected with the central 
California agency of H. M. Scales. 


The Standard Life of Georgia, insur- 
ing colored risks, has withdrawn from 
Mississippi and entered North Carolina. 





The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned ? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














MICHIGAN—OHIO—WEST VIRGINIA 


If you reside in this territory and have a producer’s 
record, we have a direct General Agency proposition we 
should like to discuss in confidence. It won't take long 
to determine if you are the man we want and this is the 
Company you want. A letter may start the ball a’rolling. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice Pres. and Manager of Agencies 


Guardian Bank Bldg., Cleveland, Ohio 

















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now maki 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh "*psi3.c:"* Pittsburgh, Pa, 
W A NTED— A general agent who can handle men as well as 

write business personally. We have a proposition 


that will pay from the start, located in the best field in America. Any 
one interested write 35-W, care of The A Life Company 
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Low Rates and High Dividends 














State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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American Bankers 
Persistency Record 

















HE American Bankers of Chicago 

has a remarkable record as to 
business persistency. In 1916 it re- 
newed 87 per cent of its business. In 
1917 the renewals amounted to over 
86 per cent. So far this year the rec- 
ord is over 90 per cent. President 
E. W. Spicer attributes this record 
largely to its method of making col- 
lections. The American Bankers in its 
organization centered around local 
banks. It arranged for the t)anks to 
make all the collections and most of 
its investments are secured through 
that medium. The securities are local. 
In this way the bankers take a special 
interest in the company. 

The American Bankers home office 
sends a notice to its policyholders 
when their premiums come due to the 
effect that they are payable at the bank 
as the collections are arranged for 
there. The policyholders are advised 
that the local bank has charge of all 
collection service. A man has soine 
pride as to his credit with the local 
banks and will usually pay his premium 
if he can possibly meet it. Ii not, he 
talks it over with the banker to see if 
there is some way to take care of it. 
If the bank falls down on the collec- 
tion the general agent is notified and 
he goes after it. President Spicer is 
well satisfied with the bank proposi- 
tion. Inasmuch as the bank is finan- 
cially interested in getting the collec- 
tion fees and having the money on 
deposit it exerts itself more than or- 
dinarily in getting the money. 


Want Deposits Increased 


Depreciation in the value of Canadian 
securities has resulted in a call being 
made by the Dominion Government up- 
on certain of the American ‘insurance 
companies operating there to increase 
the amount of their deposits. 


USING TELEPHONE AS 
AID TO BUSINESS 


(CONTINUED FROM PAGE 1) 


no alternative but to walk out of the 
office and go to the next address listed 
upon his prospect card. He might go 
on the entire morning in this manner 
without seeing one man. This means 
that the morning has been entirely 
wasted, and that no new prospects 
have been secured; in other words, the 
agent is going about his task in the 
most inefficient manner imaginable. 
Telephone Method Outlined 
Contrast this with the method em- 
ployed by the agent who uses the tele- 


phone. He lifts the receiver from the 
hook, calls the man he-wants to get in 


touch with, and within two minutes has’ 


completed the preliminary interview. If 
the man is busy, the girl at the tele- 
phone desk tells him, or if he cannot be 
interrupted, the agent is told when to 
call again. The list of prospects is gone 
over, and within a half hour enough ap- 
pointments are secured to keep the 
agent busy during the remainder of the 
day. 

" Turndowns Are Avoided 

Mr. Barber emphasizes the fact that 
the telephone method of securing ap- 
pointments does not permit the cold 
turndown that is often received when 
making a personal call. “An agent,” he 
says, “may call upon a man at exactly 
the wrong time, send in his card and 
the prospect may come out from his 
private office and in a few words, turn 
down_ the agent in such a manner that 
it is not possible to make a back call.” 
Mr. Barber says that he talks to the 
prospect over the phone in exactly the 
same manner he would employ were he 
talking to him across the table. He does 


Capital. $200,000 


build sealife insurance company. 





CLAUDE T. TUCK, Secretary 
Occidental Building 


CENTURY LIFE INSURANCE CO,, inpranapouis 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 


Surplus, $100,000 


Managed by men experienced and familiar with all de- 
partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins—that has all th elements of growth and permanency— 


Tell us where you want to work 








rot make the simple statement that he 
is a life insurance agent and would like 
to be granted an interview on the sub- 
ject of life insurance, but often says 
that he desires to see the prospect for 
the purpose of rendering a service if he 
finds that the prospect’s needs would 
justify a service. If the prospect states 
that he does not believe he needs this 
service, Mr. Barber agrees that he is 
probably right, but may be wrong, but 
the only desire is to secure information 
and in return give information which 
may be of value. 


Agent Controls Situation 


A telephone conversation usually 
places the interview in the control of 
the man who has called. The telephon- 
ing agent knows what he wants to say, 
can about surmise what the man on 
the other end of the line is going to 
say, and so has the advantage. The 
prospect at the end of the line is not 
so certain of himself as he would be 
if the agent were sitting opposite him 
in his own office. 


Waste Effort Eliminated 


“If you are going to get a turndown, 
why not get it in the shortest possible 
time?” said Mr. Barber. “Why is it 
necessary to walk five or six blocks and 
spend a half or three-quarters of an 
hour only to be told that the prospect 
will not see you? If this 1s to be the 
only result of your call, why make the 
call at all?” The “appointment by tele- 
phone” way of getting business is effi- 
cient and businesslike. Everyone who 
has been in the business any length of 
time knows that business men attach 
much more importance to interviews 
where there is an appointment than 
where the agent comes into the office, 
presents his card and is given a hearing. 
Under such circumstances, it often takes 
several minutes to make the adjustment 
to conditions. The agent has to feel his 
way, is rather uncertain, and his condi- 
tion cannot help but be observed by the 
prospect. 





Alibis Not Feared 


Mr. Barber was asked if, in making 
appointments by telephone, where he 
disclosed his business, it was not a com- 
mon thing for the prospect to give ex- 
cuses over the phone, or at least, it was 
asked, does the prospect not have time 
to think up excuses before the interview 
actually takes place? His reply was 
that this was exactly what most agents 
wanted the prospect to.do. The confi- 
dent and competent life insurance man 
can desire nothing more than to have 
the prospect think about the subject. 
The man who thinks about life insur- 
ance and has the money with which to 
buy it, can come, Mr. Barber says, to 


UVOUILNNUNNINAAAA ALLL 
Insurance Company 
Cincinnati, Ohio 





has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 














THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


(Organized 1867) 
All previous records broken during 1917, Substantial increase”in assets and paid 


for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, — of Agents, 


Equitable Building - Des Moines, Iowa 














The Company OF the People, BY the People, FOR the People 
The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in 1917..... OOOO Co OO ror ae ig a 927,881.14 
In increase in income in 1917............ccccsscssececoceces 40,648,595. 67 
In amount of insurance in force...........eccccecees Saictersiais ate » 3,936, 181,898.00 
In gain in insurance in force.............ecceeees ere eierin crease 453, "749 902.00 
In amount of insurance placed in 1917............ SraeSeHice set 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 














MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other 
] fe insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 

















We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN sa 


FEDERAL CASUATY COMPAN 


Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET OF OUR 
One “\UCCESS IS 
ERVICE 


DETROIT 
MICHIGAN 
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Hotel Dyckman 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
3] gentlemen, al- 


#3! soa Club Grill 








Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of 


H. J. TREMAIN 














@ Wisconsin was FIRST of 
the States in the 7th Fed- 
eral Reserve District in: 


First Liberty Loan 
Second Liberty Loan 
Third Liberty Loan 
Red Cross Campaigns 
and all war activities. 


That tells why Wisconsin 
is a good field for life 
underwriters. 


GUARDIAN LIFE 
in Wisconsin only 


C. L. MILLER, Director of Sales 
Madison, Wis. 




















ACTUARIES 
[)O™AED F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
_—- J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
@ COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared, 
The Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 
J H. NITCHIE 
e 














ACTUARY 
Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S.WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 





only one conclusion. That conclusion 
is in the agent’s favor. The man who 
has thought the subject of life insur- 
ance through and then buys, does not 
lapse his policy, but is a good source of 
new prospects and a valuable asset to 
the agent. The policyholders who are 
dissatisfied and drop their insurance 
after a year or two are those who have 
Leen improperly sold, or when purchas- 
ing, did not really understand what 
they were buying. 

Naturally, there are many turndowns 
over the telephone, but instead of per- 
mitting himself to be discouraged, Mr. 
Barber takes the most optimistic view- 
point possible and regards them as an 
actual saving of time. The point is, if 
he had walked over to a man’s office 
only to be declined an interview, :t 
would have consumed a half hour, per- 
haps, where the same thing over the 
telephone was accomplished in two or 
three minutes. 

Mr. Barber has a slow but firm and 
well modulated voice. There is no note 
of anxiety when calling a prospect. He 
is perfectly calm and collected, knows 
just what he is going to say, and, be- 
cause of his long experience, can judge 
about what the prospect will say. In 
other words he has the “drop” and 
makes the best use of his advantageous 
position. 











Easiest Thing to Turn 
Down Is a Circular 














Superintendent of Agents Linsday of 
the New York Life says as to circular 
letters: 

“The bee that gets the honey doesn’t 
hang around the hive.” 

In other words, success isn’t gained 
in life insurance by sitting at home or 
in a branch office and writing letters 
and mailing out circulars and printed 
matter. We have often had to preach 
against this. There is a disposition in 
this direction on the part of beginners, 
those who are new at the business, and 
a few who are older, thinking thereby 
to relieve themselves of leg and brain 
work and make some easy money. But 
it’s a theory that doesn’t pan out in 
practice. Successful men don’t follow it. 
They certainly don’t rely on it. And 
they’re not above writing the small 
cases, the potwarmers, the cases that 
are the bone and sinew of the New York 
Life, all the time working on and for- 
mulating plans to round up their big 
cases from time to time, while the 
smailer ones keep them going. 

I overheard Vice-President Buckner 
the other day dictating a letter to a field 
friend of his who was evidently think- 
ing of starting a campaign by circular 
letters instead of by personal calls. 
Some of Mr. Buckner’s remarks struck 
me so forcibly that I quote this para- 
graph from his letter: . 

“Soliciting insurance is often dis- 
tasteful. Why not? I find in life that 





most affairs that require serious han- 
dling are distasteful. For this reason I 
have always believed that the success- 
ful man has the hardest battle with him- | 
self rather than with the other fellow. | 
To bring one’s self to a frame of mind | 
and to the proper energy to accomplish 
things that require plain hard work con- 
tinuously is the one big battle that 
everyone has. When this battle is won 
for all time, then everything is easy.” 
Were truer words ever said? Every 
life insurance man knows that his great- - 
est enemy, his heaviest handicap, is his 
own weakness, his own tendency to 
procrastinate and put off seeing the | 
hard prospects. He tries to salve his 
conscience by writing letters and send- 
ing out circulars, only to find by bitter 
experience that the one way to sell life 
insurance, the only way to sell it right, 
and to sell it all the time, is to see the 
people. There is no other. He can 
then take advantage of circumstances 
as they arise and then only because he a 
is on the spot. The easiest thing in the 
world to turn down is a circular letter. 
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Clark St..<ar Jackson Blvd. 
Chicago 
T. W. Blackburn Bereaved Y 


Rev. William S. Blackburn, father of 
Thomas W. Blackburn, secretary ana 
counsel of the American Life Conven- 
tion, passed away at his home in Glen 
Gale, Cal., Monday. Mr. Blackburn was 
a Methodist minister who began preach- 
ing the gospel in western Pennsylvania 
at a very early age, and for fifty years 
was an active itinerant, preaching in 
Pennsylvania, Ohio, Missouri, Nebraska 
and California. He retired from active 
work some twenty years ago and spent 
his last days in sunny southern Califor- 
nia. Had he lived three months longer 
_ would have been eighty-eight years 
of age. 








THE OLD LINE 


CEDAR RAPIDS 
LIFE INSURANCE CO.| 


New Hazard 


“Why do you brag so much about the 
chief of your fire department?” 

“Why, he was our chief when we had 
our big fire.” 

“Did he distinguish himself then?” 

“I should say so. Were it not for him 
we wouldn’t have had such a big fire to 
brag of.”—Now & Then. 


FOR GOOD MEN 
CB&Robbins, Pres. CBSvoboda, Secy. 
HOME OF FICE 
CEDAR RAPIDS, IOWA 























WUT ea ye 


Build Your Own Business | 


















under our direct general agency contract 
Our Policies provide for: 


DOUBLE INDEMNITY, 
DISABILITY BENEFITS, 
REDUCING PREMIUMS. 
See the new low Rates. 
John F. Roche, Vice-President. 


The Manhattan Life 


Insurance Co. 
66 Broadway - N 
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| NOW IS 
THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 
like life men to write us about our proposition during the next six weeks. 














VERY life insurance man should be 
E; making money these days. This is 

the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 
of the times. It is a great day to sell life 
insurance. We are now putting on some 


We would 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 
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ILUNOIS LIFE INSURANCE (0, 


Once an 


Illinois Life 
Man 


Always an 


Hilinois Life 
Man 


GREATEST GREATEST 


-LINOIS ILLINOIS 


COM PANY COMPANY 


- ba 

WANTS GOOD MEN WANTS GOOD MEN 
AND AND 

WILL PAY THEM WELL WILL PAY THEM WELL 





A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Policies 

Dec. —: ---$ 104,307 $ 889,073 ncome Issued 
1897.... 274,290 6,619,653 1888-1897. . < . »744,102 387,702 
1907.... 2. 916,339 39, "503,485 1898-1907.... 10,551,857 Lion 
1917.. * 14,008,422 115,099,897 1908-1917.... 31 *845,050 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCFNNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


Oldest, Largest, Strongest Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1917 


RP cic tetnckewick pen bare eee $ 16,560,439.04 
eee See ee 14,343,626.28 
eat NE LIB So fo 5. os 6 oes x sisiress sie 2,216,812.76 
ee LL ae a Se ae 131,790,562.00 
Payments to Policyholders since organization 19,612,616.08 


Is paying its Policyholders nearly $1,500,000.00 annually 
GOOD TERRITORY FOR LIVE AGENTS 














Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 


Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 




















LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 
a Now is the time to secure good territory in the state 
of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I. MORRISSETT, Vice-President and General Manager DAYTON, OHIO 





HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders i in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre 
Central and Southern Ohio and Northern Kentucky For Northern O Ohio 


Rooms 601-606 The Fourth National Bank Building —— Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 














Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





J.O. LAUGMAN, President‘ B. O, BERGE, Secretary 


Lutheran International 


Snsurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking & Trust Building 
OTTAWA, ILLINOIS 














“SAFE AS A GOVERNMENT BOND” 


(©) The OHIO STATE LIFE 


LIFE, HEALTH. ACCIDENT 2x0 MONTHLY INCOME INSURANCE. 


LATEST POLICIES AND AGENCY CONTRACT Bai: 87:\ne 
Openings OHIO IND. KY. and MICH. Write Columbus 











OKLAHOMA 


We have a General Agency opening to offer under an exceptionally 


~ liberal contract in this splendid State. 


Also some open territory in Kansas and Missouri. 
If interested address: J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 
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Fermerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER OF INSURANCE 
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TWENTY-SECOND YEAR No. 25 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, JUNE 20, 1918 


$3.00 per Year, 15 Cents a Copy 








BURGLARY INCREASES 
WITH HIGHER VALUES 


Certain Commodities Are Sought 
Which Can Be Disposed of at 
Near Market Price 


WAR’S MARKED INFLUENCE 





Woolens and Silks Are Now Prime 
Favorites While Feathers and 
Furs Are Passed Up 


NEW YORK, June 19.—If you were 
to ask, as did recently THe NATIONAL 
UNDERWRITER correspondent, the bur- 
glary underwriters best qualified to 
judge which large city shows the worst 
results from an underwriting point of 
view, you would get the answer that 
Chicago does. The reason for this may 
be found in the lack of cooperation be- 
tween police, prosecuting officers and 
judges which unfortunately for some 
time past has characterized Chicago. 
Crooks are quick to sense the condi- 
tions prevailing in any given locality. 
The news soon spreads that such and 
such a town is either good or bad from 
the crook’s standpoint, and to those 
towns where the pickings are good and 
the police easy are fatally attracted all 
the undesirables of the underworld. 


Prosperity Lets Down Bars 


Just at present Cleveland and Detroit 
are also bad towns, but not chronically 
so. The war has brought such prosper- 
ity to these towns that there is a ten- 
dency to let down the bars in many di- 
rections and this is a sure invitation to 
the crooks. New York is so large, 
actually and in comparison with other 
cities, that it is in a class by itself. The 
burglary loss here is by no means nor- 
mal, but it is much better than in the 
cities above mentioned. Considering a 
35 to 40 percent loss ratio as normal, 
Chicago, Cleveland and Detroit have 
been showing a loss ratio of from 70 to 
80 percent. 

As to whether prohibition and the re- 
sulting fewer saloons has diminished in 
a noticeable way the number of bur- 
glaries and other crimes opinion is di- 
vided. In this, as in many another 
question, one man’s guess is as good 
as another’s. However, the consensus 
is that, if deprivation of the opportuni- 
ties of getting alcohol means the crea- 
tion of more drug fiends crime will in- 
crease. The most dangerous criminals 
are those addicted to drugs. 


Effect of Increased Values 


The war has produced conditions 
that have had a marked influence on 
the burglary industry. The increased 
values and scarcity of certain kinds of 
merchandise have stimulated robberies. 
It was unheard of in past years for a 
crook to dispose of stolen goods at 
anywhere near their market value. If 
$10,000 worth of stolen goods netted 
him $2,000 he was lucky. Now he may 
reasonably expect to net $9,500 for 

(CONTINUED ON PAGE 5) 


NATIONAL TO LIQUIDATE 
REINSURANCE DEAL REJECTED 








Stockholders in Broeker Promotion 
Decide to Close Out the Business 
and Quit 





TOPEKA, KAN., June 18—The 
stockholders of the National Bonding 
& Casualty of Salina failed to approve 
of the sale of the company to the Kan- 
sas City Casualty, and have ordered 
the liquidation of the company’s busi- 
ness. This is being done as rapidly as 
the officers of the company can handle 
the business. Outstanding policies are 
to be reinsured, and the negotiations 
are under way to secure for the com- 
pany a surety bond to protect it against 
possible lawsuits during the process of 
liquidation. 

W. E. Davis, former state auditor, is 
president, and L. T. Hussey, state fire 
marshal, is secretary. They were 
elected to these positions when the 
insurance department ordered the re- 
moval of Felix Broeker as president. 
Broeker organized this company fol- 
lowing the organization of the Globe 
Life of Salina. He is now under bond 
awaiting trial for alleged defalcations 
of the funds of the Globe. No criminal 
proceedings have been brought against 
him on account of the National deals. 


Farmers Were Duped 


Broeker is said to have floated the 
National by going to bankers and sell- 
ing them stock at 150, the extra 50 per- 
cent paying his commissions and pro- 
motion expenses and creating a small 
surplus. Then the agents would agree 
with the bankers to return and resell 
their stock at $25 a share to farmers in 
the neighborhood. The profit would be 
divided. Hundreds of farmers paid $25 
a share for stock and learned later that 
the company actually received only 
about $11 of this amount, the rest going 
into commissions and profits. 

It was thought that by the sale of 
the company to the Kansas City Cas- 
ualty the stockholders of the National 
would profit and would get their money 
back in a reasonable time and own 








PRICE OUT OF REASON 


—_—— 


PLATE GLASS PROFITEERING 





Underwriters Would Welcome Inves- 
tigation, Believing It Would Les- 
sen Cost of Product 





NEW YORK, June 18—Not a few 
casualty underwriters hold strongly to 
the opinion that the present cost of 
plate glass is out of all reason, and sav- 
ers of profiteering. While they do not 
care to initiate such action they would 
welcome a rigid investigation of the 
plate glass industry by government ex- 
perts, confident that the result of such 
proceeding would result in a lessening 
in the cost of the product. 

With general building throughout 
the country practically at a standstill, it 
is estimated that fully ninety per cent 
of the plate glass output is purchased 
by the plate glass insurance writing 
companies to make good breakages. In 
view of this fact, underwriters contend 
they are entitled to greater considera- 
tion than is now shown them by the 
manufacturers. The latter, on the 
other hand, affect indifference to the 
business of the insurance companies, 
asserting that the demand for their 
goods from the allied European coun- 
tries is sufficient to use the entire pres- 
ent capacity of their plants. 

The average increase in the cost of 
plate glass within the past three years 
has been 250 percent, when to this is 
added the advance in labor replace- 
ments and freight shipments, it will 
readily be appreciated that better pre- 
mium rates must be had by the insur- 
ance companies for the indemnity they 


supply. 








stock in a company which was doing a 
good business on a sound financial 
basis. But the stockholders were so 
disgusted with the deals in the Na- 
tional by Broeker and his friends that 
they refused to consider any further 
business and after turning down the 
offer of the Kansas City Casualty or- 
dered the liquidation of the business of 





“In all my experience in business, during part 


the National. 





of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 
—From a letter written by a satisfied policy holder. 


An agency for a company where claim service is founded 
upon the progressive principles of integrity and fairminded- 
ness, is a happy mixture of satisfaction and profit. 

Workmen’s Compensation, Automobile, all forms of Public 
Liability, Burglary, Accident, Health and a complete line of 


Industrial Insurance, written. 
General Accident 
Fire and Life 


Assurance Corporation, Ltd. 


FREDERICK RICHARDSON 
United States Manager 








CHANGES ARE MADE IN 
CREDIT INSURANCE 


Some Improvements Have Re- 
cently Been Made in the 
Policy Contract 


VALUE OF THE INDEMNITY 


New Provisions Will Eliminate Many 
of the Objections Made by 
Assured Formerly 





John E. Gregory, executive head of the 
credit insurance department of the Ocean 
Accident, is making a trip through the 
field explaining to the agents that spe- 
cialize on credit insurance, a@ new and 
scientific plan he has involved for han- 
dling that class of indemnity. Mr. 
Gregory is one of the experienced credit 
underwriters of the country. He has 
made a study of this class of indemnity 
for many years. 











BY JOHN E. GREGORY 

When the United States declared war 
with Germany there was a reason, and 
having declared war there was and is 
a determination to win. This spirit of 
determination has infected all of us, not 
only for the purpose of helping to win 
the war, but to improve and perfect 
that which we are particularly inter- 
ested in, thus my effort has been di- 
rected to the improvement of the 
method of insuring against loss caused 
by insolvent and past due debtors’ ac- 
counts, called “Credit Insurance,” so as 
to more fully meet the requirements of 
the wholesale merchant or jobber and 
manufacturer, for whom it is adapted 
and with which I have been identified 
for many years. I have never known 
the demand for this kind of insurance to 
be so great as at present. 


Been in Experimental Stage 


“Credit Insurance,” or “Credit In- 
demnity”—more properly called a guar- 
antee on insolvent debtors’ accounts— 
although it has been written in this 
country for over 20 years has really 
been in an experimental stage. Be- 
cause of the lack of statistics and 
knowledge of the varying elements 
creating the risk many companies that 
have attempted writing it failed. There- 
fore, this kind of insurance has not in- 
creased in proportion that other lines of 
insurance have, either in the number of 
policies issued, or the amount of pre- 
mium received by the companies writ- 
ing it. Yet there is an increasing de- 
mand for insurance of this kind. 


Method Not Satisfactory 


It is evident then that the former 
method of insuring such accounts is 
not satisfactory. The evidence seems 
conclusive, in so far as the results show, 
that the new method of underwriting 
which has. been developed and which 
merchants and manufacturers, not in- 
terested under the former method, are 
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WITH ACCIDENT MEN 


HAS NEW DISABILITY POLICY 


Massachusetts Bonding’s Contract Pre- 
sents Some Liberal Features Not 
in Its Other Contracts 





The Massachusetts Bonding has 
gotten out a new disability policy 
known as the ‘ Mabonico.” One of the 
new features is that in case of total 
disability, following a period of fifty- 
two weeks, if the assured shall con- 
tinue to suffer total disability the com- 
pany will pay one-fourth of the weekly 
benefit indemnity. Another feature is 
that during a period of total disability 
caused by disease, if the illness shall 
cause one of the specific losses named 
special indemnities will be paid, the 
clause being: 


“Tf, during a period of disability cov- 
ered by Sec. (A) of Part 6 (total dis- 
ability clause) “such illness” shall cause 
one or more of the following specific 
losses and the insured survives such loss 
for fifty-two weeks and it is thereafter 
established by competent and satisfac- 
tory medical authority that such specific 
loss is total and irrecoverable, he may 
take, in addition to all indemnity accrued 
to date under Part 6, but in lieu of all 
further indemnity that might otherwise 
be payable thereunder, an amount equal 
to the largest sum specified for any one 
of the specific losses so caused; provided, 
that the insured so elects in writing 
within thirty days from the date on 
which the total and irrecoverable char- 
acter of the loss is so established. 


FOR LOSS OF 
gg ha Sn rere 


Terr... 100 Weeks Illness Indemnity 
Use of Both _—— a Hands 


DE oseskescesesuseesas 
(ieee senses 100 Weeks Illness Indemnity 
SSO UE BPO NE bbc soacsccacee snasae 
see sea bese 60 Weeks Illness Indemnity 
Use of One Foot and One Hand 
RIOD LOD DOE. 6.5 5 65 656004. db 6010 500005 
sees ea wat 50 Weeks Illness Indemnity 
Use of Right Hand ........ ate tia ota x 
Ter ep 50 Weeks Illness Indemnity 
DAP OL OR SOUS. a9k55 55655 55sonss ooh % 
50 Weeks Illness Indemnity 
Speech, or wey: of Both Ear 
Use of Left Hand 
25 Weeks Illness Indemnity 


Another new feature is indemnity for 
hospital confinement, the clause reading 
as follows: 

“Tf within ninety days from date of 
any accident or beginning of any illness 
(as the case may be) covered by this 
policy, and solely on account thereof, the 
insured shall be removed to a hospital, 
the company will pay, in addition to any 
indemnity otherwise payable hereunder, 
for the period of his continuous confine- 
ment therein, not exceeding fifteen con- 
secutive weeks, the weekly accident or 
illness indemnity (as the case may be) 
above specified.’ 


s 
eeks Illness Indemnity 


Liability for Sunstroke 


Question—Will you be good enough tv 
advise what the Supreme Court has rulea 
regarding the subject of sunstroke under 
an accident policy where coverage on 
same is not specifically mentioned, al- 
though freezing is? Also can you give 
me references regarding such court de- 
cisions? 

Answer—The courts of Illinois and 
various other states have ruled that sun- 
stroke is not an accident but a disease, 
and for that reason, unless the policy in- 
cludes what is known as the “special sun- 
stroke clause” the company has no lia, 
bility under such a case. However, if 
the policy contains a clause providing 
that the company is liable for sunstroke, 
due to accidental means, the claim would 
have to be paid. 

You mention in your letter, however, 
that sunstroke is not mentioned in the 
policy and in direct answer to your in- 
quiry, we can say that the company has 
no liability. This has been ruled by the 
Supreme Court of Illinois in a case with 
the Midland Casualty. 


Complaint on Notes 


OMAHA, NEB., June 18.—The president 
and cashier of the rman-American 
State Bank of Chicago filed a complaint 
with Governor Neville, State Auditor 
Smith and Deputy General Attorney C. S. 
Roe of Nebraska, sitting as a state in- 
surance board, against the Mutual Benefit 
Health & Accident of Omaha, charging 
in a.general way that the agents and 
the general manager of the association 
obtained many policies by inducing irre- 
sponsible persons to sign notes for pre- 
miums; that these notes to the amount of 
$26,618.79 were bought by the bank; that. 
the obtaining of the policies gave the 
company standing and that the negotiat- 
ing of the notes resulted in the agents 
getting hold of the purchase price of the 





notes, ‘and that Manager Criss of the 
association obtained benefit in the form 
of a commission. 

The complainants name particularly C. 
Cc. Criss as treasurer and manager; W. 
O. Jenkins, J. W. McCarthy, F. C. Grovey 
and Fred B. Adkins, agents of the asso- 
ciation. They ask the state insurance 
board to make the association return the 
money to the bank; that a receiver be 
appointed; that Manager Criss be re- 
moved, and that the agents be prohibited 
from writing insurance in the state. 
discussion of the charges was held. A 
hearing will be conducted in Omaha Fri- 
day. 


Accident Claim Men Meet 


NEW YORK, June 18.—A meeting of 
the Accident & Health Claim Association 
of New York, which was organized in 
April last, was held last week. This was 
the first business meeting of the asso- 
ciation and was largely attended. 

A paper on “The Adjustment and Set- 
tlement of Personal Accident and Health 
Claims” was read by Ralph Marden, 
chairman. Thomas Collman read a paper 
on “Cooperation and Settlement of Claims 
Between Stock Companies and Traveling 
Men’s Associations.” Mr. Collman is con 
nected with the office of T. P. Trevvett, 
chief adjuster of the Commercial Travel. 
ers Mutual Accident of Utica. 

Several new members were elected and 
the enrollment now reaches about sixty 
representatives of various companies en- 
gaged in the work of adjusting accident 
and health claims. 

An honorary membership was voted to 
Charles D. Whitney, former chief ad- 
juster in this city for the Travelers. 





Claims $12,000 More Indemnity 


Charles A. Brown, wealthy resident of 
Lake Forest, Ill., is suing the Fidelity & 
Casualty for $12,000 indemnity for ill- 
ness disability. He has been paid $19,500 
at the rate of $250 a week and the com- 
pany takes the position that he had re- 
covered by the time that aggregate had 
been reached. It avers that he played as 
much as eighteen holes of golf in a day, 
went about clubs and to dances and 
otherwise gave evidences of complete 
recovery. His claim is that these diver- 
sions were a part of the program of re- 
cuperation from heart trouble. The com- 
pany also cites the fact that he took a 
trip in a Zeppelin, which would have 
been impossible had he been suffering 
from a heart affliction. 





Harris Made Manager 


The Kentucky Central Life & Accident 
of Louisville, which recently entered Ohio 
for industrial health and accident busi- 
ness, has appointed L. S. Harris manager 
a with office in the Neave 

g. 





Involves Ptomaine Poisoning 


In a suit at St. Louis the estate of 
Charles F. O’Connor, who died Aug. 27, 
1916, after eating ice cream, is seeking 
to recover $3,000 accident insurance from 
the Columbian National Life, claiming 
that he died from the effects of ptomaine 
poisoning. The trial is now on. Counsel 
for the company argued that if this suit 
were to be maintained, beneficiaries, un- 
der an accident policy, could collect if 
the assured died of one of different dis- 
eases. 





Accident Notes 
John G. Maher, president of the Old 


.Line Insurance Company of Lincoln, Neb., 


has gone into the army. 


G. H. Carr, assistant superintendent of 
the Washington Life & Accident in Chi- 
cago, has entered for military service. 


J. R. Austin of Louisville, southern 
field manager for the Masonic Protective 
of Worcester, Mass., has located in Chi- 
cago in 1308 Consumers building, where 
he will act as agency director. 


Arthur E. Tyrrill, superintendent of 
the burglary department at the head 
office of the General Accident, in Phila- 
delphia, has gone to the Travelers to take 
a similar position there. 
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Capital $ 500,000.00 
Deposited in Securities with 
Jowa [nsurance Department 


Sious City, Jewa 
Write For Agency to A. G. OGLE, Vice President and General Manager. 




















The Sign of Good Casualty Insurance 


LIABILITY 


BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 
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ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1488 Insurance Exchange, Chicago 
FRED. L. GRAY COMPANY - Northwestern Managers, 828-886 Security Bank Bldg., Minneago 

OND - - -_ General Agents, Southern Michigan, 4 Bidg. Detroit 

ULL & SON = - |< General Agents, West Virginia, Board of Trade Bldg., Wheeling 

GINS General Agents, Northeastern Ohio, 887 Superior Avenue, N.W., Clevelan 

HOWARD FERRIS, JR., - General Agent, Southern Ohio, 1810 ist National Bank Bidg., Cincinnati 

KING, McCUNE & Mc Zz. - = -«_ Res. Agents, N. W. Ohio, 809 Cincinnati Bldg., Lima. 

THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bidg., Tol edo, O 
Casualty Company 


HO OS ] E Indianapolis, Indiana 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a Rif 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building , DES MOINES, IOWA 
Pt nd Leno Sars ie bane satin 
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homa people. You Oklah 





OKLAHOMA LIVE STOCK 
INSURANCE COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 
@ We are now ready to receive applications for agencies. @ An Oklahoma Company owned and managed by Okla- 
oma Insurance Agents, look v ‘ 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


up the value of the Live Stock owned in Oklahoma. Live 
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IN THE SURETY FIELD 


PLAN FREIGHT CHARGE BONDS 





Companies Will Line Up the Business 
When the Cash System Goes 
Into Effect 


The shippers have been unable so far 
to get Director-General McAdoo of 
the railroads to extend the 48-hour limit 
as to the payment of freight charges 
after July 1. Under the order issued by 
the director-general, cash must be paid 
for freight charges or a bond given 
pledging the payment within 48 hours. 
Shippers say that it is impractical in 
many cases to pay cash and.it will 
force them to get freight charge bonds. 
Under the old conditions the roads ex- 


sibility. If a railroad required a bond 
from a shipper it was in the nature of 
a warning to the surety companies that 
the shipper’s credit was not considered 
the best. 

Surety companies do not look with 
any great favor on freight charge bonds 
unless they are issued to high-grade 
concerns, but inasmuch as this will open 
up quite a fertile field, companies are 
now getting ready to handle the busi- 
ness expeditiously. 





Have Two-Day Outing 


MILWAUKEE, WIS., June 17—The 
Surety Underwriters’ Association of Mil- 
waukee, at its last regular weekly meet- 
ing and luncheon, discussed plans for its 
twelfth annual outing and decided to go 
this year to Fox Lake, Wis., instead of 
to a resort near the city. The distance to 
Fox Lake will make it necessary to 
make the outing virtually a two-day 
affair and it is planned to hold it Satur- 
day and Sunday, July 20 and 21. The 
party will leave Saturday noon and re- 
turn Sunday evening. 

The association, as usual, will suspend 
its weekly sessions during August, but 
intends to meet every Friday noon dur- 
ing July, in spite of hot weather, should 
that arrive. The association has worked 
hard during the winter and spring and 
has accomplished much good for the mu- 
tual interests of the surety companies 
maintaining offices and headquarters in 
Milwaukee for the state of Wisconsin. 
Every company is represented in the 
membership. 





Warren Made Surety Manager 


H. Ernest Warren has been appointed 
manager of the surety department of 
the New Amsterdam Casualty at Cleve- 
land, vice Burt A. Miller. 

Mr. Warren has been a well known 
surety attorney for the last ten or fifteen 
years, formerly located in Boston. He 
has been settling up some claim matters 
for the New Amsterdam in Ohio. 





The qualifying power of the American 
Surety as running to the United States 
government, is $591,015 instead of $501,- 
015, as shown in the last issue. 


Texas Case Decided 


AUSTIN, TEX., June 18.—A new and 
portant question has just been decided 
in Texas by the court of civil appeals, 
when it held that compensation paid an 
injured employe under the Texas act does 
not preclude suit by that employe against 
a third person in no wise connected with 
the settlement through the Industrial 
Accident Board. 

S. W. Johnson was an employe of the 
Texas Long Distance Telephone Company 
and, while handling the company’s wires, 
received severe injuries by electric shock. 
He was awarded compensation for 400 
weeks at $9.69 per week through the 
telephone company by order of the indus- 
trial accident board. Subsequently he 
sued the city of Austin and proved that 
his injury resulted from the city’s high 
voltage wires coming in contact with the 
telephone wires, and at a point unknown 
to Johnson. The jury gave him a ver- 
dict for $10,500 with six per cent interest 
and costs It is sustained by the higher 
court. Thus Johnson gets damages from 
the city and compensation through the 
telephone company. 


Elias J. Jacoby, who was recently 
elected Imperial Potentiate of the Ma-~ 
sonic Order of Mystic Shrine, the highest 
office in the order in the United States, 
was formerly president of the Prudential 
Casualty Company of Indianapolis. 
great ovation was tendered him by In- 
diana Masons on his return to Indian- 
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Sas . General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH ‘ , 4 , ‘ ‘ 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 


WRITE US 
President 











Insurance Against 
Malicious Mischief 











A loss approximating $50,000 was suf- 
fered by London Lloyds last week un- 
der a policy covering a New England 
manufacturer for damage _ suffered 
through ‘malicious mischief,” either on 
the part of an employe or other. In 
the case noted some Hun sympathizer 
put pulverized emery in the lubricating 
oil, with the result that the bearings 
and other vital machinery parts 
throughout the establishment were 
ground out, necessitating extensive re- 
pairs and a prolonged cessation of 
work, 

While the damage to American prop- 
erties from “sabotage” has not been 
nearly as extensive as it was feared 
would be the case when diplomatic re- 
lations between this country and Ger- 
many were severed in February, 1917, 
there have been a number of such cases, 
though none has approached in seri- 
ousness that for which London Lloyds 
paid close to $50,000. 


Burglary Pool Proposed 


Tentative plans for a reinsurance bu- 
reau for the Burglary Underwriters As- 
sociation have been submitted by E. T. 
Anderson, secretary of the organization. 
The scheme, which is presented only as 
the basis for one which may be worked 
out fully later on, contains the provision 
that after the amount that each company 
shall retain on a risk has been deter- 
mined reinsurance shall be taken by the 
remaining companies in the pool in the 
ratio which their total insurance pre- 
miums for the last calendar year bears 
to the burglary insurance premiums of 
all the members of the pool. 

In its present form the plan provides 
that the bureau manager shall be the 
sole judge of the acceptance of the risks 
by the pool, or, if this is felt to be too 
large a power for one individual, his acts 
may be reviewed by an executive commit- 
tee of not to exceed three members. The 
insurance will be automatic from the 
binding of the risk. Commissions on this 
business are to be 35 per cent. In sub- 
mitting this plan Mr. Anderson states 
that, in his estimation, such a bureau 
might handle from $800,000 to $1,000,000 
a year in burglary reinsurance premiums. 


Figure on More Premiums 


Casualty men figure on a lot of new 
business as soon as the government be- 
gins to swing more of its war contracts 
to the south and central west. Most of 
the big contracts are being carried out 
in the eastern states and the large 
premiums, of course, are coming from 
that direction. Western men contemplate 
a vast addition to their premium in- 
come, especially workmen’s compensa- 
tion and surety. Plans are already being 
made by the large offices to get in touch 
with contractors so that the business 
can be corraled at an early date. The 
munitions and government contract busi- 
ness of different kinds are regarded as 
very acceptable by insurance companies. 


Carried the Stage Line 


The Ocean Accident carries the liabil- 
ity insurance of the Yosemite Valley 
automobile stage line, which had one of 
its cars overturned at the entrance to 
the park last Wednesday, when the road 
gave way after being softened by high 
waters in the Merced river. The over 
turned ‘stage contained 21 persons who 
were members of the Pacific Mutual Life 
agency convention, held at Yosemite last 
week, but only eleven of the occupants 
sustained injuries, and only one was hurt 
at all seriously. The Ocean states it has 
denied liability for the accident on the 





apolis last Monday. 





ground that the caving of the road was 





The Republic Casualty Co. 


' PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 




















a contingency not covered by its policy. 


AMERICAN INDEMNITY COMPANY 


Home Office: Galveston, Texas 


Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 
State of Texas, 



































ASSETS LIABILITIES 
WI TARR iain da cccncsccvececsndesses $ 626,284.4 sk eee +o$ 282,84: 
Bonds & Stocks, market value...........+- 545,399.99 | Reserve for unearned Premiums pro rata... 249, 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 26,498.67 
Cash at Bank and in Offled................ 39,657.1 Reserve for TaxeS........ssseccees e 25,000. 
Premiums in Course of Collection under 90 Reserve—Voluntary and Contingent. 30,008.75 
B AUC. cccccccccccccccccecccccccccce + 107,631.78 | Reserve—Catastrophe Hazard..... 20, 
ASSES... ccccccccsccccccccccccccesss 29,998.41 | Capital paid in cash......... ee ceccee 500, 
—————_ | Surplus over all Liabilitied.....csceseceeee 260,269.94 
$1,393,721.81 *1 908 95 on = 
OFFICERS $1,393,721.81 
SEALY GS, President. L. A. ADOUE, Vice-President. * 
GEO. SEALY, Secretary. J. F. SEINSHEIMER, General Man 


We write the following lines: 


ager. 
Automobile—Fire, Theft, Liability, Property Damage and Collision. Public, 
General and Elevator Liability. Licensed in 











Plate Glass, Burglary and Fidelity and Surety Bonds. thirty-one 
(31) States. 
PUTS “SURE” IN INSURANCE 
= AC AUTO POLICY eee 
Admitted Assets ana (fa | Received for 
$1.874.252.97  ARUSRRERMEM 51 041'876.96 
GEORGIA CASUALTY COMPANY <= 
Surplus and Reserves to Policy Holders - * 2 ° $1,688,506.87 


SMITH-LAWSON-COAMBS COMPANY 
GEN’L AGENTS - CHICAGO 











THE TRAVELERS 
INSURANCE ey INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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| Casualty Business 
| in the Small Towns | 








In a mountain town of 1,560 popula- 
tion, our agent at length induced a 
young business man to take out an ac- 
cident policy. We recently paid the 
chent $250 for six weeks disability. 

Perhaps the cashier of the one bank 
in a village of 516, far from the temp- 
tations of a city of any size, would be 
too well known, and a man accustomed 
to too simple a life for a bond upon 
him to be necessary. But fortunately 
for the bank, he was bonded, and as 
his surety “we paid the other day $5,000. 

Under much the same circumstances 
we settled in full a $10,000 claim upon 
the cashier of a bank in a strictly agri- 
cultural community of 2,794 inhabitants. 

But, of course, a place of only 500, 
off to itself and out of the beaten path, 
might offer little opportunity to burg- 
lars and an agent trying to place burg- 
lary insurance. The burglars thought 
‘differently, and we paid the amount of 
our policy, $10,000. 

Here are four places, of 500, 516, 
1,560 and 2,794 inhabitants, all of the 
sizes in which we hear so often that 
they are too small and quiet to need 
our lines of insurance. Yet within a 
few weeks in such places, we have paid 
accident, burglary and fidelity claims 
of nearly $30,000. 

If your home town has a population 
of less than 3,000, think over these four 
items a few minutes and then reflect 
on your own field and its possibilities — 
U. S. F. & G. Bulletin. 








Efficient Office Help 


Proves an Economy 














A SUCCESSFUL casualty manager, 
discussing problems that come be- 
fore the offices at times, said he had 
found the employment of efficient office 
help more satisfactory and more eco- 
nomical than a greater number of 
poorly prepared persons at lower 
wages. The growth of the business in 
this office. had necessitated an incredse 
in the clerical work and it was a ques- 
tion of taking on more space and in- 
creasing the number of employes or 
developing greater efficiency in those 
already employed and perhaps replac- 
ing one or two who did not respond to 
efforts in that direction. 

* 


First, however, the manager con- 
vinced himself that if efficiency and loy- 
alty from employes are expected, some- 
thing is due from the office first. The 
plan, therefore, included a voluntary 
increase in salaries, with such further 
increases later on as efforts of employes 
merited, without waiting to be asked 


for it. Along with this was a carefully 
prepared plan for increased clerical 
production along lines that would not 
appear at the outset as a big problem 
to the employes. As a matter of fact, 
the plan was introduced gradually and 
in a way that would not be noticed. 


The result of this plan is absolute 
loyalty on the part of the employes and 
an effort to keep fully up with the work. 
The same number of people are doing 
much more work and with apparently 
the same effort. They are not asked to 
work overtime, unless something of 
extraordinary importance arises, but 
occasionally they do so voluntarily 
when they see that the work should be 
gotten out. They have all their Satur- 
day afternoons and quit work at 5 
o’clock in the afternoon. 


An effort is made by the manager to 
make employes feel that they are work- 





YOU’RE SELLING YOUR- 
SELF 


You’re a salesman. You—and 
you—and you. No matter what 
your title on the firm’s register. 
No matter what salary you draw. 
You sell something. What? 

Your services. The thing you 
can do. You sell it every day. If 
you're a deaf-mute, you sell it. 
If you’re sun-blind with the de- 
sire to go to war, or even some 
subtler spiritual intoxication, you 
sell it just the same. You sell it 
—by DOING IT—and doing it 
well. 

The sale isn’t merely the pass- 
ing of the money over the counter 
or the signature on the dotted 
line. The sale is the whole proc- 
ess. The process of the thing you 
can do, and know you can do. 
All the silent salesmen aren’t ma- 
chines, though some very efficient 
ones pantomime eloquently on 
the advertising pages of this is- 
sue. Silent efficiency is real. And 
it SELLS.—Office Appliances. 














ing with him and not for him. In this 
way the work all goes along together 
and each one enters into the spirit of 
getting it out and keeping the office 
ship-shape, as well as building up its 
business. Of course, this means that 
some of the profits of the business go 
to the employes,,a little more than 
under old plans perhaps, but that is 
doubtful, since moge people would be 
required to do the work and it would 
not be as well done. 

As it is, everybody is interested and 
each one is working to make the busi- 
ness profitable and successful. 


Casualty Notes 


resigned to enter Y. M. C. A. war service. 
Mr. Wood was assistant manager two 
years and had 12 years’ underwriting 
experience when he associated with the 
Manufacturers Casualty. 

M. L. Dudley, at Des Moines, Iowa, state 
agent, New Amsterdam Casualty, issued 
the $750,000 executor’s bond for W. S. 
Cooper, executor of estate of A. W. Craw- 
ford. He called to his assistance the 
American Surety, United States Fidelity 
& Guaranty Company and the Iowa Bond- 
ing & Casualty Co. 
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The Indiana & Ohio Live Stock Insur- The Roekery 
ance Company, Crawfordsville, Ind., has 
filed with the Indiana secretary of state Surety Bonds of every description 
a final certificate of dissolution. 
The Manufacturers’ Casualty of Phila- JOYCE & COMPANY, Iac., General Agents 
delphia has appointed Leroy Wood man- 
ager to succeed Percival Marshall, who CHICAGO 
SDN ULLT Hii 


after.’ 


709, 95 William St. 


New York City Cincinnati 
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APPLICABLE 


In a recent letter R. E. Knapp, Wisconsin and Michigan super- 
vising agent of the Woodmen Accident, says: 
“The articles that appear in the Casualty Review are applicable to every 
day work and tend to stimulate the old and new agents to new and better effort. 
They are, in my opinion, the dope that gets results and that is what we are all 
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THE FIDELITY AND CASUALTY CO. OF NEW YORK 


92 Liberty Street, New York, N. Y. 
ANNUAL STATEMENT DECEMBER 31, 1917 - 





Assets  ...00. $15,077,330.62 
Liabilities 1 

CABIEAL cc cccccccccccccscsccccsevccecccccecececccesscecceessecesesteseeceneecssesesces 1,000,000.00 
Surplus over all liabilities..............ccccccccccccccccccccccccvccccceccesesceeees 3,291,987.09 
Losses paid to December 31, 1917........ssccsccccccccccccccccccccccccccceeeces eee 60,740,294.97 
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ceny, and Theft Insurance; Plate Glass Insurance, Liabili 
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Physicians, Druggists, Owners and 
vator, Workmen's Compensation—Steam Boiler "Insurance; Fly-Wheel insurance. 
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Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








C. W. YOUNG, Pres. 
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THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$12,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 
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TOPEKA, KANSAS 


THE BIG COMPANY 
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Casualty and Surety Comment 








NEEDS THE BIG COMPANIES 


A veteran casualty underwriter com- 
menting on compensation insurance the 
other day, said that the more he studied 
the problem the more he became con- 
vinced that this is a line that cannot be 
safely written by the smaller companies. 
He has been associated with smaller com- 
panies all his life and during the later 
period, two of these companies have 
written compensation. In commenting 
on this subject he said: 

“Compensation insurance is simply 
group accident insurance taken out on 
employees covering the hazards of occupa- 
tion. The employers take out the policy 
instead of each man individually. The 
old form of workmen’s collective insur- 
ance was just about the same as com- 
pensation. The industrial accident com- 
panies follow the same plan when they 
solicit employees for accident insurance. 

The trouble, however, with workmen’s 
compensation insurance is that the com- 
panies do not in the aggregate obtain the 
premiums to which they are entitled. 
Losses can be pretty definitely fixed. The 
state authorities pretty generally saddle 
all indemnities on companies these days 
and hence every accident can be consid- 
ered a legitimate claim. There are many 
ways whereby the employer does not 
pay the adequate premium. There may 
be juggling of his books, the agent in 
order to get a more favorable rate prob- 
ably gets him shifted to a different classi- 
fication, and so on. In fact there are 
many ways whereby the actual premium 
paid is not what it should be. In case 
of an industrial accident company col- 
lecting from every employee, the aggre- 
gate premium is much larger. The smaller 
company therefore not having a large re- 
serve fund on which interest is earned or 
a big surplus must rely on its underwrit- 
ing profits to keep it going. Workmen’s 
compensation is a good line for the small 
company to avoid. 





USING THE OPPORTUNITY 


AGENTS of surety companies should 
always strike while the iron is hot. In 
other words, they should take advan- 
tage of articles appearing in the daily 
Papers to stimulate their trade. A field 
man said the other day that he was in 
one of the Illinois cities and noted a 
headline clear across an afternoon pa- 
per to the effect that the treasurer of 
a prominent grain company had de- 
faulted, involving thousands of dollars 
of loss. He asked his agent if the offi- 
cial was bonded. The agent did not 
know. He inquired of his agent if he 
had ever solicited this concern for fidel- 
ity bonds. The agent had not. He 
then asked him if he had gone to see 
the concern now that the treasurer had 
defaulted to solicit fidelity business. 
He had not, 

The special agent then went to the 
grain company and found that it car- 
ried no fidelity bond. Of course it 
took then a moment’s argument to con- 
vince the manager that employes and 
Officials handling money should carry 
fidelity bonds. Here was a concern 


jp, eS in its city that had never 
been solicited for fidelity business. 
Agents can find boundless opportunities 
by watching events in their own city 
and using them to advantage. 

A daily or weekly paper is a great 
stimulator of surety business if the 
agent will only keep in touch with it 
and use it as a business builder. If 
there is a defalcation or any account of 
wrong doing the agent should then 
make a drive for fidelity business where 
he has not been able to make a dent 
heretofore. If a contractor is unable to 
continue his work and it is taken over 
by the surety company that can be 
used as an example. If a public official 
goes wrong and the surety is made 
liable it can be used as a business stim- 
ulator. Furthermore, the agents should 
see to it that the papers get the facts 
regarding all cases of this character so 
that they can be educational in their 
effect. The surety field is hardly 
scratched from an agency standpoint. 
Any office can add greatly to its in- 
come by getting more firmly established 
in the surety business. 





Personal Glimpses of 
Casualty Men 





Thomas P. Kennedy, manager of the 
Pacific Coast department of the General 
Accident, is now stationed at the League 
Island Navy Yard at Philadelphia, hav- 
ing entered the naval service. Mr. Ken- 
nedy was formerly liability and com- 
pensation underwriter at the home office 
of the General. In 1915 he was sent to 
San Francisco to take charge of the 
Pacific Coast territory. 


George N. Wright, of Chicago, man- 
ager of the New Amsterdam Casualty 
for Illinois outside of Chicago, has re- 
signed. Mr. Wright has built up a 
good business and established a fine 
agency plant. 


C. E. Appler, Chicago manager of 
the credit insurance department of the 
London Guarantee & Accident, is re- 
ceiving the condolences of his friends 
on account of the death of Mrs. Appler. 


Charles L. Moore, Jr., who resigned 
as Pacific Coast manager for the South- 
ern Surety to become « war worker for 
the Y. M. C. A., will leave San Fran- 
cisco Friday en route to New York to 
take a course of training preparatory to 
going to France. 


A novelty just issued by the Travel- 
ers goes a long way toward solving the 
troubles of the ticket-agents, who are 
tearing their hair at present over the 
government increase in railroad fares. 
This novelty is a computing machine 
which automatically figures the war 
tax of 8 percent on passenger tickets. 
The Travelers bought the patent rights, 
had the machine manufactured in large 
quantities, and sent it out with the 
compliments of the company to thou- 
sands of ticket-window men through- 
out the country. These were all agents 
who sell Travelers “accident tickets” 
along with other tickets. 

About ten inches square and made of 
metal, printed dark green, with a white 
dial in the center containing the figures, 
the computer lies flat on the ticket- 
seller’s counter at his elbow and is 





ready for instant consultation. In one 
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corner is fastened a small pad on which 
the agent can jot down the cost of the 
ticket and the tax. There is also a 
place to enter the 25 cents which the 
wayfarer pays for $5,000 accident pro- 
tection covering him for a day. 


Benjamin A. Ruffin, general manager 
for New York of the General Accident, 
is a newcomer to Gotham. He went 
there to undertake the management of 
the General Accident’s Metropolitan 
office some 10 weeks ago and has lost 
no time in getting into the swing of 
things. 

Mr. Ruffin comes from Richmond, 
Va., where he was a partner in Smith & 
Ruffin, general agents for the National 
Surety. ‘He has a broad experience, 
not only in the insurance business, but 
also in various other activities. Up to 
within recent times he was secretary 
to the insurance committee of the 
American Bankers’ Association and is 
an acknowledged authority on banking 
insurance forms and coverage. 


Ralph Luckett, manager of the bur- 
glary department of the United States 
Casualty and brother of Secretary D. 
G. Luckett of that company, who resigns 
July 1, and joins the brokers branch 
of the American Surety in New York, 
has been several years in his present 
position and has a large acquaintance 
among burglary underwriters and brok- 
ers. 

Frank A. Ungles, vice-president of the 
Southern Surety, has been granted an 
indefinite leave of absence by the com- 
pany and has gone to Bristol, Pa., where 
he will serve on a staff of the general 
manager of the Merchants Ship-Build- 
ing Corporation. Mr. Ungles has been 
with the Southern Surety for many 
years and has been very active in the 
management of the corporation. He is 
a high grade business man. 


BURGLARY INCREASES 
WITH HIGHER VALUES 


(CONTINUED FROM PAGE 1) 


every $10,000 worth of certain kinds 
of goods. It must always be remem- 
bered that your loft burglar is a spe- 
cialist and a remarkably good judge of 
values. He knows that under present 





conditions woolens, dress goods and 
silks can be sold close to their market 
price, while feathers and furs—which 
at one time were favorites—have dim- 
inished in value from the burglar’s 
point of view because lack of demand 
for them hinders their profitable dis- 
posal. The three things which make 
goods specially hazardous from the 
burglary underwriter’s standpoint are 
a lack of identification, a demand for 
such goods, and a broad and ready mar- 
ket. All these attach these days to 
woolens and silks, hence these are the 
prime favorites at present. 


Bank Robbery Record 


Daylight robberies in banks have 
been frequent and costly in Michigan 
and Illinois during the past year. The 
last two months of 1917 and the first 
two of 1918, the companies sustained 
losses in the central west that would 
equal a normal year and a half’s expe- 
rience. This wave seems to have 
passed, for the experience is not ab- 
normal now. 

Just as in warfare, the advantage is 
first with defence and then with the 
attack, so in the constant struggle be- 
tween owners and despoilers. It is in- 
teresting to note that the acetylene 
torch is replacing nitroglycerine—the 
soup of the yeggman—as a means Of 
getting at the contents of a safe. From 
the ranks of skilled mechanics a certain 
proportion drift or are tempted into 
yeggdom and take with them their skill 
and knowledge of all the improvements 
in the acetylene torch. This inevitably 
will mean bigger losses until the de- 
fence once more is stiffened and gains 
the advance. The motor car also has 
added immensely to the freedom with 
which burglars and bank robbers can 
operate. In the old days they were al- 

ways ready for a scrap, now their one 
chief aim is the get-away, and this the 
motor car renders easy and rapid. 


Inspection Is Required 


Most companies are now requiring a 
rather rigid inspection of mercantile 
risks before they will issue burglary poli- 
cies. A merchant seeks insurance from 
his broker or agent and the risk fre- 
quently on inspection will not pass mus- 
ter. In other words the doors or windows 
may not be safe and the risk may be un- 
satisfactory from a burglary standpoint. 
In the large cities the companies are 
inspecting their mercantile business in 
this way and some offices find that it 
takes the time of one man to do this 
work. 
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BIG MONEY IS MADE IN IOWA 





Insurance Men Are Being Urged to 
Take Advantage of the Present 
Prosperous Situation 





DES MOINES, IOWA, June 18.— 
Casualty insurance men say that there 
never was a time in lowa when insur- 
ance men had a greater opportunity to 
produce business. Where an agent pos- 
sesses initiative, force, industry and 
the will to do, he is making good 
money. Iowa farmers and small trades- 
men have more to buy with than ever 
before. It is true that in many cases 
these people are being buncoed out of 
their earnings by high pressure artists. 
Things are going fine on the farm and 
the rich yields and high prices of agri- 
cultural products have put the farmers 
on easy street. This money is being 
filtered down to the villages and small 
cities into various pocketbooks. The 
promoter is after this easy money. A 
number of insurance companies are be- 
ing organized for which there is no 
demand. 


Profiteers on the Job 


While the farmers and business men 
are in the mood to buy, the profiteer 
is at hand to extract some of their sav- 
ings. Oil stocks are being grabbed at 
in many communities. The opportunity 
is at hand for the service giving and 
legitimate insurance agent, however, to 
impress upon the farmers, trades peo- 
ple, wage earners, and so on, who are 
making more money than ever before, 
the desirability of conservation. The 
farmers are buying automobiles, trac- 
tors and better farm machinery. Farm 
values have increased greatly and the 
opportunity is at hand for the farm 
solicitors to increase their farm lines. 
Automobile, life and accident insurance, 
all has an appeal. Many agents are 
getting out into the farm districts and 
the farmers are interested in accident 
insurance. In many cases they would 
not listen to the agents before. A 
number of life insurance agents are 
coining good money these days by in- 
tensive cultivation of their fields. 


State Is in Good Shape 


Altogether the state of Iowa was 
never in finer shape financially, never 
had so much money on hand, and the 
insurance agents are at fault if they 
do not press home hard the lessons fiet 
they can teach. 

Some of the Iowa companies are be- 
ing felt nowadays, especially the Amer- 
ican Bonding & Casualty of Sioux City, 
the lowa Bonding of Des Moines and 
the Southern Surety, which recently 
located in Des Moines. The Bankers 
Accident has a good lead in accident 
and health insurance, and the Great 
Western Accident is also doing splen- 
did work. The various Iowa life com- 
panies are all showing increases, not- 
withstanding the fact that so many 
young men have gone to military s2- - 
ice. 

One of the Iowa company officials 
remarked today that in his opinion an 
agent who could not make good these 
days had better get into some other 
line of business. Altogether, the pros- 
pects in this state are most enticing 
and the outlook for big crops this 
summer and fall is very encouraging. 


Plans for the Convention 


President Charles H. Burras, of the 
National Association of Casualty & Surety 
Agents, has recommended to the execu- 
tive committee that the annual meeting 
be held in Cleveland Oct. 9-10. The Na- 
tional Association of Insurance Agents 
will meet there Oct. 10-12. Mr. Burras 
feels that a joint session can be held on 
the 10th. It is likely that this program 
will be carried through. 

The National Council of Insurance Fed- 
erations will also hold its meeting at 
Cleveland, so that the fire, casualty and 
federation men can all be together in the 
same city at the same time. 





CHANGES ARE MADE IN 
CREDIT INSURANCE 


(CONTINUED FROM PAGE 1) 


purchasing as satisfactory—-at an nom- 
inal cost—under a contract of guaran- 
tee on insolvent and past due debtors’ 
accounts, whereby the insurer agrees to 
pay the merchant the amount insured 
on the accounts of debtors who.are 
owing for merchandise, after deducting 
the “amount agreed to be borne” by 
the insured, 


Did Not Understand Purpose 


Insurance of this kind is applicable 
to merchants or manufacturers having 
outstanding accounts and to bankers as 
collateral security for money advanced 
to this class of clients on their accounts. 
They have often been misled by the 
name “Credit Insurance,” thinking that 
it is some kind of insurance on credits. 

They did not understand the real pur- 
pose of such a contract, whereas, in 
fact, it is not insurance on credits, but 
just what they are seeking, i. e., insur- 
ance against loss on insolvent or past 
due accounts. 


Always Subject to Loss 


The reason that this kind of insur- 
ance is valuable and necessary to such 
merchants is because they are selling 
their merchandise on credit and are al- 
ways subject to loss caused by the in- 
solvency of their debtors, even on those 
who are highly rated by the mercantile 
agencies, at the time the shipment is 
made. 

Experience has taught them that in- 
solvencies are certainties, and they ex- 
pect the normal amount of doss will oc- 
cur. They, therefore, provide for a re- 
serve to take care of the normal amount 
expected on their annual sales. They 
have also learned that in some years the 
normal or expected amount is exceeded 
and the reserve has been insufficient. 
Thus their profits have been reduced to 
the extent of the amount of the excess. 
Very often the insolvency of what they 
consider their “gilt edge” debtors occurs 
on account of conditions over which nei- 
ther they nor their debtors had any con- 
trol or on account of conditions that 
cause failures such as “The Claflin” and 
other large concerns, to say nothing 
about the many common _ conditions 
which cause the failure of numerous 
smaller debtors. 


Additional Risk Realized 


Thus they realize there is an addi- 
tional risk which they must carry on 
the unexpected amount of loss occurring 
on their insolvent debtors’ accounts, and 
this unexpected loss is what they seek 
protection against, hence’ this unex- 
pected loss is the subject of insurance 
and necessarily so since all merchants 
with outstanding accounts suffer a loss 
on them of a larger or smaller amount 
each year. 

Initial Loss 


The question has often been asked, 
“Why don’t you insure our accounts 
without the deduction of the amount 
agreed to be borne (initial loss)?” An 
insurance company could not undertake 
to insure the expected and unexpected 
amount of loss on insolvent accounts 
unless it charged an additional premium 
equal to the normal expected amount of 
loss which the merchant, as already 
stated, ordinarily provides for. As you 
have observed, insolvencies are certain- 
ties. A normal amount is expected each 
year and does occur, which would make 
the cost to the insured prohibitive, as it 
would, to the extent of the amount of 
the additional premium charged, be cre- 
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ating the loss for the insured in the year 
that his normal expected loss on his ac- 
counts, did not occur. The principle of 
providing for the deduction of the 
“amount agreed to be borne by the in- 
sured,” or as it is usually called “initial 
loss,” has generally prevailed with com- 
panies writing this kind of insurance and 
it must be considered as one of the fun- 
damental principles of safe insurance on 
insolvent accounts. 


New Method Is Explained 


Under the new method of insuring in- 
solvent debtors’ accounts the expected 
amount of loss on a given amount of 
sales for the policy year is mutually 
agreed upon and is called “the amount 
agreed to be borne by the guaranteed” 
and is deducted from the total net 
amount insured on the accounts of debt- 
ors reported by the insured under the 
policy even though the net amount of 
loss is not known until the final dividend 
is paid on the debtor’s estate. 

The payments of claims under this 
new method are made promptly as they 
occur. An assignment of the unsettled 
accounts of debtors is given by the in- 
sured to the insuring company as their 
interest appears with the company’s 
agreement to refund the insured’s pro- 
portion of all dividends received by the 
company. This method differs from for- 
mer methods in that the insured has an 
interest in the dividends subsequently 
paid by debtors. Payments of claims are 
made promptly and the insured does not 
have to wait until the policy expires, 
which might be from ten to twelve 
months, more or less after the loss oc- 
curred. 


Many Objections Are Overcome 

Many of the objections to this kind 
of insurance as formerly written are thus 
overcome. Merchants who have suffered 
a larger amount of loss on their ac- 
counts than they expected find the com- 
pany’s check for the amount of insur- 
ance very acceptable for immediate use 
in their business. Under the former 
method of underwriting there were the 
many riders and the “fixed” amount of 
co-insurance which were objectionable 
to the merchant because when large lim 
its were required on debtors’ accounts, 
especially with concerns having a small 
loss record and selling large amounts to 
individual debtors, the amount agreed 
to be borne by the insured was increased 
to such an extent that the amount of 
protection did not interest them. The 
new method overcomes this, as adjust- 
ments are made on the net, not the 
gross, amount of losses. 


Computation of Premium 


Under the former plan the method of 
determining the amount of premium was 
based on the amount of the policy, as 


that apparently was the only method: 


known, up to the present, of arriving at 
the amount of premium required because 
of the lack of statistical knowledge. It 
seems to have been discriminatory, and 
yet insufficient, on certain classes of 
risks to the proportion of claims paid 
by the companies on such risks. It has 
now been developed that the premium 
should be calculated according to the 
class of risk which the companies insure. 
The merchant with a good record, that 
is, small amount of loss, pays a premium 
in accordance with his established record 
and requirements, which is, consequently, 
less than the merchant with a poor rec- 
ord, that is, large amount of loss. For- 
merly the same amount of premium was 
charged regardless of the class of risk. 
This was unfair to the merchant whose 
terms of sale, attention to collecting ac- 


counts, method of checking credits, etc., 


was productive of a small loss ratio. 


Logical Basis of Risk 

A merchant’s record and requirements 
are the logical basis for the risk in- 
sured. The premium under the new 
method is charged accordingly, and not 
on the amount of the policy or on the 
amount of the merchant’s annual sales. 
It is obvious that the risk ‘is always on 
outstanding accounts. The merchant sell- 
ing on short terms and who is a prompt 
collector has less outstanding accounts 
than the merchant selling on longer 
terms and who is lax in collecting his 
accounts. Hence, if the premium is based 
on sales, the former merchant is dis- 
criminated against in favor of the latter 
as to the amount of premium charged. 
The new method will, I believe, encour- 
age care in passing: on credits, without 
the necessity of curtailing sales, because 
notwithstanding the insurance carried by 
a merchant, he is generally jealous of 
his loss record. It will give the credit 
man the backing his judgment deserves 
when checking out credits, as well as 
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assist him to accomplish the results he 
seeks, profit on sales. 
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solvency of debtors, and therein lies the President Secretary 


risk in granting credits. The policy pro- 
vides for every known form of in- 
solvency, such as bankruptcy, receiver- 
ship, trusteeship, compromise or offer of 
compromise, the filing of past due ac- 
counts for collection, the death or insan- 
ity, or absconding of a debtor, etc. It 
covers the case when a debtor’s business 
is taken over by a committee appointed 
by a majority in number and amount of 
his creditors. This is included in recog- 
nition of the excellent plan of the Na- 
tional Credit Men’s Association to make 
settlement out of court of a debtor’s 
estate and save for the creditors the 
court administration expenses. If the 
insured desires it, there is provided, as 
service, without additional cost other 
than the usual collection fees, the col- 
lection of accounts, so that accounts, 
when they are not more than an agreed 
time past due and filed with the company, 
are considered insolvent and adjusted the 
same as if the debtor actually committed 
one of the specified acts of insolvency. 


Will Create More Policies 


I believe the advance made by the new 
method will encourage and enable more 
merchants, jobbers and manufacturers to 
procure and benefit by it in the future. 
The interest already created seems to 
indicate its success, not only as protec- 
tion to the insured, but as collateral for 
bankers when advancing money on ac- 
counts, for which purpose it is particu- 
larly adapted, as the bank is able to 
know the actual amount of insurance on 
every account offered by its client, and 
therefore the bank has not only the ac- 
count as security, but the insurance on 
the account. Since the account is only 
as strong as the debtor is financially 
able to pay, it is necessary that the 
possibility of the debtor’s inability to 
pay be eliminated, which it is by the 
insurance guarantee on the account and 
makes it absolute collateral for the 
bank. If the debtor is unable to pay, 
the insurance company pays, and pays 
promptly. 


Insurance Better Understood 


The value of this kind of insurance is 
being better understood by both mer- 
chant and bankers, and I find that some 
banks are now incorporating in their 
“customers’ financial statement form” the 
question, “Do you carry credit insur- 
ance?” which indicates its value. 

After all is said and done, it is im- 
possible not to realize the risk on out- 
standing accounts that may develop loss 
through insolvencies at any time, and 
on any class of debtors. After a credit 
man has checked out a credit, which ap- 
pears as first class at the time, yet there 
remains with him that all-important 
question—“Is the account good?” This 
cannot be answered until it is actually 
paid. If, however, he insures his accounts 
his worries are nullified because the in- 
surance company carries the risk. 








CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 


Mortgage Loans on Real Estate $ 866,600.00 
ds 15,000.00 







4 58,500.00 

- S. Government Bonds 95,900.00 
Certificates of Deposit.. 110,683.76 
Cash in Banks...... 81,791.51 
Cash in Office .... ji 1,104.43 
Accrued Interest ...........2..- 3,254.10 
Notes Bearing Interest at 6%.. 162,652.50 
Premiums in Course of Collection 2,058.51 
Total Assets.......... eeees $1,397,544.81 


FIDELITY and SURETY BONDS 
BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LiABILITY LINES 





Home Office 715 Locust Street, Des Moines, Iowa 





The Provident 


Life & Accident Insurance Co. 
OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INSURANCE 











Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 








Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 




















MERICAN LIABILITY 


ogo} 5 57-4 mf 


SPECIALISTS tn MONTHLY PAYMENT 

Accident and Health Insurance 
AGENTS WANTED 

W. R. SANDERS, SECRETARY 


INDIANA, OHI 
PENNSYLVANIA] Seconp NATL BANK BLDG. CINCINNATI, O. 
KENTUCKY $100,000.00 INSURAMCE DEPT. DEPOSIT 




















Liability Department 
Continental Casualty Company 
H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 
all lines of Workmen’s Compensation, Liability, Automobile 


Insurance in the following states: 


Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 
Also in the various Provinces of the Dominion of Canada.’ 


Premiums written 1917 
Assets over - - - 


Address, AGENCY DEPARTMENT 


910 Michigan Avenue 


New Hampshire, Vermont, Iowa 


$5,500,000 
3,000,000 


CHICAGO 














POCKET EXPIRATION BOOKS 


THE NATIONAL UNDERWRITER 








A Progressive Surety and Casualty Company 









































8 CASUALTY THE NATIONAL UNDERWRITER June 20, 1918 
ARIZON "AN LTY 
ONA CENTRAL DEPARTMENT SOUND M E T 

FIRE INSURANCE COMPANY COVERING: ENTERPRISING | R OPOL ITA N CASU A L T Y 

iii aaa ILLINOIS~OHIO—INDIANA ae Home Office: 47 Cedar St., New York City 
enenas. WISCONSIN — MICHIGAN PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 

CHAS. P. HALL 
$ 200,000.00 ee ate pres "The THE LARGEST EXCLUSIVELY AUTOMOBILE 
GAR M. DAVIS 2019 INSURANCE EXCHANGE N MUTUAL IN OHIO 
ne GAR M.. ve He aon NATIONAL 
GENERAL MANAGER. MUTUAL Writing Full Floater, Fire, Lightning, 























For Surplus 


Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


Lines 


Try Us 


Insurance Co. Windstorm, Explosion and Theft 


CELINA, OHIO 


E. J. BROOKHART, 
Secretary 











MARCH 31st, WE HAD 14,987 MEMBERS AND $7,029,239 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 











JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company 


We are strictly an Agency office, and 
Chicago Bonding & Ins. Co. 


can offer service and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 








L. S. MacEnaney John W. McGinety 


Cash and Approved Collateral Notes - $75,000.00 
Individual Notes - - - 25,000.00 


TOTAL ASSETS - - - $100,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inlan 
arine Insurance. 








MacENANEY & McGINETY, Managers and Attorneys in Fact 





Lf ERK 
a 

















1898 Twenty Years ef Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 

















ens in se over $17,000,000 
remiums in force over 260, 
A LIVE AGENCY COMPANY F. L. TESCA CHAS. L. THURBER 
President Secretary 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass't Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 


STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle: 


One minute from the 
Insurance District 














The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us cir as much as 
possibleof Indiana's $7,000,000.00 


fire insurance premiums at home. 





The Patrenage of . Ing 
surance Menis . 
Solicited 
Laurence R. Adams, Sec’y and Mge: 


Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Assets must be in good condition 
and company have not less than five millions of insurance 




















Insurance Company. 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 





SALESMEN, WRITE: Americal Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Exceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents ‘ . . INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents : . : - ST. LOUIS, MO. 
GARNER & MANN, General Agents . . . KANSAS CITY, MO. 

DENVER, COL. 


E. J. MILLER, General Agent ° . = ey cae 
For Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 
WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 _ Assets $1,211,054 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky, 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 




















HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 








The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Logs through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 69 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 
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